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Adding | #50Q00000 
~~ $500,000.00 | *50000000,, 
-.<* to Capital [00000000 


Making the 


a company with 
$1,000,000.00 of Capital Stock 


HIS increase in capital, which likewise increases the surplus to; 

policyholders, increases the cash assets and increases the capacity 

of the Glens Falls, is but one of the many things that this company is 
doing to make the company more valuable to local agents. 


Gulotl. Bor years the Glens Falls has been famed for its large surplus over 
liabilities. The increasing of capital merely keeps that item in pro- 
portion to that growing net surplus. 


There are many insurance companies but only one 


INSURANCE COMPANY 
Glens Falls, N. Y. 


A. LE; President H. N. DICKINSON, Secretary 
— EW. WEST, Vice-President * R. C. CARTER, Treasurer 
. #. L. COWLES, F. M. SMALLEY, J. A. MAVON, H. W. KNIGHT, 


Assistant Secretaries 
ire, Marine;; Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, Registered Mail, 
Fire es :% oe and Occupancy, Rents, Rental Value, Leaseholds, Profits ; 
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SPRINKLER LEAKAGE 


Mr. Agent :— 


Have you reminded your clients that winter 
often spells frozen pipes, particularly with the 
possibility of a coal shortage, and that frozen 
sprinkler equipments mean possible water dam- 
age as well as impairment of fire protection? 


This is the season to solicit SPRINKLER 
LEAKAGE INSURANCE which we are writing 
liberally. | 








Ask us for rates, forms, authorizations 
and all information 








North British & Mercantile 


Insurance Company 








CECIL F. SHALLCROSS, United States Manager 


ASSISTANT MANAGERS: 
W. P. YOUNG W. T. ALLEY 
C. R. PERKINS E. T. CAIRNS 


Sealed With the Approval of C. E. CASE 
the American People R. P. BARBOUR, Secretary 


soopeneamen 
Sthieint an 


76 William Street, NEW YORK 








Fire, Tornado and Windstorm, Automobile, 
Sprinkler Leakage, Riot and Civil Commotion, 
and All Kindred Lines of INSURANCE. 
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“‘Unexcelled Service to Agents and to Policyholders Altke’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY | ORGANIZED 


NEW YORK | 


CASH CAPITAL $6,000,000.00 





a oF 


AIRCRAFT INSURANCE 


- The Home Insurance Company, New York, offers indemnity to owners 
of Aircraft, written for a period of six months only, against loss or damage 
due to FIRE from any cause whatever, and lightning, at any location, while 
in flight or while being transported in any conveyance; THEFT of machine 
or any of its parts; COLLISION including direct damage to the plane and/or 
equipment resulting from collision with any other plane or object, or with 
the earth, or impact with water; PROPERTY DAMAGE covering owner’s 
liability for damage to the property of others not carried on the aircraft. 
Also against loss or damage arising from SPECIAL HAZARDS, under special 
permission. For an additional premium the coverage will be extended to in- 
clude WINDSTORM, CYCLONE, and TORNADO; CARRYING OF PASSEN- 


GERS; STRANDING AND SINKING; DEMONSTRATION AND INSTRUC- 
TION HAZARDS. 








Binders issued at the Home Office, 56 Cedar Street, New York City only. 











FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, Fire and Lightning, 
Hail, Marine (Inland aad Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, 
Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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“THE TWO INTER-STATES” 


Inter-State Automobile Insurance Company 


Paid up Capital, $200,000: 


Inter-State Liability Insurance Company 
Paid up Capital, $200,000 


The fastest growing automobile specialty 
combination in the business. 


Term insurance featured in all lines. 


WRITING 
Fire, Lightning, Liability, 
Tornado, Wind and Property Damage 
Theft. and Collision. 


“Inter-State” means the best in protection 
and service to both policyholder and agent. 


HOME OFFICE 
ROCK RAPIDS, IOWA 


N. HAMPE, Pres., E. A. TONNE, Sec’y. and Manager 


TEXAS GENERAL AGENTS: 


BURT & STEBBINS 
1106 Rusk Avenue 
HOUSTON, TEX. 
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TWENTY-THIRD YEAR No. 49 
$3.00 per Year, 15 Cents a Copy 


L. &L. &G. TO ADVANCE 
PURCELL TO MANAGER 


Will Take Charge of Western De- 
partment on Retirement of 
William S. Warren 


IS EFFECTIVE ON DEC. 31 


Wilbur P. Robertson and Edwin E. 
Wells Also to Move Up a Step 
at the Same Time 


William S. Warren will retire as man- 
ager of the western department of the 
Liverpool & London & Globe on Dec. 
31 of this year, at which time Assist- 
ant Manager Richard H. Purcell. will 
become manager, and Deputy Assistant 
Manager Wilbur P. Robertson’ will 
become assistant manager. Edwin E. 
Wells, superintendent of agences, will 
retain his present title, but will assume 
many of the duties now being per- 
formed by Mr. Robertson. Mr. War- 
ren has been planning to retire from 
active business life for several years. 
He has gradually been relieving him- 
self of the active management of the 
company’s affairs in Western Union 
territory, and has made all. prepara- 
tions to turn over the reins to Mr. 
Purcelt on the first of the year. 

Entire Career With Company 


Mr. Warren has given his. entire 
business life to the Liverpool & Lon- 
don & Globe, having been continually 
in its service for more than 53 years, 
30 years of which were spent as man- 
ager of its Chicago office. He was born 
in Cleveland, O:; in- 1848 and is a son 
of the late Williati Warren, who was 
the resident secretary of the Liver- 
pool at Chicago from 1875 to the time 
of his death in 1889. Mr. Warren was 


a Chicago local agent when his father: 


died and he was appointed together 
with George. Crooke to succeed him. 
Mr. Crooke withdrew in 1892, leaving 
Mr. Warren as sole manager. 


Has Done Splendid Service 


Mr. Warren is of an_ unusually 
modest and retiring nature. He has 
not, however, held himself aloof from 
the insurance fraternity, but has on the 
other hand done valuable committee 
and organization work. He was the 
Organizer and first president of the 
Underwriters Salvage Company. He 
interested western fire insurance men 
in the possibilities of that organization 
and it has been a success from the be- 
ginning. Mr. Warren was responsible 
for the Conference agreement which 
was drawn up in 1911 and put into 
Operation in 1912. He spent several 
months in bringing the forces together 
and pouring oil upon the troubled 
waters. During the trying days of 
1911, when Western Union and Wes- 
tern Bureau companies seemed hope- 
lessly apart, Mr. Warren spent consid- 
erable time visiting the principal cities 
and holding conferences with the var- 
lous company officials. At that time it 
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JOHN MARSHALL, JR. 


Who Is Elected Vice-President of the 
Fireman’s Fund and Home F. & M. 


WwW. A. CHAPMAN 


Who Becomes Mr. Marshall’s Successor as 
Western Manager 








seemed impossible for Western Bureau 
company men to agree among them- 
selves, but Mr. Warren, a. Union 
adherent, was able to get the Bureau 
men together and draw up an agree- 
ment. 

Mr. Warren has always been op- 
posed to controversies, arguments, and 
sharp differences of opinion among fire 
insurance officials. He has stood for 
harmony and uniformity. It is rather 
odd that a man who has been so in- 
fluential in unifying opinion and has 
been so active in organization and 
committee work should be so desirous 
of remaining out of the lime light at 
all times, declining on numerous oc- 
casions the highest honors in the Wes- 
tern Union body. 


Purcell Is Strong Man 


Mr. Purcell, who now takes up Mr. 
Warren’s duties, is one of the most 
progressive and forceful men in man- 
agerial ranks in the west. He pur- 
sues a business getting and holding 
policy that has aided materially in 
making the L. & L. & G. a real factor 
in Western Union territory. 

Sketch of Career 


Mr. Purcell received his early insur- 
ance training in the local agency of 
Webster, Howard & Co., at Omaha, 
Neb. His work there was of such a 
character as to attract the attention of 
the Liverpool & London & Globe man- 
agement and in 1909 he was appointed 
special agent for the Liverpool in 
Nebraska and South Dakota. One year 
later he was promoted to state agent 
of the company in the mountain field, 
traveling in Colorado, Wyoming and 
New Mexico, and after having charge 
of this field for five years he was 
brought into the Chicago offices as 
deputy assistant manager. In 1916, 
when H. R. Loudon was appointed 
United States manager of the company, 
Mr. Purcell succeeded him as assistant 
manager in Chicago. 


Holds Important Offices 
Mr. Purcell is at the present time 


prominent in western organization 
circles. He was elected president of 





the Western Automobile Under- 
writers Conference at the recent meet- 
ing of that organization and for several 
years past has served as secretary- 
treasurer of the Hail Insurance Asso- 
ciation. He has made a special study 
of the hail business and largely through 
his efforts the Liverpool & London & 
‘Globe has become one of the largest 
collectors oi hail premiums. 


Robertson’s Previous Work 


Wilbur P. Robertson, who is moved up 
to the assistant managership, has had 
the right sort of experience to qualify 
him for his neww work. He went into the 
insurance business as a local agent at 
Albion, Mich. In 1898 he became special 
agent in Michigan for the Palatine and 
shortly afterwards with the old Phenix 
‘of Brooklyn, under Manager J. H. Lene- 
han. Some years later,-when Mr. Lene- 
han became United States manager of 
the Nord-Deutsche, Mr. Robertson went 
with him as executive special agent for 
the company in its entire western field. 
In 1914 he returned to Michigan as state 
agent for the Liverpool & London & 
Globe, and in July, 1915, he was brought 
to Chicago to fill his present position. 


Is Popular Official 


Mr. Robertson, who is known to his 
friends as “Old Silver Top,” is widely 
known and popular. During the days 
that he traveled for the Nord-Deutsche 
he made many friends in all parts of the 
niiddle west. Last year he was unani- 
mously elected secretary of the North- 
west Association and was re-elected to 
the office this year. From the time that 
he first took hold in Chicago Mr. Rob- 
ertson has fitted in admirably with the 
Liverpool & London & Globe organiza- 
tion and his promotion to the assistant 
managership in Chicago is regarded by 
Chicago fire insurance men as a logical 
move. 


Advancement for Wells 


Edwin E. Wells, although his title is 
unchanged, will under the new arrange- 
ments take on heavier responsibilities. 
For two years prior to going to Chicago, 
Mr. Wells was Illinois state agent of the 
Liverpool, and prior to that acted as state 
agent in Missouri for five years. In the 
earlier days Mr. Wells traveled in Kan- 
sas, Nebraska and the mountain field for 
the New York Underwriters. He has 
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IN TWO 
PARTS— 


Part One 


JOHN MARSHALL JR. IS 
MADE VICE PRESIDENT 


Western Manager of Fireman’s 
Fund Advanced to Important 
Position at Home Office 


W. A. CHAPMAN SUCCESSOR 


Appointment Wholly Unexpected in 
Chicago—Will Go to San Fran- 
cisco About February 1 


John Marshall, Jr., of Chicago, 
western manager of the Fireman’s 
Fund and the Home Fire & Marine 
has been elected vice-president and a 


director of the two companies and will 


go to the home office in San Francisco 
to assume his new position in the lat- 
ter part of January. W. A. Chapman, 
who has been assistant manager of the 
western department, succeeds Mr. 
Marshall as manager of Chicago. This 
change came as a complete surprise to 
the insurance fraternity. It is known 
that Mr. Marshall had previously con- 
sidered going to the home office, but 
it was generally understood that he 
had definitely decided to remain in 
Chicago, where he is very well’ con- 
nected in both a business and social 
way. President J. B. Levison, was in 
Chicago last week at which time the 
field men in the western department 
were called in to discuss conditions in 
the western field. At this time Mr. 
Levison had a prolonged conference 
with Mr. Marshall and immediately 
upon his return to the home office, a 
meeting of the board of directors was 
held and Mr. Marshall was advanced 
to his new position. 
Will Divide Duties 


The selection of Mr. Marshall to 
one of the important posts at the 
home office will greatly strengthen the 
underwriting department’ of the two 
San Francisco companies. Mr. Levison 
is primarily a marine man. He has 
given his best thought and effort to 
this branch of the business. On the 
other hand Mr. Marshall isin the 
broadest sense a fire underwriter. At 
the home office he will give his atten- 
tion to the underwriting questions in 
which Mr. Levison is not so deeply 
interested. The addition of Mr. Mar- 
shall will therefore round out the un- 
derwriting staff of the Fireman’s Fund 
and its running mate. 


Have Held Position Open 


Upon the death of Bernard Faymon- 
ville, Mr. Levison was advanced to the 
presidency of the Fireman’s Fund and 
the position of working vice-president 
has been vacant since his promotion. 
It has been filled temporarily by the 
attorneys of the company, pending the 
appointment to the position of an un- 
derwriter with fire insurance ex- 




















perience. C. P. Eels, succeeded Mr. 
(CONTINUED ON PAGE 8) 
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GIVE VIEW ON PROFITS 


—— 


COMPANIES WANT 5 PERCENT 





Committee of National Board Files 
Reply to Suggestions Made by 
Commissioners 





NEW YORK, Dec. 2.—An extended 
reply made by a special committee of 
the National Board to the suggestions 
offered by representatives of the in- 
surance departments of Oklahoma, 
Minnesota, Arkansas, Kentucky and 
Missouri as to what constituted a 
reasonable fire insurance profit and 
how it should be computed was con- 
sidered by a committee of the Na- 
tional Convention of Insurance Com- 
missioners here yesterday. The principal 
items involved in the general sub- 
ject were as to whether earned or un- 
earned premiums should be consid- 
ered, the proper allowance to be made 
for the conflagration hazard, whether 
the excess profits tax should be al- 
lowed as an expense, consideration 
that should be given the banking ele- 
ment of the business and the number 
of years that should be considered as 
supplying a fair basis of average. 


Ask for 5 Percent Minimum 


The conclusions of the underwriters 
committee, of which Secretary W. 
Kurth of the Home is chairman, and 
Vice Presidents Lopez of the Conti- 
nental and Catlin of the North Amer- 
ica the other members, was that 5 
percent would be a fair minimum under- 
writing profit. In computing this they 
maintained earned premiums, less in- 
curred losses and expenses, would be 
the proper procedure, excess profit tax 
to be regarded as a deductable ex- 
pense. Five years, the committee held, 
would be a reasonable period upon 
which to get an average experience. 
In the mind of the committee the 
banking aspect of the business should 
not be taken into account when figur- 
ing trade profit or loss, as the policy 
holders have no concern therein. 


Contingent for Conflagration 


A conflagration was construed by 
the committee to be a fire in which 
more than one building was involved 
and property to the value of $1,000,000 
or more destroyed. To provide for 
such contingencies companies should 
be allowed an added 5 percent upon 
their annual turnover, such excess 
profit to be carried as a contingent re- 
serve. As to the percent of confla- 
gration loss that should be charged 





“DENVER TROUBLE” SPREADS 


Situation Growing Out of General 
Agency Appointments Duplicated 
Elsewhere 





Fears that the “Denver situation,” 
which has caused so much trouble for 
companies operating in the western 
field, may be duplicated in other cities 
through the appointment of general 
agents in the larger cities who are 
really doing only a local agency busi- 
ness are expressed by company officials 
who have been brought closely into 
touch with the troubles experienced at 
Denver, and efforts are now being made 
to redraft the definition of a general 
agent which was prepared by the Rocky 
Mountain Advisory Committee at its 
recent meeting in Denver so that it 
will be broad enough to include all 
cases of the sort which may arise. 

Reports have reached western de- 
partment managers to the effect that 
a number of appointments of this sort 
have been made recently in Des Moines 
and that there are indications of the 
development of a similar situation at 
Omaha and also at Spokane and some 
of the other cities in Pacific coast ter- 
ritory. 

The companies generally are anxious 
to check this tendency at the start if 
possible and not allow it to reach the 
proportions that it has in Denver. They 
realize in the first place that such a 
condition is unjust in the extreme to 
the local agents, who must always be 
the real feeders for the companies, and 
furthermore, that it is likely to bring 
forth protests from the insurance de- 


‘partments of the states affected, be- 


cause of the increase in a acquisition 
cost. 





against a state in which such loss oc- 
curred, the committee argued that only 
the first million should be figured, the 
excess being charged against the 
country as a whole. It was pointed 
out that if the $350,000,000 lost in the 
San Francisco conflagration had been 
assessed against California, the state 
would never have been able to pay it. 


Earnings Belong to Companies 


At today’s session Secretary Kurth of 
the Home and his associates, Messrs. Lo- 
pez of the Continental and Catlin of the 
North America, composing the actuarial 
committee of the National Board, were 
in attendance, Mr. Kurth speaking at 
length upon the general subject. His 
contention was that earnings upon in- 
vestments belonged to the companies 
solely and with these the policyholders 
had no concern. 

Secretary J. F. Fort of the Eagle Fire 
of Newark, a representative of the 





HOME ENTERS AIRCRAFT FIELD 





Will Write Fire, Theft, Collision and 
Property Damage—E. S. Martin 
Heads Department 





Arrangements have been made by 
the Home of New York to commence 
the writing of aircraft insurance. E. S. 
Martin has been appointed manager 
of the company’s aircraft insurance de- 
partment. He is regarded as well in- 
formed on aircraft hazards. The Home 
will issue policies or binders only 
from the home office and agents sub- 
mitting the business will be allowed 
a commission on all classes of aircraft 
risks of ten percent. Policies will run 
for a period of six months only, un- 
der any form written, and premiums 
will be due when the policy is issued 
and at least 40 percent of the pre- 
miums must be guaranteed to be paid 
if a binder is issued, even if cancelled 
within a few days. The company will 
issue the following coverage: 

Fire Insurance—Covering fire from any 
cause and lightning, at any location, 
while in flight or while being trans- 
ported. 

Theft Insurance—Covering theft of the 
machine or any of its parts, excluding, 
however, the first $100 from every loss, 
and coverage only issued in connection 
with fire policy, with warranty of hous- 
ing in recognized hangar. 

Collision Insurance — Covers direct 
damage to plane and equipment as re- 
sult of collision with any other plane 
or object or with the earth or impact 
with water. This cover will contain 
10 percent deductible clause, excluding 
110 percent of the amount of the insur- 
ance from each separate loss. 

Property Damage—Covers liability of 

‘the owner of the plane for damage to 
‘the property of others not carried on 
the aircraft. 
_ Special Hazards—Acrobatic, instruc- 
‘tion and demonstration work will be 
permitted for an additional premium 
when such work is conducted by ex- 
‘perienced pilots. 








smaller companies, argued to the same 
end, contending that for the first ten 
year’s of a company’s life its surplus 
Jargely went into reserve and to deny 
it the return therefrom would be pre- 
‘cluding the collection of interest upon 
Stockholders’ money. Profit upon re- 
serves, he contended, was absolutely in- 
dispensable to the continued existence 
of the newer companies and to forbid it 
in part or whole would virtually bar the 
entry of new capita) into the fire insur- 
ance business. 

Mr. Fort will argue an amendment to 
present laws so as to permit fire com- 
panies investing in the securities of for- 
eign countries, regardless of whether 
jthey are licensed in such countries or 
not, averring that such procedure would 
have an influence in stabilizing rates of 





‘foreign exchange, now seriously upset. 





HORTON IS SECRETARY 


GOES WITH CLEVELAND CLUB 





Special Agent of the Northern of 
England in Northern Ohio Takes 
New Work 





CLEVELAND, O., Dec. 3.—S. J. 
Horton of this city, special agent of 
the Northern Assurance in northern 
Ohio, has been appointed secretary of 
the Cleveland Fire Insurance Club, 
succeeding Will J. Beggs who recently 
resigned to become a vice-president of 
the James & Manchester Company, 
ene of the leading agencies of this city. 
Mr. Horton is one of the capable men 
of this field who attracted the atten- 
tion of the trustees of the club and 
who feel that he has the qualities nec- 
essary to make a capable club official. 
It is a very important position and 
the members count much on their sec- 
retary. : 

Mr. Horton started his field career 
with the Franklin of Philadelphia, be- 
ing sent west to take charge of Iowa, 
Nebraska and South Dakota. He later 
became special agent of the Northern 
of London covering Iowa and Ne- 
braska. Shortly thereafter he was pro- 
moted to the Rocky Mountain field 
with headquarters in Denver. In 1916 
he became state agent of the New 
Hampshire for Kansas and Missouri 
and in July, 1918, he returned to the 
service of the Northern as_ special 
agent in northern Ohio. He has had, 
therefore, a wide experience, traveled 
in many states and takes to the Cleve- 
land club an extended insurance and 
business training. 





Agents’ Conference Committee 

The conference committee of the Na- 
tional Association of Insurance Agents, 
the committee that will confer with com- 
mittees of other insurance organizations 
whenever occasion arises has been ap- 
pointed by President Fred J. Cox. It 
consists of himself; James L. Case of 
Norwich, Conn., chairman of the execu- 
tive committee; Charles F. Wilson of 
Fitchburg, Mass., chairman of the finance 
committee; E. M. Allen of Helena, Ark., 
former president of the association and 
now chairman of the legislative commit- 
tee, and Fred B. Ayer of Cleveland. 





New British Companies 

Under the auspices of the London As- 
surance Corporation the London Associ- 
ated Reinsurance Corporation has been 
formed at London with a capital of £1,- 
000,000. Other new flotations are the 
Western Alliance Reinsurance and the 
Olympic Fire & General Reinsurance. 








WILLIAM 8. WARREN 
Retiring Manager 


RICHARD H. PURCELL 
New Western Manager 


WESTERN DEPARTMENT OFFICIALS OF THE L. & L. & G. 


W. P. ROBERTSON 
Assistant Manager 





EDWIN E. WELLS 
Superintendent of Agencies 
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TO HELP AMERICANS 
EXPAND OVER WORLD 


Commissioners Abrogate Burling- 
ton Rule and Make Change 
in Blanks 


AUTO POLICY HELD UP 


Consideration Given Henry Evans’ 
Recommendation That Fire Com- 
panies Be Given Wider Fields 


NEW YORK, Dec. 2.—What was 
characterized as the most constructive 
action taken by the National Conven- 
tion of Insurance Commissioners for 
years, was its unanimous adoption at 
the opening session of the mid-winter 
gathering this morning of the report 
of the committee on laws and legisla- 
tion abrogating the famous Burlington 
rule, which has militated severely 
against the endeavor of the American 
fire insurance companies to extend 
their operations abroad and also the 
adoption of the further resolution of 
the same committee recommending the 
repeal of all special deposit laws, in- 
cluding laws calling only for surety 
bonds, and urging the commissions of 
all states requiring such deposits or 
bonds to take up with their legislators 
the question of their abolishment. 

Special deposit laws, in the opinion 
of the committee, are unnecessary and 
undesirable. 


Many Insurance Men on Hand 


Twenty-six states were represented 
at the gathering when Secretary But- 
ton called the roll. In addition a con- 
siderable number of life, fire and cas- 
ualty company officials and _ local 
agents are in attendance. The conven- 
tion. is confining itself wholly and 
earnestly to the consideration of the 
business problems before it, and social 
diversions have no place upon the pro- 
gram. 


More Time on Auto Policy 


Not having fully completed its la- 
bors the. committee considering a 
standard automobile policy asked for 
further time. A concession promptly 
allowed. 

Commissioner Donaldson of Penn- 
sylvania announced that he was having 
a contract drawn up which it was felt 
would be more generally acceptable 
than that now in the hands of the 
committee. 


Will Oppose New Tax Laws 


Declaring that the insurance com- 
panies were now subjected to heavy 
taxes by federal, state and municipal 
governments, the convention went on 
record as opposing any increase in 
such direction, adopting the report of 
Commissioner John S. Darst, chairman 
of the committee on taxation, to the 
effect that the commissioners oppose 
any effort in their respective states to 
impose further taxes upon insurance 
interests, 

The resolution offered by former 
Commissioner Wilson of Kansas, sev- 
eral years ago, inquiring as to the at- 
titude the convention should take 
regarding subsidiary insurance com- 
Panies was tabled and the committee 
to which it was referred was dis- 
charged. 


Assist American Expansion 


Complete approval was given the 
recommendation that, for all American 
companies operating abroad, the pe- 
riod allowed for reporting returns from 
agents upon foreign business be ex- 
tended from 90 days to six months, 
and that the blanks furnished for re- 





CHANGES IN 


THE FIELD 





EATON WITH NORTH BRITISH 





Well-Known Ohio Farmers Man Takes 
Charge of the New Farm 
Department 





Commencing Jan. 1, W. T. Eaton 

will enter the services of the North 

British & Mercantile as special agent 

— manager of its farm department for 
io. 

Mr. Eaton has had a wide range of 
experience in fire underwriting. He 
started as a solicitor for the Home in 
the George W. Rutledge Agency in 
Kenton; Ohio, and later was appointed 
county agent for the Ohio Farmers for 
Hardin county and conducted a suc- 
cessful agency for several years. 

He was associated with the A. D. 
Baker & Co. General Agency for six 
years as its special agent in Ohio, and 
for the past seven years has been spe- 
cial agent and adjuster for the Ohio 
ganna with headquarters at Colum- 

us. 

The creation of the farm department 
by the North British & Mercantile in 
Ohio is another indication of the ag- 
gressive policy of the company in the 
Buckeye state, and its determination to 
give its agents the best possible service 
in the writing of all classes of fire in- 
surance and its side lines. 

Mr. Eaton’s office will be at 611 Hart- 
man building, Columbus, which is the 
headquarters of State Agent John H. 
Gray and the other members of the 
North British field staff. 


H. E. Whitchurch 


H. E. Whitchurch of Minneapolis, 
special agent of the Continental in 
Minnesota, has been appointed state 
agent for North and South Dakota for 
the American of Newark, with head- 
quarters at Sioux Falls. He will as- 
sume his new position Jan. 1. Mr. 
Whitchurch has been connected with 
the Continental in various capacities 
for the past 25 years, and has been in- 
strumental in building up a consider- 
able farm business for the company in 
Minnesota. 








George K. Harris 


George K. Harris, special agent for 
the Western Assurance and British 
America at Seattle for the past two 
years, has resigned. Mr. Harris was 
with the Washington Surveying & 
Rating Bureau for a number of years 
before taking up special agency work. 


J. D. La Teer 
J. D. La Teer, of Kansas City, spe- 
cial agent of the Northwestern Under- 
writers in Missouri, Kansas and Okla- 
homa has been appointed Illinois state 








porting be amended in accord with 
this concession. 

The committees dealing with uni- 
form laws for mutual fire companies, 
and a uniform agency qualification law, 
will report later, not having completed 
their respective tasks. 


Consider Pulling Down Bars 


At-tomorrow’s session an address 
will be made by State Senator Walters, 
of New York in favor of a liberalizing 
of present laws to permit fire com- 
panies to engage in other ‘ines of in- 


Henry Evans, president of the Conti- 
nental, in his letter to Governor 
Smith, read before the annual gather- 
ing of the convention at Hartford last 
September. 

Commissioner Joseph Button of Vir- 
ginia stated at the meeting that a bill is 
already being prepared providing for 
the repeal of the special deposit law in 
his state. 

Commissioners and their deputies were 
entertained at dinner Tuesday night by 
the officials of the Metropolitan Life. 











surance, along the lines suggested by: 


agent of the Agricultural Fire. He has 
not yet decided whether he will make 
his headquarters at Chicago or Bloom- 
ington, Ill. The Agricultural is thus 
dividing the field, formerly traveled by 
P. P. Wippell and will appoint another 
field man to handle Wisconsin sep- 
arately. 





John C. Johnson 


John C. Johnson has been appointed 
special agent of the Mercantile and 
Commonwealth in Indiana, succeeding 
K. D. Weaver, who becomes Indiana 
state agent of the North British. Mr. 
Johnson has been with the Indiana 
Inspection Bureau in charge of the 
Terre Haute branch. He is a graduate 
of Rose Polytechnic Institute. 


Arthur Pulsford 


Arthur Pulsford has resigned as spe- 
cial agent of the Liverpool & London 
& Globe in New Jersey. 








W. S. Himmelwright 


W. S. Himmellwright of Aberdeen 
has resigned the state agency for the 
Dakotas of the North British & Mer- 
cantile, 





Frank K. Sappington 


Frank K. Sappington, who has been 
in the home office of the American 
Central for a number of years, occu- 
pying the desk of an examiner, has 
been appointed special agent for Mis- 
souri to assist State Agent Henry L. 
Rieman. Mr. Sappington takes the 
place of Carl Thalbot, who recently 
was promoted to state agent of the 
company in Ohio. 


Clinton T. Bissell 


Clinton T. Bissell has been appointed 
state agent of the Home and Franklin 
in western Pennsylvania, succeeding C. 
H. Knoche. He has been with the engi- 
neering department of the National 
Board. 








A. F. Sanford 


A. F. Sanford, special agent of the Liv- 
erpool & London & Globe in western 
Pennsylvania, will, after Jan. 1, become 
state agent of the company in New Jer- 
sey. 


Charles M. Carter 


Charles M. Carter of the Aetna in 
Michigan has been appointed state 
agent of the North America and Alli- 
ance of Philadelphia in Michigan, suc- 
ceeding H. W. Crowell, who resigned 
two months ago to enter the local 
agency business in Detroit. 


L. & L. & G. TO ADVANCE 
PURCELL TO MANAGER 


(CONTINUED FROM PAGE 3) 
served as most loyal grand gander of 
the Blue Goose, and during the time that 
he was on the road he was active and 
prominent in field organizations. 

The L. & L. & G. is fortunate in hav- 
ing within its own ranks three men who 
can be advanced to more responsible 
positions and relied upon to deliver the 
goods. The rearrangement of positions 
gives the Liverpool a trio in its western 
department that is fully competent to 
handle the company’s business in the 
west, which has grown to large propor- 
tions. All three men have been well 
grounded in fire insurance work and will 
undoubtedly maintain the Liverpool’s 
prominent position among the fire com- 
panies operating out of Chicago. 


Home Writes Aircraft 

The Home has announced that it will 
write the following lines on aircraft for 
a term of six months: fire, theft, colli- 
sion, property damage, special hazards. 
For an additional premium, coverage 
will be extended to include windstorm, 
cyclone and tornado, carrying of passen- 
gers, stranding and sinking, demonstra- 
tion and instruction hazards. 





SPRINKLERED RISKS — 
ARE NOW IN DANGER 


Owing to Present Conditions, Sys- 
tem Is Liable to Freeze and 
Be Disabled 


ALARMED AT SHORTAGE 





Decided Increase in Moral and Phys- 
ical Hazard Seen—Companies 
Sending Out Instructions 





Fire insurance underwriters have 
watched with some misgivings the coal 
situation pass from serious to critical. 
It is now recognized that thousands 


of manufacturing plants all over the 
country will have to suspend opera- 
tions temporarily, keeping on hand a 
supply of coal only large enough to 
prevent the sprinkler systems from 
freezing. The forced shut down will 
certainly bring a serious fire hazard 
and, in the opinion of many, the moral 
hazard will be greatly increased at 
some plants. 


Will Wipe Out Profits 


For example, the manufacturers .of 
many non-essentials who transact their 
greatest business during the holiday 
season will find themselves unable to 
produce goods and hence will be fac- 
ing a loss upon the year’s operations, 
or at best dn even break. Plants which 
are thus deprived of their profits will 
be dangerous fire insurance risks as 
their owners will quite naturally not 
be over vigilent in safeguarding their 
property. 

Fires Will Increase 

Even in the plants where the moral 
hazard is not present it is quite rea- 
sonable to expect that there will be 
freeze-ups of sprinkler equipment. The 
partially heated plants will not be able 
to fire up sufficiently to combat the 
sudden drops in temperature that oc- 
cur at this season of the year, and in 
spite of the best efforts of the owners 
to keep things in proper shape there 
will be numerous fires that would not 
occur were the risk in full running 
order and normally heated. 

Companies Issuing Instructions 


Most of the large fire companies are 
sending out instructions for the care 
of sprinklered risks during the time 
of partial or total suspension of activi- 
ties. The companies are requesting 
their local agents to forward these in- 
structions to all sprinklered risk pol- 
icyholders. It is felt by most com- 
panies that additional watchmen 
should be employed in the larger 
plants that are forced to discontinue 
production. 

Can Keep Risks Heated 


The coal orders have been issued in 
time to allow practically all plants a 
supply of coal large enough to insure 
the heating of the risk to a proper de- 
gree of temperature. While thousands 
of plants will be put out of the run- 
ning until coal can be supplied they 
have on hand a large enough supply 
to prevent the sprinkler equipment 
from freezing for another two months. 
All companies are adding new men to 
their sprinklered risk departments. 
The inspection forces are being aug- 
mented and the companies are keeping 
a close eye upon all insured sprinkler 
properties just now. 


To Show Investment Profits 
NEW YORK, Dec. 3—It is understood 


of Fire Underwriters is very carefully 
considering the annual publication by 
the organization of an annual exhibit, 
showing the returns of the companies 
from the investment feature ef the fire 





insurance business, 


that a committee of the National Board .- 
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Entering the Hail Field 


SMALLER companies are entering the 
hail insurance field, attracted there by 
the enormous boom in that line of in- 
demnity within recent years. It was 
not so long ago but that the Norrn- 
WESTERN Fire & Marine and the St. PAUL 
Fire & Marine were about the only 
stock companies writing hail insur- 


Big Groups Now in Order 


HEREAFTER fire insurance companies 
will have fleets or groups. It is no 
longer fashionable to travel alone. A 
parent company must have a big fam- 
ily. The merger of interests control- 
ling the Royar and Liverpoot & Lonpon 
& GLose has brought about the largest 
insurance group, the premiums of that 
combination at the head offices putting 
it considerably ahead of any other 
group. 

Here in the United States the Hart- 
ForD Fine group leads in premiums, 
they being $30,842,283. There are about 
25 or 26 fleets operating in this coun- 
try, some, however, consisting of two 
companies. There are 88 companies 
involved in those so-called groups. 

The only big companies that have 
not any offspring so far are the AETNA, 
Guiose & RutGers, SPRINGFIELD, St. PAUL, 
WESTCHESTER, AMERICAN and NIAGARA. 

Last year there were $492,985,576 fire 
premiums written in this country by 
stock companies and the so-called 
company fleets wrote $279,927,260, or 
56.8 percent. 

Following the Hartrorp group comes 
the Home which with the Franx.in has 
$29,746,924. Taking the new Roya and 


Liverroo. & Lonpon & GLose group in’ 


this country, its premiums are $28,282,- 
628. The Henry Evans companies come 
next with $23,734,853. The Great 


Tribute From a Life Man 


SoMETIMES we think that a life insur- 
ance man pays no attention to the fire in- 
surance section of his trade paper. Then 
we think that the fire insurance man has 
no interest in the life insurance news. 
THe NationaAL UnpDERwRITER finds, how- 
ever, that many men specializing in one 
class of insurance do not overlook the 
features and movements in the other 
class. 

Here comes a well-known life insurance 
man, Henry F. Tyrrett, of the home of- 
fice of the NortHwestern Mutua Lire 
of Milwaukee, a man who is a student of 
legislation, who represents the Nortu- 
WESTERN Mutuat in legislative work, who 
has this to say, in a letter to this paper: 


ance. Within the last five or six years 
hail insurance has become one of the 
big feeders. Underwriting and loss ad- 
justment conditions have wonderfully 
improved, due to the good work of the 
Western Hart Association. The big 
premium income shows the result of 
solicitation by hundreds of agents. 


AMERICAN is fifth with $18,160,947. The 
CoMMERCIAL UNIoNn with its formidable 
fleet takes in $14,558,507 premiums. 
The PuHoenrx oF HartForp has $13,954,- 
545, and next comes the NortH BritisH 
with $13,460,550. The North AMERICA 
has $13,063,566 and the NationaL of 
Hartford $12,730,149. Crum & Forster 
have five companies with $9,737,438. 
The FireMAn’s Funp has $7,434,758 and 
the Fire AssociaTIon $7,104,738. The 
FIREMEN’s of Newark follows with 
$6,230,142 and the Frep S. James & Co. 
crowd has $6,161,316. The Lonpon & 
LANCASHIRE has $5,739,396. The Boston 
group comes next with $5,017,922 fol- 
lowed by the J. S. FRELINGHUYSEN com- 
panies with $4,285,139. The New 
HAMPSHIRE has $4,137,441. The StTark- 
WEATHER & SHEPLEY companies have 
$4,076,067. 
shows $3,861,138. . The Scottish UNION 
comes next with $3,677,419 followed by 
the WestTERN and BrittsH AMERICA with 
$3,541,950. The Sun of London comes 
next with $3,474,213. There are five 
groups of companies following that 
have less. than. $2,009,000. each in. pre- 
miums. Thus it'is seen that the com- 
pany groups will certainly cut more 
figure than ever and it would not be 
surprising to see other fleets organized 
and present ones add to their number. 
Fusions seem in order. 


“The ‘Agents’ Convention Number’ of 
THe NATIONAL UNDERWRITER is about 
the most complete and altogether 
worthy edition that I have seen. It 
is, in the words of the enthusiast, a 
‘humdinger.’ I congratulate you and 
THE NATIONAL UNDERWRITER for its com- 
pleteness and for the manifest enter- 
prise it discovers. While my personal 
work, perhaps unfortunately, does not 
put me in touch with fire insurance 
matters and fire insurance fellows, I 
know enough about the newspaper game 
to realize that you did a big thing in this 
edition. I hope it is properly appre- 
ciated.” 


The Puoenrx of England |: 








—— 








Claude F. Snyder, vice-president and 
general. manager of the Henry Clay 
Fire, is wearing plumes in his new $15 
hat on account of his being notified of 
his admission into the famous grand- 
fathers organization at Chicago over 
which Manager Thomas E. Gallagher 
of the Aetna presides. Mr. Snyder tele- 
graphed President Gallagher, giving 
full facts as to the former’s new grand- 
daughter, who was born this week to 
his daughter, Mrs. William H. Brons- 
ton, whose, husband is an attorney in 
Lexington, Ky., a member of the firm of 
Geddes & Bronston. The little lady 
will defend the title of Betty Taylor 
Bronston. Old Man Snyder will soon 
be in Chicago to be properly initiated. 


Arthur Lohmeyer of Charleston, W. 
Va., state agent of the Aetna, declares 
he is not a poet, could not write a qua- 
train if compelled to under penalty of 
death and hence disclaims liability for 
the exquisite verses in a recent issue. 
It seems Mr. Lohmeyer’s name got 
entangled with that of W. Lightfoot 
Bennett of. Chicago, manager of the 
Hartford in Cook county, poet of the 
fireside and farm, who is the real au- 
thor of the stanza assigned to Mr. Loh- 
meyer. 


John A. Hanson of Minneapolis, who 
has been appointed manager of the 
Western Adjustment & Inspection 
Company at Grand Rapids, Mich., was 
given a luncheon by about 80 of his 
associates in the Minnesota field last 
week. He was presented with a hand- 
some watch suitably engraved and 
talks were made by Henry M. Stone, 
his successor as state agent of the Mil- 
waukee Mechanics; C. Burleigh, 
manager of the Western Adjustment 
at Minneapolis; A. M. Shillito, an ad- 
juster in the Minneapolis office, and 
Lewis F. Daniel, state agent of the 
Scottish, all of whom paid high tribute 
to Mr. Hanson and voiced the esteem 
in which he is held by Minnesota field 
men. Mr. Hanson is most loyal grand 
gander of the Blue Goose, and the 
luncheon tendered him last week was 
under Blue Goose auspices. Mr. Han- 
son assumed his new duties at Grand 
Rapids this week. 


William H. Hart, auditor of state of 
Indiana and insurance commissioner 
ex-officio from 1898 to 1902, died at his 
home in Indianapolis last Friday at the 
age of 72. He was born in Evansville, 
Ind., and served in the Civil War as 
drummer boy. He becamea publisher at 
Frankfort, Ind., took an interest in 
politics and in 1898 was elected audi- 
tor of state. During his administra- 
tion as state auditor he raised the 
standards of supervision of the insur- 
ance department in many respects. Up- 
on his retirement from office he en- 
gaged in the insurance and real estate 
business in Indianapolis. 


— 


L. W. Hubbell & Son, local agents at 
Springfield, Mo., have recently been 
advertising burglary insurance in the 
local papers. Their latest advertise- 
ment drew the following response: 

Mr 1, w, hubbell and son Shpringfield Mo. 
dear sir i see your adt in Springfield 
leader of thief insurance i would like to 
know if you gave insurance on chicken 
being stolen i have about 400 i would 
like to insured against theif (Being 
stolen) i have Rest of my stuff insured 
i dont want nothing else insured only 
my chickens against thief 

if you cant insure my chickens you dont 
need to Bother to answer my letter. 


R. P. Littlejohn, of Marshall, Tex., 
is one of the’ highly regarded agents 
of his state. He has been in the busi- 
ness in his home city since 1881 and 
bought out his father’s agency, which 
was probably established earlier than 
any local office in the state. Mr. 





Mr. TyrreELt, we believe it is. 





PERSONAL SIDE OF THE BUSINESS 












is still active and alert and takes a 


prominent part in civic affairs. Last 
summer he was on a committee that 
was instrumental in quelling a disturb- 
ance at Marshall, which threatened to 
become disastrous, being a near race 
riot. Mr. Littlejohn has two sons in 
the insurance business, one at Spring- 
field, Ill, and another at Eastland, 
Tex. He has represented the Fidelity- 
Phenix for 38 years, and the Home of 
New York for 25 years. In a recently 
developed state like Texas, it is un- 
usual to find a man in the local busi- 
ness who has represented companies 
for so long a period. 


A. G. Martin of New York has been 
unusually busy during the past week 
receiving congratulary messages upon 
his announced appointment as United 
States manager of the Northern of 
London, which important post he is to 
assume at the beginning of the new 
year: Particularly cordial have been 
the telegrams and letters sent Mr. 
Martin by his former associates in the 
New York field, the men who know his 
capacity and willingness for hard 
work, and are familiar with his accom- 
plishments. In the minds of these men 
no shadow of doubt exists but that 
A. G. will “make good” in a large way 
when he adjusts himself to the mana- 


gerial toga. 


After spending several weeks in this 
country studying at close range under- 
writing conditions in this country, 
Lorentz Nicolaysen, manager of the 
foreign marine department of the 
Norske. Lloyd of Christiana, sailed for 
home last week. While Mr. Nicolay- 
sen admits that the immediate prospect 
for developing a profitable marine busi- 
ness in America is not particularly in- 
viting, he has expressed himself as 
being well pleased with the representa- 
tion of his company here by the Mari- 
time Underwriting Agency, Inc., of 
New York. Mr. Nicolaysen has been 
a close and intelligent student of ma- 
rine insurance for many years, and is’ 
generally recognized in underwriting 
circles as a man whose views about the 
business are entitled to high credence. 


C. A. McCotter, secretary of the 
Grain Dealers National Mutual Fire of 
Indianapolis, said upon his return 
home from the annual meeting of the 
National Association of Mutual Fire 
Insurance Companies, held at Des 
Moines, Ia., recently, that it was the 
>Sest meeting of the organization ever 
held, with twice the attendance ex- 
pected. Mr. McCotter devoted con- 
siderable time during the convention 
to promoting interest on the part of 
those present in the work of the Na- 
tional Chamber of Commerce and. 
urged both company and _ individual 
memberships. Mr. McCotter is a 
strong believer in a greater interest on 
the part of all underwriters, fire and 
other lines, in national commercial 
movements. He believes that insur- 
ance has lost big chances in the past 
few years for correcting some of the 
public misconceptions of the business 
by not taking a more active part in na- 
tional business conferences and under- 
takings. Mr. McCotter has succeeded 
in persuading quite a number of his 
associates of the truth of this and in- 
surance interests are becoming more 
in evidence in national business confer- 
ences. 


The lightning-bug is brilliant, 
But he hasn’t any mind; 
He travels through existence 
With his headlight on behind. 
Now the measuring-worm is different; 
When he goes out for pelf 
He reaches to ‘the limit, 
And then he humps himself. 





Littlejohn, who. is now 68 years old, 


—H. 0., Phillips, Ind. 
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Western Branch Office 
Insurance Exchange Bldg. 


CHICAGO 


Pacific Branch Office 
SAN FRANCISCO 





AGENTS AT ALL 
IMPORTANT POINTS 











Riot Insurance 


When ordering fire insurance, good 





business men seldom require to be re- 
minded of the reputation and traditions 


of the Attna. 


ME But it should be borne in mind 
that the A‘tna reputation and service are 
today also behind A‘tna policies covering 
the newer kinds of insurance. 





Automobile _ Rent 
Sprinkler Leakage Parcel Post 
Riot Registered Mail 
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“‘America Fore” 


* * * 


N° Company becomes the leader in an agency by being of service to 
the Agent alone. 


* Service to the Assured— inspections, fire prevention suggestions, prompt 


and equitable adjustments and loss payments—must back up service 


to the Agent. 
With a complete service to the policyholder the AMERICAN EAGLE 


combines a wide-awake service to the Agent, founded on the conviction 


that the Agent’s territory is the Agent’s and that the Agent’s good is 


the Company’s. le a 
AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital, ONE MILLION DOLLARS 


HENRY EVANS, President 
HOME OFFICE 


PACIFIC COAST DEPT. WESTERN DEPT. 


P.O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretar, 
80 Maiden Lane Insurance Exchange Bldg. 208 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 
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(THE AUTOMOBILE} 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 

















ASSETS 
$9,216,200.73 
LIABILITIES, EXCEPT CAPITAL 
$5,382,334.00 
SURPLUS TO POLICYHOLDERS 
$3,833,866.73 
LINES WRITTEN 
FIRE MARINE WAR RISK 
TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ALTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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JAMES CRAVENS, K. S. DARGAN, J. C. ROBERTS—ESTATE OF RUFUS CAGE 














































CRAVENS, DARGAN & ROBERTS 


SUCCESSORS TO 


CRAVENS & CAGE 
INSURANCE MANAGERS 
HOUSTON, TEXAS 


PIONEER FARM AND HAIL WRITERS OF TEXAS 











PENINSULAR FIRE. 


Insurance Co. of America 
Grand Rapids, Mich. 


Capital, $1,000,000 


A progressive company for diligent agents. Will begin writing busi- 
ness January 2nd, 1920, in Michigan and Illinois, and will enter other 
states soon thereafter. It will have a farm department. 


Colon C. Lillie, President 
Comfort A. Tyler, Vice President; Francis G. McGinnis, Vice President 
J. Floyd Irish, Secretary-Underwriter. 
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WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 
823 THE ROCKERY -- ADAMS & LASALLE STS. -- CHICAGO 





RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating ovep 34 years 


WE RECOMMEND THE FRANKLIN LIFE 
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Snsuvance Company 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Capital ° : $1,000,000.00 








Asets - : - $9,609,646.00 Net Surplus -  - $2,395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders -  3,395,417.89 
* HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 






















WHEELING FIRE 


Cincinnati Underwriters sceateminne teueeaamr 


121 East 3rd St., CINCINNATI, O. 


Bessie F&M) See.Lo. Security las, Co OF WHEELING, W. VA. 
ure . ns. . Cc s. 9 “ : 
Organized 1864 Or atoed 1881 Organized in 1867 
Assets $624,780 Net Surplus $151,200 


COMBINED STATEMENT 
ee ee $250,000.00 
Surplus to Policy Holders - 631,728.12 


WM. F. STIFEL, Pres. 
F. RIESTER, O. E. STRAUCH, 


Wii W. PISCHER, Supt “af Agencies 
Ve .- O 
1) 'e e. 
Speci t for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 


Insunnce Bedienes Hite 9 Chicage, IIL 





F. A. ROTHIER, Prest. 
ADAM BENUS, Secy. 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 
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AMERICAN COMPANIES IN CHINA 


The American Foreign Insurance 
Association will enter China and has 
appointed Allen W. Hexamer, as ma- 
rine manager for that country. He 
will have his headquarters at Shanghai 
and will sail for China on Dec. 25. Mr. 
Hexamer is at the present. ma- 
rine manager for Fred S. James 
& Company. He started in the 
marine business in 1910 with Math- 
er & C. In 1913 he went with 
Edgerton Parsons as manager of the 
loss department and continued with 
that firm until 1914 when he entered 
the brokerage end of the business 
handling all classes of marine insur- 
ance. Although he will make his head- 
quarters in Shanghai, Mr. Hexamer 
will travel extensively to the principal 
ports of that country, establishing the 
association for the writing of inland 
marine and fire risks. The American 
Foreign Insurance Association has 
already established connections in 
Australia, New Zealand, Argentina, 
Brazil, Chile, Columbia, Japan, China 
and the Philippine Islands. 


NEW BRITISH COMPANIES 


Another new reinsuring company is 
being formed in London, it being the 
English & Scottish Reinsurance with 
a capital of £1,000,000 and is issuing 
£750,000 at once. The City of London 
Reinsurance is. issuing £450,000 new 
capital, making a total of £500,000 
It formerly worked in association 
with the City Life Assurance, but now 
goes under separate control. 


ROWE’S RECIPE FOR SUCCESS 


J. Scofield Rowe, president of the 
Maritime Underwriting Agency of New 
York, and long a_ stalwart figure 
in casualty insurance circles, having at- 
tained success in life himself, is doing 
what he can to help others along the 
pathway. From time to time he pro- 
poses to set forth ideas and ideals, 
which he believes will be both practical 
and helpful in attaining that end. While 
Mr. Rowe’s initial effort has been ad- 
dressed to the employes of the agency 
of which he is the head, his counsel 
is applicable to men and women, par- 
ticularly the younger ones, in other 
institutions as well and if heeded can- 
not fail to prove valuable. To aspi- 
rants for success Mr. Rowe urges 
“concentration, diligence, cheerfulness, 
and the cultivation of a liking for the 
work in which — by cnenecs.” 


DEMAND FOR SILK COVERAGE 


Demands for indemnity upon raw 
and finished silks continues far in ex- 
cess of the willingness of underwrit- 
ers to accept the business and em- 
phasizes the enormous quantities of 
the raw product stored in New York. 
Values upon silks have increased 300 
percent over prewar prices and the 
advance is constant. 

* * * 
OBSERVATIONS IN VIRGINIA 


Secretary G. B. G. Gaillard of the 
Westchester Fire is back in New York 
after a swing through Virginia, the 
first visit he has made to the territory 
for two years. In common with all 
others who have been in the Old Do- 
minion State recently, Mr. Gaillard 
was impressed with the evidence of 
agricultural and commercial prosperity 
shown there on every hand. The 
farms, through the introduction of 
modern methods, are yielding far more 
abundantly than ever before, while in- 
dustrial plants, particularly along the 
seaboard, are working at high pres- 
sure. Tobacco, one of the great staples 
of Virginia, is selling at higher figures 
than any previously known, and the 
warehouses are crowded with the 


VIEWED FROM NEW YORK 


By G. A. WATSON 





from an underwriting standpoint, to 
Secretary Gaillard’s mind, was the 
growing use of tin as a roof covering, 
both on residential and mercantile 
properties. The inflammable wooden 
shingle is taboo in many communities, 
the citizens of which heeded the les- 
sons taught by the conflagration at 
Augusta, Nashville and Paris, Texas, 
where destructive fires traveled by the 
wood shingle route. The fire depart- 
ment of Danville and other progres- 
sive Virginia cities are wholly motor- 
ized, and in point of equipment and 


«general efficiency will compare very 


favorably with advanced centers of 
like size in the north. 
* * OX 


TAKING BUSINESS FROM MUTUALS 


Stock companies are considerably in- 
terested in the movement of the Na- 
tional Association of Mutual Compa- 
nies at its convention in Des Moines 
last week to strengthen itself regarding 
reinsurance. At the present time a 
number of the mutual companies have 
reinsurance contracts with stock com- 
panies. Some mutual companies cede 
business to stock companies because 
they are not able to secure sufficient 
mutual facilities. At the local agents’ 
convention in Louisville this was one 
of the points of attack, it being held 
that such a practice was unfair to the 
agents. At the Des Moines meeting 
the mutuals passed a resolution urging 
that the matter of reinsurance be care- 
fully studied to the end that all mutual 
companies may be enabled to secure 
reinsurance without being compelled 
to depend upon stock companies. 


JOHN MARSHALL JR. IS 
MADE VICE PRESIDENT 


(CONTINUED FROM PAGE 1) 


Levison for a time and he was followed 
by Vanderlyn Stow. Since Mr. Stow’s 
death the position has been held open 
awaiting Mr. Marshall’s acceptance. 
Mr. Marshall is the company’s oldest 
employe in point of service with the 
exception of Mr. Levison. 

John Marshall, Jr., is one of the best 
known fire insurance managers in the 
west. He has not been content to re- 
main at his desk in Chicago engrossed 
in detail work, Instead he has made it 
a point to get out into the western 
field over which he had supervision 
and familiarize himself with conditions. 
He is known to local agents in all of 
the important cities in Western Union 
territory. He has recognized the value 
of attending the various insurance 
gatherings held in the west. 


Active in Organ:zzations 


Mr. Marshall has given generously 
of his time to the various insurance 
organizations. He has served as pres- 
ident of the Fire Underwriters Associa- 
tion of the Northwest and was secre- 
tary of the Western Union from 1902 
to 1909. Subsequently he served the 
Western Union as president for two 
years and as vice-president for a simi- 
lar period. 

He has been president of the Wes- 
tern Automobile Underwriters Confer- 
ence and is now serving on the execu- 
tive committee of that. organization. He 
is particularly interested in automobile 
insurance for the reason that the Fire- 
man’s Fund is one of the largest 
writers of this class. In addition to 
filling these important positions, Mr. 
Marshall has been chairman of the 
governing committee of the Western 
Union, vice-president of the National 
Automobile Underwriters Conference, 
and a director of the Underwriters Lab- 
oratory, the Western Adjustment Com- 
pany and: the Underwriters Salvage 
Company. 





product. 























One of the most impressive sights, 


He began his insurance career in a lo- 
cal office at San Francisco, Cal., so that 








ALS 

y in- 
Na- 
mpa- 
dines 
‘ding 
ne a 
have 
com- 
cede 
sause 
cient 
rents’ 
; one 
held 
> the 
eting 
rging 
care- 
utual 
ecure 
yelled 


Salvage 


in a lo- 
so that 





December 4, 1919 


THE NATIONAL 





UNDERWRITER 9 





in removing to the home office he rs re- 
ally going back home. In 1888 he was 
appointed special agent for the Con- 
necticut, Queen and Royal Exchange on 
the Pacific Coast, although at that time 
he was only 20 years of age. Eight years 
later he became manager of the western 
department of the Royal Exchange in 
Chicago, and in 1900 was transferred to 
New York as assistant United States 
manager of the company. Shortly after- 
wards he returned to Chicago as mana- 
ger of the Fireman’s Fund. Following 
the death of Fred H. McElhone, in 1914 
Mr. Marshall was made sole manager of 
the western department in Chicago, suc- 
ceeding the joint managership of Mar- 
shall & McElhone. In March of last 
year he was appointed manager of the 
Home Fire & Marine in Chicago. 


Chapman’s Early Connections 


W. A. Chapman, who is now advanced 
to the western managership of the two 
companies, started insurance work at 
Grand Rapids, Mich. After a few years 
in local agency ranks, he went on the 
road in Michigan for the Commercial 
Union, following which he traveled for 
the Caledonian in Michigan and later in 
Wisconsin. He was then made Wiscon- 
sin state agent of the Connecticut Fire 
and was connected with the western de- 
partment of that company in various ca- 
pacities for over 20 years. 





He was brought into the western de- 
partment in Chicago as superintendent 
of agents, served for many years as as- 
sistant manager, and when J. J. McDon- 
ald, who for many years supervised the 
activities of the Connecticut in the west 
died, Mr. Chapman became manager at 
Chicago. When the Phoenix of Hart- 
ford bought control of the Connecticut 
and it was decided to pull up the West- 
ern department of the Connecticut and 
transfer it to Hartford, Mr. Chapman 
went east as western department head 
of the Connecticut. He remained only 
a short time in Hartford, however, pre- 
ferring to establish himself in the west. 
Accordingly, in May, 1914, he became as- 
sistant manager of the Fireman’s Fund 
in Chicago. 


Has Taken High Rank 


Mr. Chapman has always been content 
to go along quietly, never seeking the 
center of the stage, but preferring to let 
the results speak for themselves. He 
is a hard worker, who applies himself 
closely to his task. He has always been 
fair-minded and generous in his treat- 
ment of his business associates and 
highly regarded by those who have had 
business relations with him. He is 2/ 
sound and safe underwriter, and has al- 
ways pursued a careful underwriting 
policy. 


AS SEEN FROM CHICAGO 











NORTH BRITISH IN FARM FIELD 


The announcement that the North 
British is opening a farm department 
in Ohio, it to be in special charge of 
W. T. Eaton, now with the Ohio 
Farmers, indicates that the great Brit- 
ish company is preparing to enter the 
farm business on a wider scale. No 
announcement is made concerning its 
activities in this direction in any other 
field than Ohio. However, the fra- 
ternity would not be surprised to see 
it extend its fire underwriting opera- 
tions to the other states. 

* * * 
EXAMINERS MEETING 


A meeting of the association of Fire 
Insurance Examiners will be held to- 
night (Thursday) at the Kunz-Remm- 
ler restaurant on South Wabash 
Avenue. C. M. Cartwright, managing 
editor of THe NationAL UNDERWRITER 
will discuss the various phases of in- 
surance newspaper work. 


COOK COUNTY CONDITIONS 


Cook County field men who have 
been long in the service say that con- 
ditions in their field are better now 
than for many years. There are few 
outstanding balances at this time. 
Agents in Cook County have been re- 
mitting promptly all during the year 
and even the chronic delinquents have 
been prompt in sending in their bal- 
ances. Competition is extremely keen 
in Cook County and in the rush for 
business many undesirable agents are 
appointed each year. As a natural 
result, balances have always been hard 
to collect in the past. As a matter of 
fact, Cook County has been the most 
troublesome field for many companies. 
During the past year, however, an im- 
provement has been noted. Most of 
the agents in Cook County have been 
doing a good business, and there has 
been little withholding of balances. 
Cook County field men are making 
their final drive for outstanding ac- 


counts, and when their work is fifi® 


ished, the results in Cook County will 

show up more satisfactory than they 

have for the past ten or fifteen years. 
* 


* * 
JANITORS’ STRIKE BRINGS BUSINESS 


In view of the impending janitors’ 
strike which bas been in prospect. 
Chicago local agents have commenced 
to write riot and civil commotion busi- 
ness on the big apartment buildings in 
the city. A short time ago the apart- 
ment building in which the president 
of the Janitors’. union resides was 
bombed. There seems to be no pros- 
pect of an amicable settlement of the 





ee 


strike, and it is quite possible that the 
big real estate dealers will attempt to 
employ men to keep the fires going 
after the strike is in effect. There will 
certainly be more or less trouble and 
destruction of property, and the own- | 
ers of the better class of apartment 
buildings can be easily made to see the 
value of carrying riot, strike and civil 
commotion insurance. Agents are get- 
ting out after this business, interview- 


ing particularly the owners of the | 


larger apartment buildings who are ab- 
solutely dependent upon janitors to 


keep their property heated. Local fire } 
insurance men will be making a strong 4 


insurance men making a strong drive . 
for this business during the last few 
weeks in view of threatened trouble. 

* 


NOVEL FIRE-PREVENTIVE PRODUCT 


The Fyr-Fyter Company, of Dayton, 
O., manufacturers of fire extinguish- 
ers, have placed on the market a new 
cleaning fluid that is to be used for re-: 
moving spots, the same as gasoline, 
but has the added advantage of not 
being subject to burnyv:rg or exploding. 

Spot-Fyter is of particular interest 
to insurance men because of its possi- 
bility of general use and the effect it 
might have on fire hazards and insur- 
ance risks, not only in homes, but in 
large plants as well. At the present 
time, Spot-Fyter is being distributed 
to the retail drug and grocery trade 
in family size bottles, but it will be 
sold to manufacturers and industries 
of any character in sizes from one gal- 
lon and five gallon cans up to fifty 
gallon drums. 

The average annual American fire 
loss for the last ten year period 
amounts to the tremendous sum of 
$230,000,000. This is equivalent to a 
$4,000 home every ten minutes. Any- 
thing as dangerous and conductive to 
tremendous fires as cleaning fluids ordi- 
narily used, certainly warrants unusual 
consideration of a new cleaning fluid 
that is safe from this danger. 

* 


* 
BIG SUB-AGENCY BUSINESS 


Companies doing a subagency busi- 
ness report a big increase from that 
field this year. The loss ratio too has 
been very favorable as the moral haz- 
ard is practically eliminated. In the 
villages from 100 people up. there is 
considerable building going on. A 
number of retired farmers live in these 
hamlets and the income from their 
farms has enabled them to build rather 
handsome residences. Mercantile stocks 
have also gone up in value and the 
merchants in the villages have in- 
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Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 
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PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 








EDWARD MILLI 
GEORGE M. LOVEJOY, Vice-President 
THOMAS C. TEMP 
Ass’t Secretary 


President 


HENRY P. WHI 
EDWARD V. CHAPLIN, Ass’t Secretary 


Surplus to Policyholders 
Total Losses Paid .. . 


Cash Capital - Three Million Dollars 
Reinsurance Reserves ..... . . . $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . . . ... =. =. =. 1,598,770 
Net Surplus ........ 2... 7,506,412 


Total Assets . .... $19,706,197, 


$10,506,412 
91,623,036 
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» Cook County and the Greater Metropolitan Distriet. 
rate ve properly gauges the expectancy of fire risks 
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signed talent to companies, agents, brokers and the bust 

ness public, herewith tendering counsel to all Insuran unicipad 
and all those who formulate la i, Z at 


20 yeara in thie field. —Dixit et Fecit— 
Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 
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Public garages have multiplied in large 
numbers in the rural territory. 
number of school houses have also 
been erected. Most of these hamlets, 
tributary to rich farming communities, 
are enjoying great prosperity. Regard- 
less of the use of automobiles, inter- 
urban traction lines and the big mail 
order houses, the country merchants 
have nothing to complain of. Their 
trade is increased and they can sell 
what stock they are able to procure. 
Altogether the subagency field is going 
strong these days both in increased 
being subject to burning or exploding. 
*x* * x 

Frank W. Sargent, president of the 

New Hampshire Fire, was in Chicago last 


week. 
* * - 


The Western Engineering Bureau has 
removed to 234 South La Salle street. 
* ~ + 
The local agency of Guy A. Richards 
& Co. has removed to 1733 Insurance Ex- 
change. 








LOSSES OF 
THE WEEK 




















Steubenville, 0., Nov. 29.—Fire, caused 
apparently from an _ overheated oven, 
completely destroyed the bakery stock 
owned by Wm. and Bessie Kempler, 433 


So. Third street. Insurance: 

National .-$3,000 Gt. Amer..... $1,000 
Merc. F. & M. 1,000 Brit. Und..... 3,000 
Standard .... 1,000 | . 


Mart, Texas, Nov. 26.—Fire caused a 50 
percent loss to the stock of the Nash & 
Westbrook Company. Insurance (partial 


list): 
Fid. Phen....$1,500 Royal Exch. .$2,000 
Springfield .. 2,000 New Hamp... 1,000 
Milw. Mech... 2,000 Royal ....... 1,500 
i ee ae 2,000 Hwd. Mut.... 2,500 
Fireman's . 1,500 

2 * * 


Milwaukee, Wis., Nov. 27.—The three- 
story brick machine shop at 258 Lake 
street, owned and occupied by the Lutter 
& Gies Co., was considerably damaged 
by fire of unknown origin, starting on 





the second floor. Insurance on building 
and contents (blanket form): 





Royal .\..0. 2% Am. In.-I. Ex.$5,000 
N. River ..... 5, "000 Sped. F. & M.15,000 
N. River . 3,000 Aetna --» 7,000 
Phoenix, ‘Ht. 5, 000 ———-- 

. Total Sep nwe $55,000 


Lemont, Ill, Nov. 28.—There is a $4,- 
500 loss to the building and stock of 


general merchandise owned by Joseph 
Mulis, 230-32 Main street. Insurance: 
Building— Stock— 
ee Say lh | a $1,000 
RS hd Swe, og 1,000 Westchester . 3,000 
Danttabic ; 2/000 Furniture— 
eae $1,000 
* om J 
Lusk, Wyo., Nov. 26.—The Harmony 


Lodge, No. 24, A. F. & A. M., Main street, 
reports a total loss to the Masonic Build- 
ing, the result of a fire caused from a 
furnace in the basement. Insurance: 


Hanover ..$2,500 Underwriters $2,500 
Scottish ..... 2,500 Fireman’s ... 2,500 
* + * 

Elkhart, Ind., Nov. 26.—Ignition of 


gas in the japanning ovens is responsible 
for a $4,000 loss to the building and con- 
tents of the Crow-Elkhart Motor Corpo- 
ration, North Main street. Insurance: 


National ...$45,000 Automobile .$50,000 
HOMES 2 oes 115,000 Springfield.. 25,000 
Continental... 35,000 Aetna ...... 10,000 
Norw. Und.. 40,000 Northern 45,000 
Phoenix .... 40,000 





Des Moines, Ia., Nov. 2 
percent loss to the fixtures, machinery 
and stock of merchandise, consisting 
principally of novelties, leather, etc., 
owned by W. F. Knap, 407-9-11 Fifth 
street. The fire started on the second 
floor, but most of the damage was caused 
by water and smoke. Insurance (partial 
list): 


Hanover-.....$1,500 Nat’l Un..... $3,000 
Milw. Mech.. 1,000 

*x* *K * : 

Woodstock, IIL, Dee, 2.—Fire which 


attacked the building owned by the Trus- 
tees of Schools of Township 44, Range 7, 
known as School District No. 72, caused 
a total loss to the building and contents. 


Insurance. 
Ins. Co. N. A.$1,500 Glens Falls.. .$1,500 
Connecticut.. 1,500 


Westchester . 1,500 


Norw. Un.... 1,000 Lon. Assur... 1,500 
Fire Ass’n ... 1,500 St. Paul ..... 1,500 
Milw. Mech... 1,500 Dubuque 1,500 
Hartford 1,500 W. Natl 1,000 
OO eee 1,500 National . ,500 
Springfield 2,000 

* * a 


Chieago, IlL, Nov. 27.—An overheated 
stove.started a fire in the one-story 
frame building owned and occupied by 
the Chicago Metal Refining Company, 








3000 S. Kedzie avenue, causing damage 
estimated at 40 per cent. Insurance on 
general form: 


BOUNB ide cscce $1, 500 Atlas 

Po ee 000 Royal 

Amer. Natl... ry 000 Tokio 
* * a 





Dayton, Ohio, Nov. 298.—A probable loss 
by fire is reported to the building, stock 
and equipment of The Wuichet Fertilizer 


Company. Insurance carried aggregates 
$70,000. Insurance (partial list): 

Amer, Eagle..$5,000 Westchester .33,000 
Farmers Fd.. 5,000 Fid. Phen.... 2,500 
Amer. Natl... 5,000 Phoenix ..... 3,500 
pe Pe ,000 


* ca * 

Joliet, Ill, Nov. 27.—Fire caused a $25,- 
000 damage to the stock of merchandise 
owned by the Metropolitan Company. The 
store operates under the name of the 
Kraft Store, which is one of a chain of 
25 and 50-cent stores located in different 
cities throughout the country. There 
is also a 25 per cent loss to the adjoining 
building owned and occupied by the Et- 
te Company. Insurance carried $14,- 


* * * 


Bismarck, N. Dak., Nov. 25.—A $25,000 
damage is sustained by the Washburn 
Lignite Coal Company, the cause of a 
fire which destroyed the two and three- 
story building, occupied as a coal hoist 
and screen-house, 4 

Fort Morgan, Colo., Nov. 30.—There is 
a total loss to $16,000 insurance on the 
church building owned by The United 
Presbyterian Church. 

* 2¢ @ 

Amarillo, Tex., Nov. 27.—Fire destroyed 
the theatre-mercantile-office building 
owned by Ray & Johnson, 617-19-21 So. 
oo street. The loss is estimated as to- 
tal. Ma Pe, 

Fort Wayne, Ind., Nov. 30.—Part of 
the one-story iron-clad metal roof build- 
ing owned by the Berghoff Products 
Company was destroyed by fire. The 
damage is estimated at $8,000, with $134,- 
000 insurance. 


* 8 
Ashland, Neb., Nov. 25.—Fire which 
started in the basement furnace room 


of the Ashland high school, completely 
destroyed the building, with a loss esti- 
mated at $80,000, with only. $18,000 insur- 
ance. The fire originated, it is believed, 
from a soft coal explosion. 

+ * * 

Gosport, Ind.—Fire, Sunday morning, 
destroyed the Gosport bakery, where it 
started, the Bee Hive o's goods store, 

B. Criss’ drug store, F. V. Stucky drug 
store and the Masonic hall. The build- 
ings were all of brick. The high wind 








and lack of fire fighting equipment were 
handicaps for the firemen. The loss is 
estimated at $75, 000. 


Wheeling, W. Va., Nov. 22.—The match 
factory of the Wheeling Chemical Prod- 
ucts Company suffered a 10 per cent loss 


by fire. At present the origin remains 
unknown. Insurance: 

ome ..... .-$4,500 Conn. Fire. ...$2,500 
Niagara ..... 000 Hartford .... 5,000 
Gr. Amer..... 5,000 Northern ....10,000 
Globe ........ 2,500 Fire Ass’n.... 5,000 
American .... 5,000 Citizens ..... 5,000 
Westchester... 3,000 Globe & Rut.. 2,500 


Patriotic .... 2,500 Brit. Und..... 2,500 
Chicago, IL, Nov. 26.—Fire started on 
the first floor of the building located at 
1022 W. Monroe street, owned and occu- 
pied by the Centenary Methodist Church, 
resulting in a 60 per cent loss to the 
building and contents. Insurance: 


Hartford ...$10,000 Niagara .....$5,000 
Lon. Assur.. 2,500 Phoenix . 2,500 
Nat. Mut. Ch. 


2,500 
* * 


St. Paul, Minn., Nov. 27.—Fire of un- 
known origin started in a pile of pitch- 
fork handles in the wholesale hardware 
store owned and occupied by the Hackett, 
Gaes, Hurty Company, 262-280 E. 4th 
street, causing an estimated loss of $5,000 


to the stock of hardware. Insurance: 
Frmns. Fd...$10,000 Springfield ..$10,000 
Orient ...... 20,000 Com’l Un.... 10,000 


*. * #8 


Argyle, Wis., Nov. 28.—There is a 90 
per cent loss to the stock of cheese 
owned by the Butts Cheese Company. In- 
surance: 

Westchester .$1,000 Natl. Un.... $2, 000 
St. Paul ..... 1,000 U.S. ... 2,000 
ee * s 

Little Rock, Ark., Nov. 26.—Fire caused 
a 20 per cent loss to $42,250 insurance on 
one of two buildings owned and occupied 
by The Mutual Real Estate Company as 
a cafeteria, located at 112 W. 4th street. 
Iusurance (partial list): 
Sun _ .........$5,000 Niagara 
Rochester aoe 5,000 


eeeeee 


Dubuque, [a., Nov. 26.—Fire completely 
desti@yed the stock of drugs owned by 
G. A. Grimm, 784 Main street. The loss 


.to the following list of insurance is esti- 


mated at total. Insurance: 


Hanover ....$1,000 Com’l Un.....$1,000 
Ins. Co., N. A. 6500 Home ....... 00 
N. Y. Und.... 500 Drug. Mut.... 3,000 
Royal Exch.. 1,000 Amer., N. Y.. 500 
Concordia ... 1,000 


500 National .... 
a s * 


Somerset, Ind., Oct. 29—A fire in the 
business district caused a loss of $10,000, 
including John Brock’s grocery, Slegel & 
Clark’s hardware store and the Masonic 
temple. 
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CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 
JULY 1, 1919 


Reserve for Unearned Premiums ............ 
Reserve for Losses in Process of Adjustment. . 486,465.00 
8, eee ro ee ee eae 
Reserve for Contingencies .................. 
Reserve for all other Claims ............... 


Capital Stock................... cece eee eee e $1,000,000.00 
RS re ae ee Pe rE 


.- 1,000,000.00 
.. 2,893,528.81 


100,000.00 
9,073.12 
4,470.90 





Total Assets. 


$5,493,537.83 
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-ANNUAL MEETINGS ARE HELD 





F. W. Ransom Becomes President of 
the Union Club and E. A. Pabody 
of Bureau Organization 





COLUMBUS, O., Dec. 2.—This was 
field men’s day in Ohio as the annual 
meetings of the two field clubs were 
held. Fred W. Ransom of the Prov- 
idence-Washington was elected presi- 
dent of the Fire Underwriters Field 
Club, the Union organization. Charles 
G. Runkle of the Scottish Union was 
made vice-president and A. W. Jones 
of the New Hampshire was re-elected 
secretary and treasurer. The organi- 
zation is in excellent shape and con- 
ditions are very satisfactory, facts 
brought out in the address of the re- 
tiring president, John H. Gray of the 
North British. Mr. Gray, by the way, 
is rounding out 25 years of field serv- 
ice with the company. 

E Pabody of the Boston and 
Old Colony was elected president of 
the Ohio Association of Fire Under- 
writers, the Bureau organization. W. 
E. Jones of the Security of Connecti- 
cut was made vice-president and E. A. 
Flickner of the Republic was reelected 
secretary and treasurer. 

In the afternoon the election of offi- 
cers of the Blue Goose was held. F. 
W. Ransom being elected most loyal 
gander. Mr. Ransom is one of the 
notable figures in the Blue Goose or- 


ganization, he having served as most | 


the Commonwealth was made super- 
visor; E. A. Pabody, custodian; E. M. 
Liljeblad of the Delaware Underwrit- 
ers, guardian; E. D. Elder of the 
Home was made keeper of the golden 
goose eggs, and George B. Crane, 
wielder of the goose quill. The guards 
are William Mank, ‘Northern Assur- 
ance; F. W. Larkin, United States 








F. W. RANSOM 
Elected President Fire Underwriters 





loyal grand gander. R. L. Mouk of 


Field Club of Ohio 











Fire; Melvin Barclay, Commercial 
Union; S. E. Goodfellow, D. E. Galla- 
gher, and W. T. Eaton. The Blue Goose 
gave a dinner dance in the evening at 
which 136 were present, it being ladies’ 
night. 

C. M. Cartwright of THe NAaATIoNAL 
UNDERWRITER addressed a joint meeting 
of field men in the forenoon. 





Park Brothers, Columbus, now have 
the Henry Clay Fire of Lexington, Ky. 
Claude Deatrick, Jr., special agent, has 
his office with this firm. 











E. A. PABODY 


Elected President Ohio Association of 





Fire Underwriters 


COMMITTEE VISITS COLUMBUS 





Believe That Underwriters Agency 
Issue Can Be Settled Amicably 
to All Sides 





COLUMBUS, O., Dec. 3—A com- 
mittee of companies having underwrit- 
ers’ annexes operating in Ohio, ac- 
companied by O. B. Ryon of Chicago, 
general counsel for the National Board, 
held a conference Friday with W. H. 
Tomlinson, superintendent of insurance, 
regarding his recent order that the an- 
nexes must cease writing business in 
the state by Jan. 1, 1920. Some prog- 








ress was made toward an agreement, 
and the committee adjourned to return 
to Columbus Dec. 16, for final confer- 
ence, 

The committee consisted of W. B. 
Flickinger, chairman, Nosth America; 
Neal Bassett, Firemen’s, and George H. 
Bell, National of Hartford. 

There seemed to be an atmosphere 
of hopefulness among the company con- 
ferees that there will be such a modifi- 
cation of the superintendent’s order 
that it will not affect adversely insur- 
ance conditions in Ohio. The repre- 
sentative of the National Board also 
seemed to think that in the end a satis- 
factory solution of the problem will be 
attained. 

The affair is taking on somewhat of 
a political aspect because of action now 
being taken by the Cleveland Automo- 
bile Club, whose blank policy for the 
cars of its members, written by an un- 
derwriters’ organization, was the initial 
cause of the superintendent’s ruling. 
More than 4,000 of the more than 10,000 
members of the club have signed a pro- 
test against his ruling, and signatures 








EASTERN OHIO. 


Cleveland, Ohio. 
WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


Indianapolis, Ind. 


3922 Ivy Street, 


Chicago, Ill. 


Chicago, Ill. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
1015 Fletcher Savings & Trust Bldg., 


Indiana Harbor, Indiana. 


ILLINOIS (Excluding Cook County). 
Cc. R. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E. B. Vickery, Manager, 
1564 Insurance Exchange, 
Chicago, Ill. 


MICHIGAN. 


WISCONSIN. 


(P. O. Box 74). 


L. B. Fowler, Special Agent, 


IOWA. 


MINNESOTA, 
W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 

Minneapolis, Minn. 


Cc. R. Fidlar, State Agent, 
1607 8S. University Ave., 
Ann Arbor, Michigan. 


Hillis C. Rhyan, State Agent, © 
Free Press Building, 
Milwaukee. Wis. 


W. F. Collins, Special Agent, 
611 S. & L. Bidg., 
Des Moines, Iowa. 


NORTH AND 


Denver, 
MISSOURI. 


J. B. Bush, State Agent, 
801 Sharp Bidg., 


Kansas 
KANSAS, 


OKLAHOMA. 


ARKANSAS, 





Clyde ©. Putnam, Special Agent, 
800-5 Ave., East, 
Mitchell, South Dakota. 


COLORADO, NEW MEXICO, WYOMING. 
Geo. S. Whitford, State Agent, 
622 Colorado Bidg., 


A. 8. DaSilva, State Agent, 
801 Sharp Bidg., 
Kansas City, Mo. 


W. H. McClain, State Agent, 
State National Bank Bidg., 
Oklahoma City, Okla. 


T. Ray Phillips, Special Agent, 
P. 0. Box 463, 
Hot Springs, Arkansas. 


SOUTH DAKOTA, 


Colo. 


City, Mo. 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The United American Insurance Co. 
The Union Insurance Co. 












The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus - - $ 733,329 
Gombiaed Aaste - - 3 179,134 Combined Suasies ts Policyholders 1 633,329 


HENRY WACHTER, Manager . 218 Fourth Ave., PITTSBURGH, PA. 


Reliable Wanted in FISH & SCHULKAMP 
Penneyivania Ohio, ino ; General Agents for Wisconsin 
and Wi ) Madison ¢ Wisconsin 





















THE LIVERPOOL & LONDON & GLOBE 
Insurance Company, Limited 


Its United States assets are $17,083,985.30, ev 
dollar representing UNITED STATES INVEST. 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
“kGirdlesXeGlobs” supervision of State Insurance Department. 


, WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 





















H. $, BA — CHARLES H. HARRADEN 


Managing Underwriter 


bition: National Fire 


Insurance Co. 
. $149,508.34 


H. M. BARFIELD 
President 


§) Surplus to Policyholders .. . 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTEDL. 




















PIONEER 


Fire Insurance Company 
of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 











The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. ; EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 



























THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 














Capital — a Company of California 
wishing to represent a high class progressive company, apply te 
BIERCE & & SAGE Co., Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hasards where-not represented 
Prompt Service Telephone, Cherry 5154 





















of the. others are being appended as 
fast as they can be reached. 


LEGISLATURE IS IN SESSION 








Ohio Solons Gather After Recess— 
Some Hostile Insurance Measures 
May Be Introduced 





COLUMBUS, O., Dec. 1.—The Ohio 











legislature opened its adjourned ses- 
sion today and expects to be occupied 
for at least three months. The main 


, subject before the body is taxation. 


Insurance men are wondering if any 
measures will receive favor that deal 
with their business. There are ominous 
mutterings in the air, The representa- 
tive from Lancaster is outspoken in 
his opposition to the anti-discrimina- 
tion law. He will have some formid- 
able backing. The local agents fear 
an attack on the act and are prepared 
to put up a fight to defend it. rge 
premium payers that have enjoyed cut 
rates at the other fellow’s expense are 
naturally enemies of the law. 

In some quarters there is a bitter 
feeling against the audit bureau. One 
senator today said that if he could get 
some backing he would try to legis- 


| late the audit bureau out of business. 





Making Favorable Impression 


COLUMBUS, O., Dec. 8—The_ story 
printed last week in referring to the 
change in the fire marshal’s office, was, 
in a sense, misleading. William J. Leon- 
ard was appointed to the state tax com- 
mission, but the senate did not confirm 
the new appointees, hence the old ones 
held over. The question of giving up 
any political work did not enter into 
the case then, nor does it now. Mr. 
Leonard has already made many friends 
by his careful consideration of all the 
problems brought to his office. He is 
going to be sure of his ground before 
making any decisions. 


Rerating Work Slowed Up 


The work of rerating West Virginia 
is being carried on by the West Virginia 
Inspection Bureau, although the bureau 
has been greatly hampered by the diffi- 
culty of getting and holding competent 
men, However, progress is reported, al- 
though the work will not be completed 
as soon as was at first anticipated, owing 
to the shortage of help. 


Good Year in West Virginia | 


On the whole companies operating in 
West Virginia are very well satisfied 
with the results this year. During the 
first eight months, the losses were some- 
what above normal, but in September, 
October and November, there was a de- 





cided ‘decrease in the number and 
amount of claims, The companies ex- 
pect to finish the yea: with a satisfac- 
tory experience, 

Up to the first of November, consider- 
able strike, riot and civil commotion in- 
surance was written, but when the rates 
were trebled the writing of this busi- 
ness practically ceased. 

In general there has been more build- 
ing in West Virginia than has taken 
place during the year in most states, In 
the larger cities the new buildings have 
been principally residences, but in the 
smaller towns quite a number of mer- 
cantile buildings have been put up. 





New Stamping Secretary 


WHEELING, W. VA., Dec. 2—Agents 
in the northern jurisdiction of West Vir- 
ginia have received notice from the West 
Virginia Fire Underwriters’ Association 
of the appointment of Fred W. Brun- 
dick, Jr., as stamping secretary, to suc- 
ceed Richard H. Randall, who recently 
resigned. 

Mr. Brundick was formerly in the 
stamping secretary’s office in Baltimore, 
having had seven years’ experience in 
this work. His home is in Baltimore. 


Wheeling Takes in Suburbs 


WHEELING, W. VA., Dec. 2—As a 
result of a favorable vote at the recent 
general election of the proposition to an- 
nex eight suburbs of Wheeling to the 
city, steps are being taken toward an 
extension of fire protection to these sur- 
rounding suburbs, and a survey is being 
made by the fire chief of Wheeling. The 
suburbs taken in include Warwood, Elm 
Grove, Fulton, Woodsdale, Edgewood, 
‘Pleasant Valley, Leatherwood and Pat- 
tersom. On Jan. 1, 1920, when the an- 
nexation becomes effective, greater 
Wheeling will have a population of be- 
‘tween 75,000 and 80,000. 

The fire fighting facilities of the city 
proper will be further improved through 
the expenditure of $40,835 on new water 
mains and extensions as a part of the 
$1,000,000 bond issue voted recently. 








Ohio Notes 


J. A. Cloud of Cincinnati, state agent 
of the Fred S. James & Co. companies, is 
confined to his home with erysipelas. 


The following companies have been 
admitted to Ohio: Merchants Fire of 
Indianapolis, American Fire, New_York; 
Zurich of Switzerland, Sprinklered Risk 
Underwriters, Chicago, and the Nippon 
Fire, Japan 





West Virginia Notes 


Charles Ray, formerly S school teacher 
at Wheeling, W. Va., has joined the 
forces of the West Virginia Inspection 
Bureau at Charleston, 

H. A. Meyer of Davis, W. Va., having 
died some time ago, the gency has been 
taken over by his son, Edgar G. Meyer. 
who will continue the business, assisted 
by Mrs. H. A. Meyer. 























CENTRAL WESTERN STATES 














JONES IS MADE PRESIDENT 





Annual Meeting of the Fire Under- 
writers Association of Indiana 
Held This Week 





INDIANAPOLIS, IND., Dec. 3.— 
The annual meeting of the Fire 
Underwriters Association of Indiana 


‘was held on Tuesday and the follow- 


ing officers were elected: 


President— Hudson Jones, Fire 
Association. 
Vice-president—George J. Burke, 


Scottish Union & National. 
Secretary-treasurer—W. P. Benton, 


Sun. 

Executive Committee—H. L. Barr, 
North America, Junius Clark, New 
—_ Underwriters and Harry Gamble, 

tlas. 


Retiring President C.°D. Lasher re- 
‘viewed the general conditions as affect- 
ing fire underwriting during the past 
year, laying particular emphasis on some 
of the developments in Indiana. He re- 
ferred to the outcome of the controversy 
over the so-called “anti-discrimination 
law” which some think would better be 
called “an act to legalize discrimina- 
tion.” That the state insurance depart- 
ment is blamed by some for the condi- 





tions that have developed, he said that 
some companies and agents were primar- 
ily responsible for the rate situation 
which brought on the controversy. “For 
the present we must make the best of 
a bad situation,” he said. “It is in- 
volved and complex, apparently, but we 
must brush aside these vexatious de- 
tails and decide all cases in accordance 
with the ruling without taking advant- 
age of its possibilities and without 
thought of personal and individual inter- 
ests.” 

“Our business is an honorable one and 
bears a most important relation to the 
public,” he continued, “which, as a whole, 
has a most superficial knowledge of the 
service we perform through the National 
Board, the conservation society and other 
channels and, most of all, the stabiliza- 
tion of credit. It behooves us, therefore, 
both as an association and individually 
to disseminate this information where 
it will be most helpful. We should take 
a greater interest in civic affairs of each 
community in which we reside and in this 
manner identify our business with that 
of others who perform services relatively 
less important but because of their re- 
alization of the opportunities affording 
in that direction have caused them to 
loom larger in the public eye. 

“Most of all, though, we need to get 
together; to do some team work. We 
could then obtain the recognition to 
which we are entitled. It is a crying 
shame that we pull apart instead of as 4 
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ADVERTISEMENT 


We want energetic young man as 
Manager for our Automobile De- 
partment. 

Likewise an experienced Examiner 
familiar with the Mountain Field. 

Also several bright young men 
with local or general agency experi- 
ence to put in training for field work 
in small towns. 


Address 72-K, care The Nat. Underwriter. 














Position Wanted 


Claim Supt. and Attorney wants to associate 
himself with large industrial corporation or 
insurance company, Jan. |, 1920. Address 
68-G, care The National Underwriter. 





| be held open until the close of that meet- 
ting, to enable those who desire to take 











FOR SALE 


INSURANCE AGENCY (Established 1865) 
Located in city 2500, Southern Michigan, payii 
$1,500 yearly, together with Residence wo 
$12,000. Both for cash, quick sale, $8,000. 
Address 69-H, care The National Underwriter. 








SPECIAL AGENT WANTED 


By eastern (Fire) Company, in North- 
western State. Good opportunity for 
right man. Answer in strict confidence, as 


to age, experience and sal: expected, 
Address 71-J, care The National Underwriter. 








FIELD MAN WANTED 
For middle westernstate by old establish- 
ed (Fire) Company. Answer in confi- 
dence, with full particulars, as to exper- 
ience, age, and salary expected. Address 
70-I care The National Underwriter. 








Charles Brock-Jones & Co. 


Special Facilities 
Surplus Lines 
Prompt Service 


Insurance Exchange Bldg. :: Chicago 








Wanted — Young man for 
cancellation and endorse- 
ment clerk, local office. 


Phone Harrison 2776, Chicago. 





ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 








A, G. McILWAINE, Jr. ~ President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Il. 


SAM B. STOY, “ewe Manager. 
SAN FRANCISCO 








a 




















**Everything for the 
Insurance man” 
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f 
CINCINNATI NEWYORK INDIANAPOLIS 


Aces 


strong cohesive body.” Such co-operation 
is bound to react to the benefit of all, he 
said. The meeting was well attended. 


Bureau Change at Evansville 


The insurance department of the Mer- 
cantile-Commercial Bank at Evansville, 
_Ind., has added a fire insurance service 
} department in charge of E. L. Keiser as 
manager. Mr. Keiser has resigned as 
manager of the Evansville branch of the 
Indiana Inspection Bureau to assume his 
new position. He has had six years ex- 
{perience in inspecting and rating fire 
‘risks. Mr. Keiser is succeeded at Evans- 
‘ville by William H. Stredelman, formerly 
with the Wisconsin Inspection Bureau. 





Milwaukee Fire Insurance Club 


MILWAUKEE, WIS., Dec. 2—The Fire 
Insurance Club of Milwaukee will hold 
its regular meeting Monday evening, Dec. 
8, in the rooms of the Milwaukee Board. 
The charter membership of the club will 


‘advantage of the opportunities offered 
by the club, to enter at the original fee. 
After Dec. 8 there will be an entrance 
prey $2 in addition to the annual dues 
of $4. 

The object of the club is to assist its 
Imembers in becoming thoroughly con- 
versant with the technique of the profes- 
‘sion of fire insurance, and to further the 
social intercourse of its members. The 
‘educational committee will provide an 
able speaker for each meeting, who will 
give an interesting and instructive talk 
on some subject pertaining to the fire 
‘insurance business. The benefits to be 
derived by membership in the club are 
very apparent, and it is hoped that those 
wishing to join will immediately send 
their application to W. C. Bradt, secre- 
tary, 86 Michigan street, Milwaukee, or 
will present their applications at the 
meeting of Dec. 8 





Cyclonic Winds Sweep Indiana 


Wind of cyclonic fury swept Indiana 
last Saturday and did much damage. At 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished and _ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 





Incorporated 1852 


MILWAUKEE MECHANICS’ 





Indianapolis two persons were killed and 


lars is also reported. While there was 
considerable destruction of property in 
the aggregate throughout the city, tnere 
are not likely to be many tornado loss 
claims. In the business district there 
were some serious breakages of plate 
glass in store fronts, 


To Move to Grand Rapids 


A stockholders’ meeting of the Penin- 
sular Fire of Saginaw, Mich., will be held 
at the home office on Dec. 19, for the 
purpose of amending the articles to per- 
mit the writing of ocean marine and 
automobile, fire, theft and property dam- 
age insurance and to change the loca- 
tion of the home office of the company 
from Saginaw, Mich., to Grand Rapids, 
Mich. 

The entire amount of the $2,000,000 
capital and surplus has been over sub- 
scribed. At a regular board meeting of 
the company, Miss Blanche Irish, who is 
the youngest daughter of J. Floyd Irish, 
underwriting manager of the company, 
was elected cashier and assistant secre- 
tary. Before joining the Peninsular Fire 
she was secretary to the assistant audi- 
tor of the Indiana Harbor Belt Railroad 
and has had a valuable experience. Be- 
fore going with the railroad company 
she was with her father in the local 
agency business in Indiana. 








Report on Manistique Fire 


Companies operating in Michigan will 
be interested in a final report by S. S. 
Post, the adjuster at Petoskey, Mich., 
on the fire in the Charcoal Iron Com- 
pany’s plant at Manistique, Mich. Mr. 
Post says: 

“The origin of the fire was not from 
any hazard of process or chemical action, 
but rather from sparks falling on the 
roof of the iron ore stock house, pre- 
sumably from the furnace cupola. The 
properties destroyed were iron ore stock 
house and trestles and ore bins, chemical 
plan building, chemical plant equipment 
and lavatory building. This plant con- 
sisted of a pig iron furnace and chemical 
plant, the latter manufacturing wood 
alcohol and acetate of lime. The pig iron 
was made from iron ore and charcoal, 
the latter being burned by the kiln sys- 
tem and the alcohol and acetates from 
the smoke from the wood while being re- 
duced to charcoal in the kilns. These 
kilns are of brick and are numerous. 

The stock house was an immense 











four injured. Property damage which ' : 
will amount to several thousands of dol- / 





structure, with a Texas on the roof 48 


Insurance Co., Milwaukee, Wis. 
Now is the time to solicit Sprinkler Leakage Insurance 


For Information Write Home Office or Special Agent 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


ASSETS “ ~ « ° - - $1,765,472.60 
SURPLUS TO POLICYHOLDERS 7 - ~ 1,096, 744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
» Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
















A Reliable, Progressive Agency Company Representatives solicited 
ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 

DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


A good company for good agents 


S/MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION CHICAGO, 








Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE—TORONTO, CANADA 
FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1919 


Assets ...... teamed Ric iia hain ods kdaclisecsacecngacadacadage <caadhacd RakGdtwubacn bdtdaia -$2,462,182.24 
Lr peat SAR iS be AS. ARBRE: Ft BENIN 11129645 ,68441 

to RL IRIS Bac adit SE eS oe 2c ROY 
Surplus cal lessee paid in United States frou 1874 to isié; inchasive, $04,197 





W. B. MEIKLE, Pecidene tot General Manager. 
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“A Staunch and Reliable American Company” 


D. M. FERRY, JR., President 
~— > J. BOOTH, Vice-President 


FR. & SCHULTE 






“38 ae of Honorable Indemnity” 
f CASH CAPITAL, $400,000.00 

Assets, $1,950,400.05 Surplus to Policyholders, $829,562.45 Losses paid over ct 
. WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


~ 








The Leading Mutual Fire Insurance Company on the Pacific Coast 
Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 





‘that the slightest 


feet to the apex, and contained two high 
trestles and frame ore bins, its entire 
length, and was totally destroyed. Stand- 
ing as it did but a few feet from the 
chemical plant, the heat was so intense 
as to damage the building about 65 per- 
cent, its construction being with a high 
tower in the center of a four-foot rein- 
forced concrete and _ steel structural 
work. The process is entirely vacuum 
and dealing entirely with acids, so that 
the tanks and various other machinery 
must be entirely perfect. It is claimed 
invasion by air de- 
stroys the efficacy. The system requires 
a vast amount of piping and valves, 
which were entirely destroyed. The 
heavy machinery has much copper lining 
and was considerably injured. A Hul- 
liard drier, being mostly of concrete, 
was injured but little. 





Fifty Years of Agency Service 


T. J. Fifield of Buda, Ill., having repre- 
sented the New York Underwriters for 
50 consecutive years, has been presented 
with a handsome commemorative medal 
by General Agents A. & J. H. Stoddart. 
Mr. Fifield was appointed Oct, 21, 1869, 
and has continually shown an excellent 
agency record. 

The memento is of gold, being a raised 
medallion ornamented with blue enamel. 
It was designed by Tiffany & Co., of 
New York. On one side appears the 
words “New York Underwriters Agency, 
A, & J. H. S., 1869-1919,” and on the 
reverse side, “Presented to T. J. Fifield 
in recognition of fifty years’ faithful 
service.” 

Mr. Fifield is the second representa- 
tive of the New York Underwriters en- 
joying this unique distinction. The other 
is G. D. Slanker of Olney, Ill, who was 


similarly remembered on his fiftieth an- ° 


niversary, June 2, 1918. 





Wisconsin Notes 


The A. F. Stahl Real Estate Company, 
Kenosha, Wis., has moved into new 
headquarters at Park and Church streets. 
The local agency. business has been re- 





organized as a distinct department, with 








J. Alden Cady of St. Paul, Minn., as man- 


ager. Mr. Cady has been. engaged in fire 
underwriting for many years.' 


Campbellsport, Wis., has called a spe- 
cial election for Dec. 19 to vote on issuing 
$35,000 in municipal bonds to construct 
and equip a water works and sewerage 
system. 


Madison, Wis., has contracted for a 
four-cylinder American-LaFrance com- 
bination truck at a price of $7.700. When 
this is installed, the Madison fire Cepart- 
ment will be entirely motorized. 


Articles of incorporation have been 
filed by the A. M. Lisko Insurance & Real 
Estate Company of Hartford, Wis. The 
capital stock is $10,000. A. M. Lisko, for 
many years a local agent at Hartford, is 
the principal incorporator. 

Hilton & Steriff, New Glarus, Wis., lo- 
cal agents and real estate dealers, have 
reorganized as the New Glarus Real Es- 
tate & Insurance Agency. Dewsy Hil- 
tor. has been admitted as a partner, the 
cther owners being E. S. Hilton and Fred 
Steriff, 

Janesville, Wis., has authorized the ex- 
penditure of $11,500 for the purchase of 
additional motor-driven fire apparatus, 
consisting of an American-La France 
triple combination pumper, hose and 
chemical truck, with a capacity of 750 
gallons per minute. 

LaCrosse, Wis., is taking bids for one 
motor-driven triple combination pumper, 
hose and chemical car; one motor-driven 
75-foot aerial ladder truck, and one mo- 
tor-driven city service truck. The in- 
stallation of the three pieces of apparatus 
will accomplish the complete motoriza- 
tion of the LaCrosse fire department. 
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J. Rudolph Weltin has opened an in- 
surance agency in Quincy and will rep- 
resent W. A. Alexander & Co. of Chi- 
cago, state managers of the Fidelity & 
Casualty. He will also represent the 
State Mutual Life. He has opened an 
office at 811 Main street. 


An ordinance has been introduced in 
the Indianapolis city council creating in 
the fire department a division of fire pre- 
vention, and the office of chief of the 
division, to rank as assistant chief of 
the department. The salary of the head 
of the division will be $2,700 a year. The 
ordinance fixes a penalty of $200, to 
which imprisonment may be added for 
violation of the fire prevention measure. 











STATES OF THE NORTHWEST 














The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 
INCORPORATED 1897 


P. J. SHAW 


GEO. H. BAKER 
President 


Secretary 








Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 











THE AUTO OWNER WANTS fiat cnc ronson we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


MID -WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 38 J. B. HENDERSON, Secretary 











‘‘Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Company of Indiana 
(A Stock Company) ; 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 


Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indiarapolis , Secretary & Mgr. 








—The Original sts’ ot Sees Company— 
pcorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets — “ 70. Operating ely in Ohio and Indiana 
PHILIP LEHR, Pres. OBT. GROENLAND C. L. McINTIRE, Secy. 
aikd tate. C. FELTS, He Tete. Ind. 











Twin City Fire Ins. Co. 
MINNEAPOLIS 
Capital $500,000 














STARTING MEMBERSHIP DRIVE 


President Townsend of Minnesota As- 
sociation Sends Out Data to 
Vice-Presidents 


John Townsend of St. Paul, presi- 
dent of the Minnesota State Associa- 
tion of Insurance Agents, in coopera- 
tion with Secretary W. S. Gilliam, also 
of St. Paul, is issuing a letter to the 
various vice-presidents throughout the 
state for a new membership drive. Ac- 
cording to the action taken at the 
annual meeting in Duluth last August, 
the state is divided into ten districts 
with a vice-president in charge of each 
district. Data is being sent to each 
vice-president consisting of a list of 
all association members in his district, 
and another list of all the leading 
agents in the district. The vice-presi- 
dent is asked to divide his zone into 
suitable units and appoint a live agent 
manager in each unit; then to start 
an active campaign to bring all agents 
into the association who are not al- 
ready enrolled. 

The association won the cup offered 
by former President Allen of the Na- 
tional Association, at the last annual 
meeting of the National, for the great- 
est percentage of increase. It will be 
the aim to make such additional in- 
crease the coming year that Minnesota 
may hold the prize for another year. 
Under the rule laid down by Mr. Allen 
as donor of the cup, it must be won 
three successive years to become the 
property of any state association. 


MINNEAPOLIS, MINN., Dec. 
Minneapolis city council 
an ordinance which provides for a sys- 


2—The 


sprinkling heads in <he basements of all 
Luildings over 3,000 square feet in area. 
Tne ordinance passed the fire committee 
recently and was referred to the com- 








mittee on ordinances which has: sug- 





May Require Sprink!ers in Basement 


is considering 


tem of dry pipes fitted with automatic 


gested various minor changes. It has 
now been referred to the city attorney’s 
offices to have these amendments drafted. 
The fire department committee will give 
a public hearing to down-town property 
owners before finally recommending the 
ordinance to the main body of the coun- 
cil for final passage. 


See League Losing Ground 


BISMARCK, N. D., Dec. 2—Opponents 
of the. Nonpartisan league believe the 
increased taxes of this year and the sad- 
dling of a tremendously greater portion 
of such higher taxes on real estate, will 
have the effect of opening the eyes of the 
farmers of the state to the menace of the 
socialistic program of state ownership 
advocated by the leaders of the league 
and put through the legislature. 

Further evidence of the trend of affairs 
in North Dakota is found in bills intro- 
duced in the special assembly of the leg- 
islature, which abolish the tax on moneys 
and credits and remove the tax on in- 
come derived from deposits made by non- 
residents in banks within the state. 
These measures, Governor Frazier stated 
to the legislature, are essential as a 
means of attracting capital to the state. 
The fact that much money has left the 
state within the last few months is re- 
sponsible for the administration’s 
changed attitude on the financial and 
taxation question. 


Hail Fund Amendments Proposed 


BISMARCK, N. D., Dec. 2—With sev- 
eral amendments proposed to the North 
Dakota hail insurance law, the Nonpar- 
tisan league has balked on the proposal 
to do away with the right of withdrawal. 
At least the privilege of withdrawing is 
contained in the amendments already 
offered in the special session of the as- 
sembly, which have the backing of the 
administration. 

Commissioner Olsness has urged the 
abolishment of the privilege of with- 
drawal, but he found little support for 
that’ plan among the farmer members of 
the legislature. 


Minnesota Notes 


Col. Charles E. Bostwick, an old figure 
in insurance circles at Duluth, Minn. 





died last week at the age of 84. Co! jonel 
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The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 





CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


December 31, 1918, we had over 19,000 Policy Holders,Nine 
Million Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 
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The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 


Wont 


MANSFIELD,OHIO. 

















W. C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


FIRE 
INSURANCE AT 
ACTUAL COST 


C. A. BERRY, Vice-Pres. 


ROY NUGEN, Treas. 


The State Mutual Fire Association 


(Established 1900) 
HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


SIOUX FALLS, S. D. 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 


First Class Business Solicited 
Residence Property a Specialty 











HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 
J. R. JONES, Secretary and Manager DAYTON, OHIO 








Elmer D. Webb, Pres. 


THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Tra E. Wagner, Sec. 





Ohio’s Youngest Company Specializing on Automobiles 





for good agents in Ohio. 


The fact that we are youthful means we have openings 


Address Home Office. 








HENRY WENTZ, President 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


Not an Experiment. 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 
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| “A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 ; 
TOTAL ASSETS $2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 














E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance =~ $8,918.528.00 
Total Assets 472,284.09 





|An Agency Company 





General Fire Department 


Automobile Fire and Theft Department 
A COMPANY 45 YEARS OLD 


THE ME°CHANTS’ & MANUFACTURERS’ MUTU'L INSURANCE CO, 


Dayton Mutual Fire 


DAYTON 
Insurance Co., ~o:0 





OF MANSFIELD, OHIO 


B. C. COLEMAN, Secy. 





NET CASH SURPLUS OVER $100,000 
DIVIDENDS TO POLICYHOLDERS 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. Write for particulars 
S. N. FORD, President 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


AUTOMOBILE INSURANCE AT COST 


G. W. DeYARMON. Secretary 
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LOST POLICY 
CERTIFICATES 


Save work of re ate and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. {| Designed by Carey 
& Zimmerman, local agents at Clasinnatl, 
 : ae oa Paget ‘eo ais 


$075 $180 3° $450 $725 "2 ~O 
Sold to 
THE NATIONAL UNDERWRITER 








Incorporated 1838 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President 


KNOX MUTUAL INSURANCE CO. 


Farmers Alliance 





MT. VERNON, OHIO 

Insurance Company 
of Kansas 

McPHERSON, KANS. Organized 1887 





H. S. JENNINGS, Secretary 
a} 














ROUGH NOTES 
Chicago Indianapolis New York Cincinnati 


Nearly Fifty Years of success under same management 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 


SALEM, OHIO 
Losses Paid Since Organization, $1,252,848.24 
J. R. VERNON, President 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 

I.F TALBOTT,Pres. C.F. MINGENBACK, Secy 


Net Cash Surplus $221,123.76 





J. AMBLER, Secretary 














CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S OLDEST—43 Years in Business 


C.A.L. PURMORT, Secretary 


Central Manuf acturers’ B 
VAN WERT, OHIO 


ane: 


OHIO’S LARGEST—Cash Assets $1,500,000.00 = OHIO’S STRONGEST—by Any Measurement 


AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMENS MUTUAL CASUALTY COMPANY 
Cash Assets over $500,000.00: Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


For Representation Address 





JAMES S. KEMPER, M Manager 
CHICAGO, IL ILLINOIS 


ce: 
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WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 








| Five high class stock companies covering the states | 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 


Bostwick was associated with the old 
agency of Mendenhall & Hoopes, later 
Hoopes, Cohagen Company, since the 
80’s.. Colonel Bostwick was a civil war 
veteran, a man of striking personality 
— integrity and was universally pop- 
ular. 


Figures from the office of the Minne- 
sota state fire marshal show that during 
October last there were 160 fires in the 
state on property valued at $2,121,969, 
causing damage totaling $232,552, on 
which the insurance was $1,586,640. Dur- 
ing the same month a year ago there 
were 659 fires on property valued at 
$5,623,372, with a loss of $1,391,459, and 
on which the insurance was $4,013,422. 


It was during October, 1918, that the for- 
est conflagration took place in northern 
Minnesota. 


Every effort is being made in Minne- 
apolis to prevent the turning of Christ- 
mas cheer into Christmas tragedy. Santa 
Clause, when:he greets kiddies in the 
large downtown stores, must wear as- 
bestos whiskers and clothes, and store 
decorations must be in fireproof mate- 
rials. This is all according to rules pro- 
mulgated by J. G. Houghton, city inspec- 
tor of buildings. Things forbidden in 
the downtown districts are cotton, fire 
and pine tree trimmings, candles, eleéc- 
tric lamps without shields, and fancy pa- 





per. 











Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 


L 























H. C, WHALEN, Pres. _ A. 8, BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
+ Entered 
KANSAS OKLAHOMA TEXAS 





& 


POUUEEUGGEOUESEREOOSEOEOOOUUURELEGONOGHEGUOUO0U0EOEUSOEQUOOOUUENENOOOSOQ00000000000000000000000000000000025 
66 Broadway, New York 


i. F.oPeand )., Inc: 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
NUMBER LOUIS H. PARKER ipéistes 
UeER MANAGING DIRECTOR AIRE INS oO. 


AQURAELGRGURERRORGURDORRQUREAGIUGREOEELOENE 
PTT 











ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY etree: 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 
RARE WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 HAS. P. HAI 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 


CHICAGO 

















eg ng gm eS 
Wome at” ag se macs 
Nebraska 
Rit — 
qo 
eo a. Office: 


HAWKEYE SECURITIES FIRE 


INSURANCE CoO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 


THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 


FIRE, 
TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb. 





















































IN THE MISSOURI VALLEY 

















HAZARDS GREATLY INCREASED 





Kansas City Situation Rendered In- 
creasingly Serious as Result of 
Coal Miners’ Strike 





KANSAS CITY, MO., Dec. 2.— 
Hazards against which insurance 
agents sell “protection” have greatly 
increased in Kansas City since the coal 
miners’ strike. On Dec. 1, when the 
new orders of the local fuel adminis- 
tration went into effect, all amusement 
places, schools and churches closed; 
office buildings, stores, industries, ob- 
serving hours of 9 a. m. to 4 p. m., and 
everybody cutting down the use of 
fuel and light, both gas and electricity, 
to a minimum. Recommendations are 
that people use coal oil lamps and 
candles as much as possible—and that 
these be used when work has to be 
done in periods when light and heat 
are shut off from buildings. This pro- 
duces a situation which has its dan- 
gers and warnings have been issued 
that care should be taken in the use of 
lamps and candles. 

Kansas City has a supply of coal for 
running the street cars a month but 
the water plants of both cities are 
shorter of fuel. The closing of schools 
releases a goodly supply of oil and 
coal, which may be diverted to the 
water plants. There is no immediate 
hazard of suspension of water service— 
but that is a prospect that looms in 
the future of a month of mine shut- 
down. Local agents are urging btsi- 
ness men to buy insurance policies cov- 
ering fire loss due directly or indirectly 
to riot, strike or civil commotion— 
which, they warn, may cost much more 
a little later, or may even not be 
available at all. Switchmen in the 
Kansas City railroad yards struck 
Saturday; but returned to work Mon- 
day morning. 





Balances in Good Shape 


Missouri field men report that this 
year’s balances have been very well col- 
lected. There are only a few outstanding 
accounts and these are being rapidly 
collected. It is noticeable, however, that 
even in these prosperous times there are 
a few agents who are delinquent, and 
they seem to be the same ones that have 
been behind in other years. 





Will Stage Christmas Party 


The Missouri-Kansas pond of the Blue 
Goose will hold a dinner dance on Tues- 
day, Dec. 30, in the White Room of the 
Baltimore Hotel at Kansas City. 





Auto Sleuth Addresses Specials 


OMAHA, NEB., Dec. 3—Gus Hyers, 
chief state agent for Nebraska for the 
rounding up of automobile thieves and 
'the prevention of auto thefts, addressed 
‘the weekly meeting of Omaha special 
agents Dec. 1. He outlined the policy 
recently adopted by Governor McKelvie 
for the strict enforcement of the state 
laws regarding auto thefts and urged 
closer co-operation between all insur- 
ance men who carry auto theft policies 
‘and the state department. He said that 
his office was mailing circulars to all 
auto insurance companies, county attor- 
neys, sheriffs and garage men in. the 
state, calling attention to the law pro- 
viding that all cars left in garages must 





be closely recorded as to engine and 
license numbers, etc. He urged that in- 
surance men co-operate with the state 
department in developing some scheme 
,of establishing definite marks of identi- 
fication to be placed upon all cars, 





Crosley’s New Connection 


George R. Crosley, who recently re- 
signed as Wisconsin special agent of the 
British America and Western Assurance, 
'to enter business with his brother, Var- 
|ick C. Crosley of Webster City, Ia., has 
jbeen elected vice-president of the Crosley 
{Investment Company, formed by the 
combining of interests of Varick C. Cros- 
ley, farm loans and abstracts of title, 
and Currie, Miller & Boeye, Inc., insur- 
ance and safety bonds. 

The other officers are Varick C. Crosley, 
president; Ray W. Miller, secretary, and 
(John A. Boeye, treasurer. 

Both firms have been in business in 
Webster City for many years and are 
favorably known. The combination is an 
unusually strong one, enabling. the com- 
pany to render unexcelled service in a 
prosperous and growing community. 





New Kansas Digest Out 


TOPEKA, KAN., Dec. 2—The new com- 
pilation of the insurance laws of Kan- 
sas, digested and compiled by E. E. 
Brookens, claim adjuster for the insur- 
ance department, is coming off the press 
at the state printing plant this week. 
The book contains 192 pages, including 
the index. The book contains all the 
laws relating to insurance now on the 
Kansas statute books, with annotations 
and notes covering court decisions and 
rulings and interpretations by the de- 
partment. The compilation is for free 
distribution for the asking. 





Files Suit for an Injunction 


F. M. Deuchler, a prominent insur- 
tance broker of St. Louis, was granted 
on Nov. 29 a restraining order by Cir- 
cuit Judge Hall, against Emmett V. and 
Earl C. Thompson, who operate under 
the style of the Commonwealth Insur- 
ance Agency, preventing them from car- 
rying out a threat to cancel insurance 
‘policies, for the purpose, as alleged by 
Deuchler, to injure and damage his bus- 
finess reputation. 

Deuchler claims that he placed through 

the Commonwealth Insurance Agency, 
approximately $60,000 in premiums, from 
\Oct. 1, 1918, to Sept. 1, 1919, at which 
time he engaged in business for himself 
under the name of the F. M. Deuchler 
Agency. He also claims that the Thomp- 
‘son Brothers are indepted to him for 
‘back commissions, to an amount of ap- 
\proximately $3,000, and that they are 
fattempting to force him into an unfair 
settlement, by taking the action above 
‘mentioned. 
, The order is returnable Dec. 4, when 
the Thompson Brothers will be required 
to appear and show cause why the re- 
straining order should not be made per- 
manent. 





Acquitted of Murder, Held for Arson 


DES MOINES, IA., Dec. 2—After @ 
sensational trial at West Union, Ia. 
George Briggs was freed of the charge 
that he murdered James Watt but is still 





PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
lealy and successfully. Send for samples and 
description of cabinet and pocket case. 


THE NATIONAL UNDERWRITER 
1362 Insurance Exchange + CHICAGO 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 
GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 














FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

urance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 


COMMERCIAL UNION 
Fire Insurance Co., of New York 


UNION 
Assurance Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 











The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,004,918.89 
Surplus to Policy- 

Olders . ..... 1,258,967.64 








— Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 








INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 
beter. Central 8900 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 











held on an arson charge. Watt was an 
insurance adjustor who refused to allow 
insurance when a house on the Briggs 
place burned with contents. He con- 
tended that the contents were not in 
the barn when it was fired and charged 
Briggs and his brother of conspiracy and 
arson. They were acquitted on the con- 
spiracy charge. 

One night Watt was called to the 
door of his home and shot down. He 
accused James Briggs of shooting him 
but before he died, he changed his 
charge and accused George Briggs. James 
turned state’s evidence and accused his 
brother George, claiming that the lat- 
ter had threatened to get rid of “some 
witnesses” in the arson case. 





May Order Tanks Under Ground 


TOPEKA, KAN., Dec. 2—An order re- 
quiring gasoline storage tanks to be 
placed underground may result from the 
recent disastrous explosion at Hays, 
Kan., in which eight lives were lost, 
more than 100 persons more or less 
seriously burned, and property losses of 
nearly $250,000 incurred. Lew Hussey, 
state fire marshal, Kansas, is investi- 
gating the proposition. 

The fire marshal will issue this week 
a ruling forbidding any filling station 
to fill a motor car tank while the en- 
gine is running. A number of fires have 
resulted from the practice this year. 





Blinn Succeeds Campbell 


TOPEKA, KAN., Dec. 2—H. A. Blinn, 
rate engineer for the Kansas state de- 
partment of insurance, has resigned his 
position to become head of the insur- 
ance engineering department of the 
Wheeler, Kelly & Hagney agency at 
Wichita, Kan. Mr. Blinn has been with 
the state department for only about five 
months. For three years previous to 
that he was an engineer for the Kansas 
Inspection and Fire Prevention Bureau. 
He takes the place with the Wichita 
company of James Campbell, who has 
gone to Arkansas City, Kan., to head 
the insurance department of the Leish 
Oil Company. 





Kansas Notes 


William B. Fletcher, 75 years old, one 
of the oldest and best known fire insur- 
ance agents in Leavenworth, Kan., where 
he had resided more than half a cen- 
tury, died last week. He had been a 
local agent at Leavenworth for the past 
39 years, and was the oldest agent in the 
state. 


J. A. Thomas, special agent of the 
Aetna in Kansas with headquarters in 
Kansas City has just returned from his 
home at Tulsa, Okla., where he went to 
take part in a celebration of his parents’ 
fiftieth wedding anniversary. - 





Missouri Notes 
Charles P. Whitbread & Co. of St. 
Louis have been given the ageney in 
that city for the automobile branch of 
the Bankers & Shippers. 


Marshall F. Saling, for several years 
adjuster with the Western Indemnity, is 
now associated with Long & Stowel of 
Kansas City, recently appointed general 
agents for the Zurich. 


Miss Josephine Simpson, who for the 
past eight years has been assistant man- 
ager in the casualty department of 
Groves Brothers Agency at Kansas City, 
Mo., is now in the business for herself, 
writing general insurance with office at 
414 Lathrop building, Kansas City. 





Mrs. Fred T. Wise of Chicago was re- 
cently married to Edward Christopher of 
that city, a dental supply man. Mrs. 
Wise was the widow of Fred T. Wise, late 
Illinois state agent of the Home. 





Sioux City wants an automobile emer- 
gency truck just like the new one that 
Chief Burnett of the Des Moines depart- 
ment designed and constructed for the 
Des Moines department. Chief Kellogg 
of the Sioux City department was in Des 
Moines last week looking the machine 
over. 





Nebraska Notes 


Reese Wilkinson, former Omaha insur- 
ance man, was married Nov. 24 to Miss 
Margaret Freeman of Lincoln. After a 
short eastern wedding trip they will 
make their home in Lincoln. 


The Omaha city commissioners have 
tentatively agreed upon increase of $15 
per month for all city firemen. e 
present schedule of salaries is $100 per 
month for the first year of service, $115 
per month for the second year and a 
maximum of $125 per month thereafter. 


Fire believed to have started from a 
defective furnace, ey nage 6 destroyed 
school buildi 























‘*The Old Line’”’ 


Bankers Automobile Insurance 
Company 
Lincoln, Nebraska 


Assets over $550,000 Surplus to Policyholders $422,500 


: Exclusively Automobile Insurance in Western Ter- 
ritory to Meet Western Conditions. 


Writes both one and three year term policies, covering 
Fire, Theft, Tornado, Collision, Property Damage 
and Public Liability. Our extra special rate on farm- 
ing farmers’ cars is the biggest business-getter in the 
history of Automobile Insurance. Write for full partic- 
ulars. 


Standard Forms of Policies 


Desirable Agents wanted in the following States: Ne- 
braska, Kansas, Texas, lowa, South Dakota and Colorado. 
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Neb., Nov. 25, entailing a loss of over 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 


guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 


for writing, together with all essential information pertaining 
thereto. 


Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the ‘“‘service” and references FURNISHED 
UPON APPLICATION. 


STHAUCUOUUALUADUNDUNDUODUOUOOUSOUODOGDOOUNOURDUOUOQUNUOOURONOOEOUN0UNDN0DNOU0ON00000000000000000000000000008 








e GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Jnusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets e » ° ° e 7 . ° $529,005.00 
Surplus to Policyholders . 344,529.00 


The Securities of this Commune are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz 
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TOKIO 


Marine and Fire 
. Insurance Company, Limited 








United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 



























PROTECTION 


consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 
The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 


ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17 South William Street NEW YORK 




















= Capital and Surplus 


$250,000.00 
7 


Reinsurance 





American Merchants 
Fire Insurance Company 








Kansas City - Missouri 

























John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 








MacENANEY & McGINETY, Managers and Attorneys in Fact 





















DETROIT NATIONAL FIRE 


Insurance Company 
i 41-43 John R. Street 
DETROIT ~ - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 































FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 
STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S, FREEMAN, State Agent, Towa, Nebraska and Minnesota, @maha, Nebraska 


paoennce —oepony 




















$80,000, partly covered by insurance. 
The entire supply of school books, in- 
cluding those of the grammar grades, 
was destroyed. 

Rowland P. Thomas, formerly con- 
nected with the Love-Haskell Company 





and later with the American Surety of 
Omaha, has been appointed head of the 
insurance department of D. V. Shoies 
Company, a prominent Omaha real estate 
firm. He will have charge of the liabi}- 
ity, casualty and bond departments. 














STATES OF THE SOUTHWEST 








OKLAHOMA MEETING SUCCESS 


—_—. 


Local Agents Annual Rally Brings Out 
Attendance of 250—Features of 
Convention 





OKLAHOMA CITY, Dec. 3.—At 
the annual meeting of the Oklahoma 
Local Agents Association held here 
last week, Craig Belk of Houston, Tex., 
was easily the hit of the convention. 
He spoke on the first day and was 
enthusiastically received. He was 
called upon for more on the second 
day and was ready with additional re- 
marks that made a distinct impression. 
Mr. Belk has been well received 
wherever he has appeared and is rap- 
idly becoming a national figure. The 
opinion is gaining ground that he is 
presidential timber for the National As- 
sociation of Insurance Agents. 

O. B. Ryon of Chicago, general coun- 
sel of the National Board was another 
speaker whose address won favor. In 
every respect the meeting was a de- 
cided success. There were 250 local 
agents on hand and the attendance 
made everyone feel that the Oklahoma 
Association has now gotten away to a 
running start and will show a steady 
growth in the future. 

Harry Pierson of Shawnee, Okla., is 
a live wire and will give a good ac- 
count of himself this year as president 
of the organization. 

The “Fearless Octette” was very 
much in evidence at the meeting, lead- 
ing the singing at the luncheon and at 
the banquet. The members of this 
famous organization took part in the 
discussions, but they were principally 
remembered for their vocal efforts. 
Those who compose this organization 
are J. G. Hayden of the Sun, E. E. 
Enck of Trevevant & Cochran, Newt 
rege local agent at Oklahoma City, 

Nielson of the Pennsylvania 
Fire, C. H. Cowan of the Hanover, D 


Fire, Damon. Runyan of the T. E. 
Braniff Company and Sherman Owsley 
of the Home. 





El Paso Needs More Protection 


AUSTIN, TEX., Dec. 2—The city of El 
Paso is growing so rapidly that it will 
be necessary for it to enlarge its water- 
works and fire department to give ade- 
quate fire protection. State Fire Mar- 
shal S. W. Inglish and A. R. Andrews, 
manager of the Texas Inspection Bureau, 
accompanied by H. O. Smith, engineer of 
the Inspection Bureau, last ‘week visited 
El Paso and took data of a tentative line 
up of the situation. They found that 
El Paso is now a city of between 80,000 
and 100,000 population, and that it will 
be necesasry that additions be made to 
its waterworks system and fire depart- 
ment. Recommendations, however, are 
not to be made until later on. They 
said that the citizens of El Paso showed 
every inclination to meet any require- 
ments made of them. 





Report Made on Little Rock 


The engineers of the National Board 
who have visited Little Rock say on re- 
inspection of the city that of the recom- 
mendations made in 1917 practically 
none have been carried out. The manual 
strength of the fire department is essen- 
tially the same. At that time the de- 
partment was characterized as only 
fairly effective. The additional ladder 
companies recommended at that time 
have not been installed. It was recom- 
mended in 1917 report that there is a 
need of civil service appointment, in- 
creased manual strength and additional 
ladder companies, a suitable drill tower 


-|and regular drills and the preparation 














of an adequate running card and com- 
| plete fire department regulations. 


W. ‘Whitehurst of the United States ’ 


HIGH LOSS RATIOS ARE PAST 





While Present Experience in Texas Is 
Favorable, the State Has Been 
a Sink Hole - 





DALLAS, TEX., Dec. 3.—One of 
the leading field mén of the state be- 
lieves that the loss ratio last year and 
thus far this year in Texas may be 
misleading as a guide for the future. It 
is true that the loss ratio iast year 
was about 48 percent and probably is 
not that high this year. These are ab- 
normal conditions and it must be re- 
membered that Texas has been a sink 
hole for the companies for 25 years. 
For instance, during the last 10 years 
the stock companies have collected in 
premiums in this state $99,272,005. 
They have paid out in losses $67,634,- 
345, making a loss ratio of 68.17 per- 
cent. Go back to 1909 and the loss 
ratio was 80 percent, in 1910 it was 70 
percent, in 1911, 68 percent; in 1912, 
88 percent; in 1913, 47 percent; in 1914, 
72 percent; in 1915, 75 percent; in 1916, 
91 percent; in 1917, 55 percent; in 1918, 
48 percent. 

Texas has been a growing state. Its 
population has increased enormously. 
New buildings and enterprises have 
come into being rapidly. The high loss 
ratio in Texas is not due to the old 
seasoned Texans but it is largely due 
to the growth of the state and the peo- 
ple who have come here attempting to 
get rich quick. No doubt the loss 
conditions in the state have improved. 
This field man does not look for the 
old time high loss ratios in the future 
but he does not feel that the present 
favorable loss ratios can be considered 
as a steady diet. When prices get 
down nearly normal the loss ratio will 
increase in his opinion. 





Fire Preventionists Incorporate 


TULSA, OKLA., Dec. 2—The Tulsa Fire 
Prevention Association, established sev- 
eral years ago, has incorporated and 
elected officers for the ensuing year. It 
is composed of eighteen of the leading 
firms in Tulsa. The first president of the 
incorporated association is W. F. Stahl; 
vice-president, Harry C. Ashby; .ind sec- 
retary-treasurer, George McCurdy. The 
president has appointed a number of effi- 
cient committees and it will be the aim 
of the association to be of real service 
to the insuring public and through a 
committee appointed for the purpose of 
cooperating with the insurance compa- 
nies, to be of benefit to all. 


Oklahoma Bank Deposits Grow 


- OKLAHOMA CITY, OKLA., Nov. 25— 
A 77 percent increase in deposits during 
the last year is shown by the banks of 
Oklahoma City. Nov. 16, 1918, the total 
was $33,175,339.92, while the total now 
is $58,987,912.53. 





Strike Coverage for Cotton 


OKLAHOMA CITY, OKLA., Nov. 25— 
The state insurance board has authorized 
indorsements on policies insuring cotton 
in transit to ccver losses caused by 
strikes and civil commotion. 

The board has approved a schedule of 
rates for insuring airplanes. A _ sched- 
ule of rates on fleets of automobile; is 
to be submitted to the board this week. 





Spectacular Oil Stunts Barred 


AUSTIN, TEX., Nov. 25.—An oil com- 
pany which has just brought in a large 
well in the Burk Burnett field in Texas 
has sent to the Oil and Gas Department 
of the Texas Railroad .Commission 4 
large photograph of the well, showing @ 
solid column, presumably of oil, shoot- 
ing over the top of the derrick. The pho- 
tograph shows pipe connection with the 
flow tanks, and it also shows that the 





boiler and driller machinery had been ré- 
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moved. It shows another photographer 
with his camera near the derrick. It 
appears that the valve was opened and 
the oil permitted to shoot out for the 
express purpose of having a photographer 
make a picture. 

yeorge C. Butte, chief supervisor of 
the Oil and Gas Department, is serving 
notice on all oil operators that this sort 
of spectacular waste will not be toler- 
ated. Aside from the waste of a large 
quantity of oil, Supervisor Butte says 
the fire hazard to the well and all adjoin- 
ing properties is greatly increased by the 
spray of oil and the pools of oil collected 
about the premises. Prosecutions will 
be directed by the Railroad Commission 
wherever such an occurrence happens 
again. 





Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 


QUINCY, ILL. 





INSURANCE ON FARM PROPERTY 


Why not have sufficient pride in a home Company to want to see it succeed ? 


Agents wanted in Illinois 

















University Protection Improved 


AUSTIN, TEX., Nov. 25.—Fire protec- 
tion at the University of Texas is con- 
sidered ample now despite the unusual 
fire hazard created by the erection of 
numerous shacks on the campus. Re- 
cently the installation of new fire plugs 
of the same size as used in all parts of 
the city of Aastin in which the univer- 
sity is located, was completed. The small 
fire hydrants were replaced by larger 
ones, and several additional plugs were 
installed. The water mains were also 
increased in size. A fire alarm system 
has been installed in the main building 
and regular fire drills held. Fire extin- 
guishers have been placed in all build- 
ings. 





Discusses Oil Tank Protection 


R. S. Tucker of the Squire Company, 
New York, in a letter to The National 
Underwriter regarding the value of pro- 
tective devices against oil tank fires, } 
encloses record sheets on Oklahoma and 
adjacent fields for 1917 and 1918, which ! 
are believed to cover all the fires occur- 
ring in large oil tanks during that | 
period. His figures show that of 21 
tanks burned in 1917 eighteen were pro- 
tected and only three unprotected. In 
1917 seven out of twelve were protected, 
four unprotected and one not listed. 

He makes especial reference to the 
fire in the Cosden tank Sept. 4 and states 
that it had “every modern method of 
tank protection devise or recommended, 
including a sealed metal roof and cor- 
nice, an improved dike well vant, a 
West-Dodd wiring system for ground- 
ing lightning discharge, Foamite fire ex- 








FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 




















LONDON, 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YorRK 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








ALL LINES OF INSURANCE 
HANDLED. 





tinguishing system and field watch ser- 
vice with time reporting system.” 

In conclusion he says: “The Standard 
Oil Company is given credit for having 
a broad experience in all that relates or 
appertains to oil. Why have they hesi- 
tated to adopt these fire preventative 
devices? I merely mention this as a sub- 
ject for thought.” 





Improved Conditions at Paris 


Paris, Tex., which was the scene of a 
large conflagration in 1916 has had an 
unusually low loss record for the past 18 
months. For the first year after the big 
fire, there were a number of small losses 
in many parts of the city, but there has 
been a great reduction in the number of 
small claims in recent months. All build- 
ings erected in Paris since 1916 have 
been built according to the specifications 
of the national building code, as a re- 
sult of which risks in the business sec- 
tion of the city are regarded as desirable 
business. Agents in Paris have had no 
difficulty in convincing property owners 
that they should carry insurance and 
heavy insurance to value is carried by 
the great majority of property owners in 
the city. Like many other Texas towns, 
Paris is growing rapidly. 





Texas Notes 


State Fire Marshal S. W. Inglish of. 
Texas estimates that the fire loss in 
Texas this year is the smallest since 1911.4 


After having served fifteen years as 
fire chief of Fort Worth, Tex., William 
C. Bideker has resigned. Bideker was 
recognized as one of the most efficient 
fire chiefs in Texas. 


Edward F. Greene, who was ciated 
ag the firm of I. Reinhardt & Son, Dal- 
eed died Nov. 24. Mr. Greene was a 

Tother-in-law of Special Agent Edward ; 
Wright of the Aetna. 
7 Bonham is being inspected by the | 
epg Fire Insurance Commission for a 
io uction in its key rate. The town has 
wa uired a new pump and an extension 
adder truck for its fire department and 


how asks that its key rate be revised 
ownward., } 


The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bldg., Quincy. GEORGE C, GILL, Mgr. 


ILL., WIS., IND. 


cH. TAYLOR 
1885 re Le egy Chicago 


e Wabash 2546 
ADJUSTER OF FIRE LOSSES 
tLLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. ae — we *e Ii. 
ot. F. Arnold F. R. Hazlett A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGB H. SPERRY 
506 & 7 Robeson Bldg., (hampaign, II. 
@estern Union or Long Dist. Phone (Office 147, 


es. 458) facilitates nramnt earvice 


¢sLLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
we loss adjuster for the companies. Building Losses 


enn nin tee 


IOWA 

















LLINOIS—Nerthera and Centra 
| Ben. C. Cooper, i inewence Adj 
Central we — OTTAWA, ILL. Phones 913K and 791 
Adjuster of RE AND WINDSTO INDSTORM LOSSES for Companies 
years in insurance work 


WORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Burean 
STACEY M. CAHN, Mgr. Chad Illinois 
Adjuster of fire losses and inspector o risks 
tor the companies. years’ experience in 

insurance work. 








(ND. ILL, KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 





scat and NO..MI CHIGAN 
ire Loss Adjustments 
Over 30 Years’ a a 





Deputy Commissioner Johnson of 


J. STEPHENSO! 
624-26 M. & M. Bank Bldg., Milwaukee, Wis. 











SOUTHERNINDIANA KENTUCKY 


H. L. MAURY 
- ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 








HOTEL 


at LANTIC 
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Clark St. near Jackson Blvd. 
Chicago 





Kansas Ukiahoma Eastern Colorad 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI sy 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL_ W. P. —— 
KINKEL ADJUSTMENT ENCY 
FIRE, TORNADO and AUTOMOBILE 
SES ADJUSTE 


LO: 
HUTCHINSON - - - - » KANSAS 


NEBRASKA WESTERN I10W4A 

CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
Hatteroth, Attorney and Manager. 

aioe reports. __ vestigation and 

all classes of claims. (Cases handled in court if nee- 

essary. 1418 First “National Bank Building, OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 2667 


WISCONSIN AND MICHIGAN . 

Fire Loss Adjustments. _ Wisconsin and Northern Michigan 
Over 25 years’ experience. 
DAVID LAWSON 

Room 1, Coes Block Oshkosh, ‘Wisconsin 

Local and Long Distance Telephone 786 























Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Insurance District 

The Patronage of In- 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mgr 

















Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 
Topeka, Kansas 


GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Towa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special A 
Over seven hundred Local Agents. 
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GUSTAVUS REMAK, Jr, Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


a 


TOTAL ASSETS 


JOHN J.P. RODGERS, Sec’y and Trees, 
SAM'L P. RODGERS, Asst. Sec’y 





CASH CAPITAL 
ane URPLUS TO POLICY HOLDERS 
$1,310,917.86 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


Total Assets, $1,438,400 


MINNEAPOLIS, MINN. 


January ist, 1919 


Capital, $400,000 
Net Surplus, $146,837 
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FIRE-- LIGHTNING-- TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 





Des Moines, 


For IOWA Business 
IOWA Agents wanted 


JOHN L. BLEAKLY, President 
c. M. 


FRANK P., FL Treasurer 





























F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 


AKRON, OHIO 





Capital $300,000 


Surplus to Policyholders $403,670 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











AUTO-OWNERS INSURANCE COMPANY 


LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V.MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 











CLEMONS, KNIGHT, MENARD CO., INC. 
GENERAL 


AGENTS - 


Rpt te Soe 5 Sates tas, 


Tokio Marine and Fire Ins. Co. 
stein tinal 
Baltimore 


INSURANCE 


AGENTS 
725-726-727 Farwell Bidg., Royal Insurance Co., Ltd., 
DETROIT, MICH. 
R. M. CRITCHELL Travelers Insurance Co. of 
Managing Underwriter Hartford 
General Agents: ity-Phenix Fire Insurance 
Nesth American Accident Co. of Hi. Co. of New York 

















Texas states that.a number of requests 
have been received for application blanks 
from various parts of the country, even 
though it is at the close of the calendar 
and fiscal year. He thinks it indicates 


the entry of a number of new companies 
into Texas with the coming of 1920. 

H. M. Carmichael, manager of the Oi] 
Insurance Association of Chicago, has 
been in Texas for the past ten days, 














KENTUCKY AND THE SOUTH 








LOOK INTO SPRINKLER RISKS 





Kentucky Actuarial Bureau Finds Most 
Plants in Good Shape Despite 
Fuel Shortage 





LOUISVILLE, KY., Dec. 2.—The 
Kentucky Actuarial Bureau has sent 
out notices to sprinklered risks con- 
cerning the fuel shortage, and asking 
for information concerning conditions. 
Some forty answers had been received 
on Monday, and only one company re- 
ported that it was in bad shape to take 
care of its sprinklers. Where com- 
panies are unable to secure coal non- 
sprinklered risk rates will be pub- 
lished. 

The fuel shortage has reached a 
point where it is beginning to tell on 
industry and business in general. 


Orders were issued from Atlanta on: 


Saturday evening relative to general 
curtailment of fuel in the Southeastern 
district, south of the Ohio and east of 
the Mississippi. Starting Monday at 
noon office buildings were ordered to 
operate only from 9 a.m. until 4 p. m. 
Industries were ordered on a 48-hour 
week basis. Several industrial plants 
in the district closed over the past week 
due to fuel shortage. Stores are to 
operate on the nine to four basis, and 
all electric signs are to be discontinued 
for the time being. 

Starting Monday the Kentucky Ac- 
tuarial Bureau and general insurance 
offices in the office buildings posted 
notice of the 9 to 4 working hours. 
Many men will work later, and walk 
the stairs, but the girls will be let off 
to avoid long hikes. 





Figures on Kentucky Business 


FRANKFORT, Ky., Dec. 2.—Fire in- 
surance risks written in Kentucky last 
year amounted to $701,992,595.07, or an 
increase of $114,425,503.02 over the prev- 
ious year. Of the risks the Kentucky 
stock companies wrote $15,495,501; Ken- 
tucky mutuals, $3,240,450; Kentucky as- 
sessment companies, $9,022,992; stock 
companies of other states, $522,024,276; 
mutual companies of other states, 
$9,040,954.77, and foreign companies, 
$149,168,420.35. 

The premiums reported on business 
done in Kentucky amounted to $8,601,- 
424.14, of which Kentucky stock compa- 
nies received $431,581,85; Kentucky mut- 
uals, $20,463.35; Kentucky assessment 
companies, $168,135.18; stock companies 
of other states, $6,254,207.30; mutual 
companies of other states, $97,524.36, and 
foreign companies, $1,629,512.09, 

Although the risks written exceeded 
those of the previous year the losses 
paid in this state were not as large as 
those of the former year. ‘In 1917 the 
losses amounted to $3,632,187.87, while in 
1918 the losses amounted to $2,910,592.49, 
or a decrease of $721,595.38. 





Virginia Specials Meet 


RICHMOND, VA., Dec. 2—Twenty-five 
specials of the Virginia Fire Prevention 
Association assembled in Newport News 
last week and went over a number of 
risks. Unable to finish the task that day 
they decided to pass the remaining slips 
on to those specials who failed to show 
up with the suggestion that they com- 
plete the job later. While this is some- 
thing of a departure from the beaten 
ways, the agents on hand felt that the 
time had come to make absentees toe the 
mark. The next regular inspection will 
be the latter part of January, the place 
to be selected later. State Senator C. 
C’Connor Goolrick, counsel and organizer 
for the Insurance Federation of Virginia, 
made a talk in which he urged all the 
specials td enroll as members of the 
federation. 





Kentucky Underwriters’ Meeting 


At the annual meeting last week of 
the Kentucky Fire Underwriters Asso- 
ciation G. Gordon Long, chairman of the 











committee on delinquent agents, recom- 
mended that agents who do not pay up 
balances within 45 days, under the pres- 
ent rule, be subjected to bank draft ten 
days after such delinquency begins. The 
recommendation will be handled by the 
new administration. 

Frank G. Snyder, retiring president, in 
his report covering the first year’s work 
of the reorganized body, dwelt on the 
cooperation given the organization by 
the Subscribers’ Actuarial Committee. He 
reviewed rates on coal properties, va- 
cancy charge on miners’ dwellings, the 
livestock feed form, the grading of 
sprinklered equipments, mutual and in- 
terinsurance competition, rerating grain 
warehouses, cooperation with the Ac- 
tuarial Bureau and many other topics. 
In regard to competition of mutuals and 
interinsurers he recommended that this 
subject be pursued by the incoming ad- 
ministration. 

John L. Smith, the new president of the 
association, expects to announce his com- 
mittees soon. 





‘Lose Iron Safe Clause Case 


A decision adverse to the Hartford 
Fire was handed down by the Virginia 
court of appeals in the effort of the com- 
pany to secure a rehearing of the case 
of Levistein vs. The Hartford, in which 
the alleged violation of the iron safe 
clause of the Standard fire policy was 
the issue, 





Kentucky Notes 


George H. Parker, manager of the Ken- 
tucky Actuarial Bureau, Louisville, has 
gone to Chicago for a few days. 


New abstracts hased on the lower rate 
tables adopted by the Kentucky Actua- 
rial Bureau have been sent out to tocal 
agents. 

Edward A. Gnau, of the fizm of Stone 
& Gnau, local fire insurance agents, was 
recently married to Miss Catherine 
O’Leary of Louisville. 


W. B. Robertson, of the Louisville of- 
fice of the Kentucky Actuarial Bureau, 
has been sent to the Covington office, 
as assistant to Manager C. H. Frame. 


Mrs. Nannie Butler Barret, wife of 
John J. Barret of Barret, Robinson & 
Dickey, fire underwriters, of Louisville, 
recently died at her home at Anchorage, 
Ky., of cerebral hemorrhage. 


C. W. Hitchcock has been temporarily 
transferred from the Owensboro to the 
Louisville office of the Kentucky Actu- 
arial Bureau, James Curran, of the Louis- 
ville office, has gone to Owensboro. 


John W. Bebout, Princeton, Ky., has 
hold his local agency to Guy S. Dunning, 
farmer and capitalist, and Frank W. 
Wylie, postmaster, and will devote his 
attention to his automobile interests. 


Edward Hite, deputy state fire marshal 
of Kentucky, was present at a meeting 
of the Conservation Association in Louis- 
ville last week, and was praised for his 
co-operative spirit and excellent work. 

The efficiency of the fire department at 
Hopkinsville, Ky., has been increased by 
the addition of motor trucks. One hook 
and ladder outfit, a hose truck and chem- 
ical tanks have been installed. 


W. B. Respess, of the local agency of 
W. B. Respess Company, Lexington, Ky., 
who recently became special agent for 
the Niagara, was recently operated on 
for appendicitis, and is reported to be 
in a very critical condition. 

Shortage of coal is threatening to close 
down a number of large industrial plants 
near Louisville. The Kentucky Actuarial 
Bureau has recently sent out a bulletin 
to sprinklered risks, calling attention to 
methods to be used in protection against 
freeze-ups. Unless the strike is over 
at an early date and fuel supplies come 
through again, sprinklers may cause con- 
siderable trouble. 

Arnold Neuschwander, chief of the 
Louisville fire department, is doing some 
excellent work at the present time, and 
expects to develop a fire department 
which. will be on a par with the best in 
the country. Arrangements have been 
made whereby a class of about thirty 
firemen take a course each month, and 
are examined later on the work. 
medal is presented to the man with the 
highest average each month. 





Fire of a mysterious origin destroyed 
the main workings of the ple mine 
near Wilton, N. D., Nov. 25, entailing ® 
loss of thousands of dollars and throw- 
ing goore than 300 men out of employ- 
ment. 





Dec 


suffici 
While. 








Stone 
3, was 
herine 


le of- 
ureau, 
office, 
ume. 

ife of 
son & 
isville, 
orage, 


prarily 

to the 
Actu- 

Louis- 

0. 

r, has 


rk. 
rith the 


stroyed 
le mine 
niling @ 

throw- 
pmploy- 





December 4, 1919 


THE NATIONAL UNDERWRITER ——— ok 

















PACIFIC COAST FIELD 











LOUIS ASSISTANT MANAGER 
Advancement Announced for Head of 
Pacific Coast Underwriting De- 
partment of New Zealand 





SAN FRANCISCO, Dec. 2.—Wil- 
fiam A. Louis, who has been in charge 
of underwriting for Pacific Coast De- 
partment of the New Zealand since 
1917, has been appointed assistant 
manager for the department. Mr. 
Louis joined the New Zealand in 1906 
as a conflagration loss adjuster after 
extended experience in fire insurance 
underwriting and field work. Since 
joining the New Zealand he has been 


city manager and chief underwriter for | 


the company, 


Eby Succeeds Woolley 


SAN FRANCISCO, Dec. 2—Ellis R. 
Woolley, special agent and office man- 
ager at San Francisco for the Stock- 
holders Auxiliary Corporation, general 
agent for Nevada Fire, has resigned to 
engage in another line of business. L. 
R. Eby, special agent for corporation, 
will assume Woolley’s duties as office 
manager. 








“Protect Your Home” Campaign 


DENVER, COLO., Dec. 2—How has the 
fire insurance situation been affected by 
the increased cost of living materials and 
the increased value of realty in this 
community? What is adequate fire in- 
surance protection on real estate of all 
classes? Does the average home owner 
protect his home? 

Those and similar questions are to be 
answered in Denver by an education cam. 
paign for the benefit of property own- 
ers to be conducted by the Real Estate 
Exchange and the insurance bureau of 
the Civic and Commercial Association. 
This campaign is to be known officially 
as the “Protect Your Home” campaign, 
and is an educational movement supple- 
menting the recent “Own Your Home” 
campaign carried out by the realtors. 





Many New Companies in Colorado 


DENVER, COLO., Dec. 2—Many new 
companies have been licensed in Colo- 
rado since the first of the year. Among 
these are twenty-one fire insurance com- 
panies, six casualty and surety compa- 
nies, four inter-insurance concerns, two 
additional life insurance companies, one 
mutual hail insurance company and one 
new fraternal society. 

“More new fire insurance companies 
were admitted this year than in any 
Previous year,” declared Mrs. Dorothy 
Rolph, deputy commissioner and actuary 
for the Colorado department. The de- 
partment has enjoyed the most success- 
ful year of its history. Approximately 
$350,000 will be turned into the state 
or gel this year, a gain of $45,000 over 


Mutual Given Seattle Business 

SPOKANE, WASH., Dec. 2—At a spe- 
cial meeting of the Spokane school board 
the $750,000 fire insurance policy on 
Spokane school buildings and contents 
awarded the board companies of Spo- 
kane was turned over to the Northwest- 
etn Mutual Fire of Seattle. The 
Northwestern Mutual was alloted $2,400,- 
000 in insurance policies on school 
buildings at the same meeting, and the 
$750,000 now makes a total of $3,150,000 
of policies held. 

The board companies sent a special 
committee to the board meeting to pro- 
test what they termed an unfair ap- 
bortionment of the school insurance and 
to decline to accept the $750,000 offered 
unless the amount was increased. ‘The 
board declined to alter the award, and 
immediately turned the policy over to the 

orthwestern Mutual. Representatives 
of the board compantes feel that locally 
they should have preference over thé 

ttle company as the rates do not vary 
weiently to make discrimination worth 
e, 


Plan Air Patrol in Montana 


HELENA, MONT., Nov. 25.—The adop- 
tion of the aerial patrol system for pro- 
tection against forest fires was consid- 
ered at a conference at Supervisors C, K. 

Td of the Helena national forest 





Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 


insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
: United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 




















Sn Se a 
302 Wee. Superior St. a ae. Jarece St. 23 Lendanheh St. 
FRED. 8. JAMES GEO. W. BLOSSOM WM. A. pLopasrr | 
FRED. S. JAMES & CO. 
Chicago New York San Francisco 
United States Managers ; 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 
CARROLL L. De WITT - 58 P. A. COSGROVE 
123 William Street 
New York J 














INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF Lonpon 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CoO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 


THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 

THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 
treatment of their Policyholders. No company has a prouder record than ours. 

THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 


AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Street, NEW YORK 76 West Monroe CHICAGO SAN FRANCISCO 
P. T. KELSEY, U. S. Manager JOHN F. ST. . Mgr. C. A. HENRY, General Agent 








Founded 1710 
209th Year 





























REINSURANCE ONLY 


@ \ GLOBE NATIONAL FIRE INSURANCE CoO. 


ne SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 


NATIONAL 
FARE 


WAT Tes 
Co. 
































KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 











IMPERIAL ASSURANCE COMPANY <zec-. 


Reahinn te Sete to tale ieee sive movements and new features in 
insurance. Imperial writes Use and . Sprinkler Leakage, Tornado, Prefits, Rental and éther special 
clasees in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his petrons. 
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American National Fire Insurance 
C omp any COLUMBUS, 


OHIO 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 








) 
F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


Marine Insurance Company 


WAL™ER C. LEACH, Secy. 


MARINE 
MINNEAPOLIS, MINNESOTA 

This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F, & M. which make it attractive. We can tell them to you 





s 





NORTH BRANCH FIRE. comeany. SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cumy OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE company.” PITTSBURGH, PA. 


COMPANY, 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
































CASH CAPITAL $839,580.00 
E. KIMBALL 


CLEVELAND NATIONAL — sme 
FIRE INSURANCE COMPANY = ane, 
CLEVELAND, OHIO wig 


APPLICATIONS FOR AGENCIES DESIRED 





$1,662,212.57 























RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President F. E. HATHORN, Secretary 


Open for business January 1, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Organized by Fire Insurance Men Many Years in the Business 


—=— 


and Stockdale of the Missoula forest 
with E. Jones, of the United States de. 
partment of agriculture. J. C, VanHook, 
state forester, also attended. The pur. 
pose is to work out an aerial system of 
patrol. by the use of planes that wil) 
make more effective the work of combat- 
ting forest fires. 





Coast Automobile Situation 


,; SAN FRANCISCO, CAL., Dec. 3—Auto- 
mobile insuranee -men on the Pacific 
coast are attempting to fathom the 
meaning of the proposed plan whereby 
the National Board will assume juris- 
diction over automobile business in Pg. 
cific coast territory. It is felt by many 
that if the plan is carried out it will 
mean that members of the National 
Board will be obliged to observe all rates 
and rules of the automobile conference 
although the Pacific Coast Automobile 
Conference will not actually be taken 
over by the National Board. A few mem- 
bers of the fire board are operating on 
a non-conference basis so far as automo- 
bile insurance is concerned and this has 
placed them in a very strong position in 
some agencies, even to the extent of 
demoralizing the fire as well as the auto- 
mobile situation. In view of this condi- 
tion steps are being taken to bring an 
observance of correct practices in all 
branches of the business through the fire 
board organization. 





Pacific Coast Notes 


Special Agent Harry E. Hill has been 
appointed assistant manager of the 
Travelers in Denver. 

Fred C. Dorsey, T. J. Corkery, Jr., and 
F. J. Dorsey of Spokane have entered 
into a parinership to handle automobile 
finance, real estate and general insur- 
ance. Fred Dorsey is a former empioye 
of the McCrea & Merryweather concern, 
und Mr. Corkery for two years has been 
managing the insurance department of 
the Murphey-Favre company. F. J. Dor- 
sey is an old-time insurance man in the 
city. 





NEWS FROM THE EAST | 


DEPARTMENT WITHOUT HEAD 




















Massachusetts to Have No Insurance 
Commissioner During Month 
of December 





BOSTON, MASS., Dec. 1.—It is ap- 
parent that Massachusetts will be with- 
out an insurance commissioner for the 
entire month of December, or until 
Jan. 1, through a curious situation 
which has developed in the plan for 
the reorganization of the state de- 
partments which went into effect to- 
day. One of the provisions was that 
no member of the legislature creating 
the new departments should be eligible 
for office therein during the same 
period. Clarence W. Hobbs was re- 
cently taken out of the senate to suc- 
ceed Frank H. Hardison as insurance 
commissioner, and to fill out the term 
which expired Nov. 30. A new com- 
missioner of insurance is provided for 
in the reorganization of the state de- 
partments, to be appointed on or be- 
fore Dec. 1. Mr. Hobbs is the logical 
candidate for the place and undoubt- 
edly the choice of the governor who 
previously named him. But as he was 
a member of the 1919 legislature he 1s 
ineligible during the present year. The 
governor apparently intends to hold 
the appointment off until Jan. 1 when 
he can name Mr. Hobbs to succeed 























himself, after a month’s vacancy in the 





F. H. Hawley, President W. E. Haines, Secretary 
71S* ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 
. LE ROY, OHIO 
DIOR 5 snc. coins 200 000500seececens se casas AAD 


eas os olin gc eceepaeceades ce é i 
Reserve for Reinsurance................... 2,845,381 
BCTORDG eos sisi eisids ccc ccncecccscosessscd: S22,088 
Net Surplus ..............ccccccccccscccese 1,499,764 
Increase 
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office. 


COMMITTEE WILL MEET AGAIN 








' President Levison of Fireman’s Fund 
Will Report on Some Plans for 
Foreign Service 





WASHINGTON, D. C., Dec. 2— 
The special firé insurance committee 
of the United States Chamber of Comr 
merce will hold a meeting here. 
29. There are five sub-committees 
working along various lines. Pres 
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mittee. He expected to bring a report 
at the meeting in November hoping 
that by that time he would have gone 
abroad and gotten some first hand 
information. However, he has not 
made the trip and was asked at the 
last meeting to bring in a report in 
January so that this part of the work 
could be advanced. H. A. Smith, presi- 
dent of the National, who was made 
chairman of the laws committee, has 
not attended a meeting and the com- 
mittee therefore does not know 
whether he intends to qualify or not. 
The National Board has been asked 
to take the matter up with Mr. Smith 
and if he cannot serve someone else 
will be named in his place. He is on 
a similar committee with the National 
Board. 


May Have Eastern Pond — 

Deputy Most Loyal Grand Gander W. E. 
Mallalieu of the National Board has sent 
to the Grand Nest of the Blue Goose 15 
applications for membership of 15 em- 
ployes of the National Board at New York 
City. These ganders will be obligated and 
entered on the official list as ganders at 
large. 

Officers of the Blue Goose are very much 
encouraged over these applications and, 
as a result, the Blue Goose is about ready 
to start a campaign for the establishment 
of a pond in the east. It has long been 
felt that there should be a Blue Goose 
Pond in the east and the time appears to 
be ripe for the establishment of one in 
New York City. Some years ago an effort 
was made to establish Blue Goose Ponds 
ina number of localities in the east, but 
the idea did not catch on very well, and 
was soon abandoned. It would seem, how- 
ever, that it will be possible to secure a 
fairly good sized membership in New 
York City as well as Hartford, Philadel- 
phia and Baltimore. 





Hartford Companies Give Bonuses 


HARTFORD, CONN., Dec. 3—Hartford 
companies will pay out nearly a million 
dollars in salary bonuses this year. The 
Phoenix Fire has just added its name to 
the list of companies offering additional 
compensation to their employes in de- 
claring a 7 percent increase in all sala- 
ties. The Hartford Fire has increased 
its salaries 10 percent and given a 
month’s salary. The Aetna Fire has 
advanced all salaries 10 percent. The 
Aetna Life has declared a 12 percent 
advance and an extra half month’s sal- 
ary. The First Re-Insurance Company 
has promised its workers a 7 percent ad- 
vance. Other local companies are in- 
tending to announce bonuses and in- 
creases as Christmas surprises. 


Aetna Life’s Building Plans 


The rumors that the Aetna Life is go- 
ing to build a forty story skyscraper, as 
Teported in newspapers and magazines, 
Is positively denied by Vice-President 
Morgan Brainard, who says: “We have 
the land and in all probability we will 
build some day, but so far not a plan 
has been made.” The Aetna companies 
purchased the land of the Jewell Belting 
Company in the heart of the city and 
when the old belting factory moves this 
coming summer some consideration may 
be given towards erecting a new build- 
ing. In the meanwhile the rapid expan- 
Sion of the organization has been met by 
the use of adjoining and nearby build- 
ings. 


Woman Deputy in New Hampshire 


CONCORD, N. H., Dec. 2—The gover- 
hor and council of New Hampshire have 
appointed Miss Sarah F. Scannell deputy 
imsurance commissioner in accordance 
with recommendation of Commissioner 
Donahue. Miss Scannell has been con- 
hected with the department for more 
than ten years, serving under five com- 
missioners. 


Entering Eastern States 


The Guardian Fire of Salt Lake City 
has already been admitted to Pennsyl- 
Vania, Maryland and New Jersey. It has 
applied for admission to New York and 
hio. The eastern managers are Rick- 
ert-Mellinger & Prince of Lancaster, Pa. 
As of Oct. 31, it had net surplus of $210,- 
00, an increase of $37,000 during the 
first ten months, 2 : 





Masschusetts Fire Marshal Named 


BOSTON, MASS., Dec. 2—Boston’s. met- 
Topolitan district fire prevention commis- 





sioner is no-more and the state of Mas- 
sachusetts now has a state fire marshal, 
as a result of appointments made by 
the governor the past week. The gov- 
ernor saw fit to promote the officials who 
have long been in service in the Massa- 
chusetts district police. George C. Neal, 
deputy in charge of the detective work 
for many years, has been appointed state 
fire marshal, and John H. Plunkett, who 
was chief of the state police. ix made 
chief of inspections. 


Agree on Coinsurance Clause 


BOSTON, MASS., Dec. 2—The Boston 
Board and New England Exchange have 
finally come together in their differences 
over the coinsurance clause relating to 
contents of buildings, the following 
amendment by the Boston Board at its 
meeting this week harmonizing the rul- 
ings, to-wit: “In case of loss if the 
value of the property described herein 
does not exceed $2,500 the application of 
the 80 percent reduced rate clause shall 
be waived.” 





Stamping Office for Baltimore 
BALTIMCRE, MD., Dec. 2—The asso- 


‘ciation of fire underwriters of Baltimore 
‘met here today to vote on the adoption 


of uniform forms and clauses. A resolu- 
tion was adopted to put a stamping 
office in effect Jan. 1. The uniform forms 
and clauses were adopted but to go into 
effect in 60 days from date so as to give 
board members more time to handle the 
proposition. 


Improvement at Pittsburgh 


There has been an improvement in the 
fire fighting facilities at Pittsburgh. The 
fire fighting force has been increased 
from 827 to the full authorized strength 
of 890. Automobile fire apparatus has 
just been received: including five 750- 
gallon combination pumping engines, 
new fuel wagons, district chiefs’ cars, 
two 75-foot quick-raising aerials and a 
combination hose wagon. 


Massachusetts Notes 


The Fidelity Fire of Sumpter, N. C., 
has applied for admission to Massachu- 
setts. 


The new Victory Fire of Philadelphia, 
which will be ready for business by Jan. 
1, will be represented in the Metropoli- 
= Boston district by John C. Paige & 

0. 


An active insurance committee under 
direction of Walter Dayton of the Boston 
is working on the preparation of a play 
to be given by the Insurance Society 
of Massachusetts at Jordan Hall, Boston, 
Feb. 16 and 17. 


The overcrowding of the quarters of 
the Boston Board and agitation for a 
new insurance headquarters building in 
Boston has led the advisory committee 
of the Board to appoint a committee to 
make inquiry and determine what can be 
done about securing a new. home. 


Charles H. Wilson, who recently suc- 
ceeded the late Robert A. Boit as senior 
member of the firm of Robert A. Boit & 
Co., Boston, was given a surprise birth- 
day dinner at the Boston Athletic Club 
the past week by some twenty-five asso- 
ciates representing tne leading insur- 
ance firms of the city. 


Mayor Peters of Boston has petitioned 
the city council for permission to sell the 
historic Parkman building, built by Bul- 
finch and occupied by the donor of Bos- 
ton’s immense fund for the preservation 
of public parks, to the American Mutual 
Liability for $110,000. The company de- 
sires to erect a home office building on 
the site. Much opposition has developed 
to razing the famous old house and the 
erection of a business structure so near 
the capitol. 


Eastern Notes 


The Detroit National Fire has rein- 
sured its Philadelphia business in the 
Hartford Fire. 


Bennet Ellison of New York City will 
represent the British General of London 
when that company is licensed in New 
York. 

Six of the strong New England mutuals 
have just been licensed in Pennsylvania, 
they being the Middlesex of Concord, 
the Holyoke of Salem, the Lynn Mutual, 
South Danvers of Peabody, Mass., and the 
Citizens of Boston. 


J. C. Barden, secretary of the Automo- 
bile Insurance Company, and R. R. 
Stone, secretary of the Aetna Casualty & 
Surety Company, are in Cuba investigat- 
ing the territory in the interests of their 
companies. Both companies are consid- 
ering entering this field. 


Fire Chief Henry M. Phillips, of Ham- 
monton, N. J., in his monthly report to 
the council, pointed: out that not_one 
fire occurred last month, although Ham- 
monton’s population exceeds 5,000. He 
attributed this largely to addresses de- 





livered on “Fire Prevention Day,” Octo- 
her 9 


Business men and residents of Wil- 
mington, Del., are being notified by the 
executives of the fire department that 
unless all useless combustibles are re- 
moved from the basement and premises 
within twenty-four hours, they will be 
subject to the payment of a fine in the 
maximum sum of $25 for every twenty- 
four hours the ordinance is not complied 
with. The fire prevention measure was 
enacted by the City Council five years 
ago but it was not enforced. 


H. E. Burns, well known in Boston in- 
surance circles for the past twenty 


years, died suddenly at his home in 
Brookline, Mass., Wednesday, aged 46 
years. Originally he was special agent 





for the Hamburg-Bremen, later becom- 
ing general agent of the Ohio Farmers 
for. Massachusetts, Connecticut and 
Maine. When the National Liberty re- 
insured the Ohio Farmers Mr. Burns be- 
came general agent of the Washington 
Underwriters, which position he held at 
his death. 


The old Colonial mansion at 708 South 
Washington Square, Philadelphia, diag- 
onally facing Independence Hall, erected 
and occupied by John Ross, chief of the 
Cherokee nation, has been purchased by 
Houston Dunn, Ine., and is being con- 
verted into a modern office building, 
without eliminating the distinctive Colo- 
nial architecture. When the remodeling 
is completed the Dunn Agency will re- 
move from the Wood building and utilize 
the entire premises. 
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PROPOSED STANDARD POLICY 


New Automobile Contract Contains 
Simpler Wording and New Clauses 
—No Radical Changes 





Automobile insurance men have re- 
ceived copies of the proposed stand- 
ard automobile fire and theft policy as 
agreed upon by representatives of the 
National Automobile Underwriters 
Conference and a special committee of 
insurance commissioners. The policy 
as now framed, will be recommended to 
the National Convention of Insurance 
Commissioners for adoption at its De- 
cember meeting. If the commission- 
ers adopt the policy, the individual 
commissioners will be requested to 
urge its enactment into law by the leg- 
islatures of their respective states. 
Standard riders and endorsements are 
also being prepared for the approval 
of the commissioners, and they will be 
requested to recommend their enact- 
ment into law with the standard policy. 


Few Changes Made 


The new contract contains no radical 
changes, but is really designed to am- 
plify and clarify the text of the old 
form. Ambiguous wording has been 
removed and clauses arranged in such 
a manner that their meaning is clear 
even to the layman. Three clauses in 
the old contract have been rather fully 
revised. They are shown below as 
‘they appear in their present form. 


Determining Same 


This company shall not be liable be- 
yond the actual cash value of the prop- 
erty at the time any loss or damage 
occurs, and the loss or damage shall be 
ascertained or estimated accordingly, 
with proper deduction for depreciation, 
however caused (and without compensa- 
tion for the loss of use of the property), 
and shall in no event exceed what it 
would then cost to repair or replace the 
automobile or such parts thereof as may 
be damaged with other of like kind and 
quality; such ascertainment or estimate 
shall be made by the Assured and this 
company, or if they differ, then by ap- 
praisal as hereinafter provided. 


Loss for Which Bailee for Hire is Liable 


This company shall not be liable here- 
under for loss or damage for which any 
bailee for hire is liable; and any contract 
stipulation or assignment of the assured 
whereby the benefit of this insurance is 
sought: to be made available to suct 
bailee shall avoid this policy. Wher 
loss or damage occurs for which a baile 
may be liable and which would otherwis« 
be covered hereunder, this company wil’ 
advance to the Assured by way of loar 
the money equivalent of such loss o7 
damage, which loan shall in no circum- 
stances affect the question of the com- 
pany’s liability hereunder and shall be 
repaid to the extent of the net amount 
collected by or for account of the as- 
sured from the bailee after deducting 
cost and expense of collection. 


Protection of Salvage 


In the event of loss or damage occa- 
sioned by a peril insured against herein 
the assured shall protect the property 
from further loss or damage and any 
such further loss or damage occurring 
directly or indirectly from a failure to 
protéct shall not be recoverable under 





this policy. Any such act of the assured 
or this company or its agents in recov- 


ering, saving and preserving the prop- 
erty described herein, shall be consid- 
ered as done for the benefit of all 
concerned and without prejudice to the 
rights of either party, and all reason- 
able expenses thus incurred shall con- 
stitute a claim under this policy; pro- 
vided, however, that this company shall 
not be responsible for the payment of a 
reward offered for the recovery of the 
insured property unless authorized by 
the company. 


New Appraisal Clause 


One important addition to the new 
policy is the appraisal clause, which 
reads as follows: 


In case the assured and this company 
shall fail to agree as to the amount of 
loss or damage, each shall, on the writ- 
ten demand of either, select a competent 
and disinterested appraiser. The ap- 
praisers shall first select a competent 
and disinterested umpire; and failing for 
fifteen (15) days to agree upon such um- 
pire then, on request of the assured or this 
company, such umpire shall be selected by 
a judge of a court of record in the county 
and state in which the property insured 
was located at time of loss. The ap- 
praisers shall then appraise the loss and 
damage stating separately sound value 
and loss or damage to each item; and 
failing to agree, shall submit their dif- 
ferences only, to the umpire. An award 
in writing, so itemized, of any two when 
filed with this company shall determine 
the amount of sound value and loss or 
damage. Each appraiser shall be paid 
by the party selecting him and the ex- 
penses of appraisal and umpire shall be 
paid by the parties equally. 


This is the first time that a clause 
of this sort has ever been inserted in 
a contract issued by the fire compa- 
nies. It is unique in that it leaves the 
appointment of an umpire or final 
referee to the courts. 


Ex-Commissioner Takes Union 


SAN FRANCISCO, Dec. 2—Union Auto- 
mobile Insurance Company of Lincoln, 
Neb., has been licensed in California 
with W. R. Hyatt, former insurance com- 
missioner for Idaho, as general agent for 
the state. 


New Wisconsin Mutual 


A new automobile mutual has been or- 
ganized at West Bend, Wis., under the 
name of the Surety Motor Vehicle Lim- 
ited Mutual, chartered to write fire, theft, 
preperty damage and personal liability 
coverage. Directors have been elected as 
follows: Frank W. Bucklin, C. S. Hay- 
den, Charles P. Mooers, W. C. Eichelber- 
ger, C. C. Henry, J. O. Rayome, Walther 
Kuehlthau, Theodore and John P. Lo- 
chen, 


Establishing Iowa Plant 


The Bankers Automobile of Lincoln, 
Neb., has been licensed in Iowa and 
David M. Hollub, who has served both 
as a special agent in Nebraska and a city 
manager at Lincoln, is planting the com- 
pany in county seats. He is putting it 
in many very good agencies. The com- 
pany is featuring a three-year special 
hazard policy which covers liability, 
property damage, fire, collision and theft. 


Business Grows in Indiana 


INDIANAPOLIS, IND., Dec. 2—Auto- 
mobile insurance, which was three years 
ago a comparatively small item in the 
business of Indiana agents, has reached 
such proportions that it is estimated by 
men who are familiar with that business _ 





that the premiums in another year will 
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The Mechanics ‘ova of Philadelphia 


JANUARY 1, 1919 


Cash Capital; $250,000 Net Surplus $311,705.23 
Surplus to Policyholders, $561,705.23 
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JANUARY 1, 1919 
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Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-Insurance Contracts Drawn and Placed. 
BUSINESS SOLICITED; 
ewes us PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 
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Chicago, Ill. 








HOG INSURANCE 
TIE ge THE PIONEER NEBRASKA COMPANY 
_| 4U7F CK1Z1 0’ CAPITALJAND,SURPLUS — $1,125,000. 
~~ "AMERICAN LIVE STOCK INS. COMPANY 


OMAHA, NEBRASKA 








OVER 25,000 RISKS,NOW IN FORCE . 


The Company that delivers the goods. If you want to make money write 
Hog Insurance for the 


STATE MUTUAL HOG INSURANCE CO. 


SPRINGFIELD, ILLINOIS 











The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: « ” = Shelbyville, Illinois 











NEBRASKA LIVE STOCK INSURANCE COMPANY 
$1,000,000.60 


KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, President and General Manager 
CAPT. CARL F SWANLAND, Secretary 


. er soem 














Exesilent opportunity for good live agents, Communicate with the Home Offiee 





pass the $6,000,000 mark. The writing of 
this business was really begun in In- 
diana eight years ago and was then more 
of an experiment than a practical busi- 
ness. But today it has become one of the 
most profitable branches of the industry. 
More than a score of companies are now 
actively engaged in writing this form of 
protection for the motor car owners. 
H. H. Woodsmall, well known automobile 
underwriter, estimates that fully two- 
thirds of Indiana’s 274,000 automobiles 
and motor trucks are covered by insur- 
ance, 





Charge Kansas Officers Aided Thieves 


TCPEKA, KAN., Dec. 2—Ouster pro- 
ceedings filed against Mayor Henry Dei- 
chel, Chief of Police Fred Wanenich, of 
Coffeyville, and Guy Walton, undersheriff 
of Montgomery county, =re believed by 
insurance men handling motor theft in- 
surance to be the opening wedge in the 
winding up of several gangs of auto 
thieves in Kansas. Six members of the 
Coffeyville police force also are facing 
ouster under the same _ proceedings 
brought by Richard J. Hopkins, attorney 
general. Walton is charged specifically 
with protecting auto thieves and also 
with dealing in stolen cars. 

As a rule the cars were not stolen in 
Coffeyville but were picked up at other 
points and Coffeyville was the clearing 
house for the association. 


Hearing on Unlimited Cover 


NEW YORK, Dec. 8—At a hearing 
here before a representative of the New 
York department on the question of un- 
limited coverage under automobile lia- 
bility policies a majority of the com- 
panies represented opposed the unlimited 
policy. A vote showed 13 to 4 against 





——= 


the plan, with several not voting. The 
hearing was adjourned without fina] 
action. 

A question was raised as to whether 
the proposed unlimited policy might not 
violate the section of the insurance law 
which prohibits any company exposing 
itself on any one risk or hazard to ex. 
ceed 10 percent of its capital and surplus, 
and much of the argument was on that 
point. 


Rickards Praises Nebraska System 


OMAHA, NEB., Dec. 3—Secretary Phil 
Bross of the state finance department 
has received a letter from E. L. Rickards 
of Chicago, manager of the Automobile 
Protective and Information Bureau there, 
praising the card index system of auto- 
mobile records used in Nebraska, which 
has been adopted by Michigan and is be- 
ing considered by several other states, 
Mr. Rickards also praised the law en- 
forcement of Nebraska, which, accoriing 
to Lincoln authorities, has been responsi- 
ble for a material decrease in the num- 
ber of automobile thefts in the state dur- 
ing the past year. 

A number of insurance companies 
represented in Philadelphia positively 
refuse taxicab and jitney business at 
the schedule rates because of the trouble 
and extra expense entailed and because 
the outcome is more likely to be on the 
loss side than on the profit side. The 
moral risk involved in dealing with 
taximen and jitneymen is also a very 
objectionable feature. 

Philadelphia brokers find placing of 
this class of insurance a waste of time 
and effort. One Philadelphia office is 
considering writing the business at $300 
on quarterly term policies and spot cash 
premiums, provided it gets all of the 
business in the city. 
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NEW COMPANY AT SIOUX CITY 





Continental Live Stock Being Organ- 
ized to Write Hog Insurance— 
John I. Ricketts in Charge 





The Continental Live Stock Insur- 
ance Company is being organized in 
Sioux City, Ia., with an authorized cap- 
ital and surplus of $1,000,000, to write 
hog insurance. John I. Ricketts, pres- 
ident of the company was formerly 
with a Des Moines company writing 
hog insurance. He is in active charge 
of the organization of the company.and 
expects to commence the writing of 
business shortly after the first of the 
year. 

G. H. Bliven, vice-president of the 
company has practiced law in Sioux 
City for the past 21 years. H. A. Barr, 
the secretary, has hada long experience 
as a banker in Iowa. He has served 
four years as state bank examiner. G. 
G. Everhard, treasurer of the company 
is also a banker and at the head of the 
American Savings Bank at Sioux City. 
C. S. Byrkit of Des Moines, is one of 
the incorporators and directors of the 
company. For nearly 30 years he was 
deputy secretary of state and deputy 
commissioner of insurance. He is 
well-known to Iowa insurance men. 
The company proposes to write a 
policy at a flat rate of a dollar per 
head for a period of six months, fur- 
nishing veterinary service and treat- 
ment. The company will agree to pay 
75 percent of the market price of the 














hog at time of death. The $1 rate is 


based on a market. of $15 per 100 
pounds. A lower market lower and a 
higher market higher in proportion. 





LIVE STOCK OPPORTUNITIES 


Metropolitan daily newspapers gave 
some prominence this week to the 
death of a famous Holstein-Fresian bull 
at Middletown, N. Y., valued at $50,000. 
An inquiry of one of the prominent 
live stock insurance underwriters de- 
veloped the fact that there are prob- 
ably 1,000 bulls in the country valued 
at $25,000 or more. These animals can 
be insured at the younger ages for 
their full value. The animal that died 
this week was insured for only a small 
amount. As a matter of fact, the great 
majority of blooded animals are under- 
insured. It is the custom for the owner 
to take out $5,000 or $10,000 live stock 
insurance and let it go at that. r 

Live stock insurance on valuable ani- 
mals is well worth going after. The 
bigger cases often involve premiums 
of $5,000, $6,000 or $7,000. In the great 
corn belt of the middle west, it would 
be impossible to draw a line 35 miles 
from any point that would not touch 
a locality in which a valuable animal 
could be found. A recent compilation 
shows that property in the amount of 
$21,000,000,000 is annually insured in 
the United States, of which $9,000,000, 
000 is live stock. The fire insurance 
companies get for the risks they in- 
sure an average rate of about one-half 
of one percent, while the average rate 
charged by the live stock companies 
is 8 percent. 








CLIFFORD IRELAND, Pres. 





PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsyivia, North Carolina, Seuth Carolina, Ohie, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 











Flynn Building 
Des Moines, Iowa 


NATIONAL LIVE STOCK INSURANCE CO, we are the ORIGI- 


Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance 
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CANADIAN BURGLARY . 
ASSOCIATION FORMED 


Underwriters Effect National Or- 
ganization with Headquarters 
-in Montreal 


U. S. FORMS ARE ADOPTED 


Conditions Make Modifications Neces- 
sary for Bank Risks—Kirk- 
patrick Is President 


MONTREAL, CANADA., Dec. 1.— 
Largely as the result of an illuminat- 
ing address upon burglary insurance 
experience and practice in the United 
States, delivered by Samuel B. Brew- 
ster, assistant secretary of the Amer- 
ican Surety, before the annual gather- 
ing of the Insurance Institute at 
Toronto a short time ago, the Burg- 
lary Association of Canada has been 
formed, with headquarters in this city. 
With a membership of fourteen com- 
panies including the four American of- 
fices writing here—the Fidelity & 
Casualty, Maryland Casualty, Travelers 
Indemnity and United States Fidelity 
& _Guaranty—the new organization, 
which has for its object the regulation 
of policy forms, Yates and general un- 
derwriting practices in the Dominion, 
elected the following officers for the 
initial year: President, A. E. Kirk- 
patrick, Canadian manager of the 
United States Fidelity & Guaranty; 
vice-presidents, Robert N. Welsh, gen- 
eral manager Dominion-Gresham, and 
William E. Burgess, secretary Canad- 
ian Surety; secretary, T. D. Hutchin- 
son; treasurer, F. H. Roden. 

The governing committee is made up 
of Messrs. Eno, Gagnes, Withers and 
Leithbourn, all representative burg- 
lary underwriters, with the president 
and the vice-presidents as ex-officio 
members of the committee. 


American Forms Adopted 


Approving the American policy 
forms and tariffs governing mercantile 
stocks, the Canadian Association de- 
cided to adopt these in their entirety, 
though changing somewhat the classi- 
fication in use on the other side of the 
border. In like manner the American 
forms for safe insurance were en- 
dorsed without modification of any 
kind, as were those for robbery in- 
surance, save oniy as these latter ap- 
ply to banks. As the banking system in 
Canada is conducted by but twenty-six 
banks, each having branches number- 
ing from 100 to 1,000, it was decided 
to prepare a special form of contract 
for such risks, and the matter was 
delegated to a special committee to be 
worked out. 

For writing residence business a new 
form of policy and rating, which it was 
elt was more equitable than that em- 
ployed in the United States, was 
agreed to. The property values of a 
home are. divided into three clearly 


Well Known in the Casualty and 


The National Underwriter 


CASUALTY AND SURETY SECTION 


W. L. TAYLOR’S CHANGE 


GOES WITH FEDERAL SURETY 





Surety Business—Was Formerly 
in the West 





_ W. L. Taylor, manager of the liabil- 
ity department at thc head office of 
the Massachusetts Bonding has re- 
signed to become general manager of 
the Federal Surety of Davenport, Ia., 
a company that has been organized by 
prominent interests of that city and 
state. Mr. Taylor will take charge of 
the Federal Surety as soon as he can 
be relieved from his present connection. 
He leaves the Massachusetts Bonding 
under very friendly auspices, having 
the good will of all the officers and 
agents. Mr. Taylor desires to get back 
into the central west where he was 
reared and where he has a large ac- 
quaintance. He was formerly a cas- 


was president of the Missour1 Fidelity 
& Casualty at Springfield, Mo., which 
was later taken over by the Southern 
Surety. Mr. Taylor then became a vice 
president of the Southern Surety, re- 
maining in that connection until he 
went with the Massachusetts Bonding. 
Mr. Taylor has a large number of 
friends throughout the west and is per- 
sonally acquainted with a number of 
agencies in the various states. 

The Federal Surety has $1,000,000 
capital. Charles Shuler, president of 
the Iowa National Bank, is president. 
The company will be licensed Jan. 1 
and will write all classes of liability 
insurance, as well as burglary, plate 
glass, fidelity and surety bonds. 





contract being restricted to 20 per cent 
of the policy upon any one article, but 
not to exceed $500 in any event, un- 
less special provision for such excess 
be made. Specific rates are named 
upon divisions 1, 2 and 3. 

It has been agreed that the new 
rules, rates and practices will be oper- 
ative for new business on Jan. 1, and 
for renewals -thirty days later. 


Growing Business in Canada 


Burglary insurance in Canada, while 
it has never attained anything like the 
popularity enjoyed in the United 
States, is yet a growing business here 
and it is assumed will be given added 
impetus along proper lines through the 
influence of the new association. 

Prior to this time the Canadian com- 
panies have pursued an independent 
course with respect to writing burglary 
insurance, each issuing its own par- 
ticular policy forms and naming rates 
without regard to what its competitors 
were doing. The result, as might have 
been expected, was very confusing to 
agents and assured, and at times be- 
came highly embarrassing. The crea- 
tion of the Burglary Association of 
Canada will put an end to disturbing 
individual action and will make for 
greater harmony and united effort. 

In addition to Mr. Brewster, who 
represented the Canadian Surety (a 





defined classes; insurance under the 


ualty and surety field man and then |. 


subsidiary of the American Surety of 
New York), the Americans present at 


M. T. McKEE INDICTED 





NAMED IN POLITICAL TANGLE 





Secretary of National Council of In- 
surance Federations Issues Flat 
Denial of Charge Against Him 





Mark T. McKee, secretary of the 
National Council of Insurance Feder- 
ations, was indicted by a federal grand 
jury last week as was Truman H. New- 
berry, United States senator for Mich- 
igan, 13 of his campaign lieutenants 
and 120 lesser political lights of the 
state. Those who were indicted were 
charged with election fraud, corrup- 
tion, conspiracy, and misuse of the 
mails. The indictments are the result 
of the repeated charge that at the 
time Senator Newberry was given the 
majority cver his democratic opponent, 
Henry Ford, there was the grossest 
and most flagrant political corruption, 
in which high officials were involved. 


Strong Denial by McKee 


In connection with his indictment, 
Mr. McKee has issued a strong state- 
ment. He denies absolutely any know!l- 
edge of why he is included in the list 
of 133 against whom the grand jury 
has found indictments. Mr. McKee’s 
full statement, in which his position is 
clearly outlined, follows: 

DETROIT, MICH., Dec. 3—I have abso- 
lutely no knowledge or information as 
to the basis of theory or fact upon 
which I have been included in the list 
of 135 men indicted. During the entire 
period of time I am alleged to have been 
connected with the contest between 
Truman H. Newberry, the Republican 
candidate, and Henry Ford, the Demo- 
cratic candidate for United States sen- 
ator, I was engaged in war work of one 
kind or another. 


Outlines Activities 


Prior to October, 1918, my entire time 
was devoted to official duties in connec- 
tion with state Red Cross, War Board 
work, etc. Subsequent to that time I 
was actively engaged as an officer in the 
United States.army chemical warfare 
service division. 

I took absolutely no part in the cam- 
paign, and am therefore at a loss to 
Know upon what ground the indictment 
could be based, unless it is entirely po- 
litical in its inception and design. 

I am not in the least disturbed by the 
indictment, which is based on ex parte 
proceedings, and hope that the entire 
case may be presented to the court at an 
early date for the reason that an open 
disclosure of the facts must show no 
foundation whatever for it. 





H. Fretz, Maryland Casualty; Fred 
Sporrer, United States Fidelity & 
Guaranty, and F. H. Garrison, Travel- 
ers Indemnity. 


Get the Fidelity & Casualty 


Walmsley & Co. of New Orleans have 
been appointed general agents of the 
Fidelity & Casualty for Louisiana and 
Southern Mississippi. Joseph R. Givens, 
who was special agent for the company 
under Edward St. John, is now connected 
with Walmsley & Co. in a similar ca- 
pacity. 


of Houston, Tex., has been appointed 





the organization meeting were George 





The Allen-Gartner Insurance Agency 


general agent for southeastern Texas for 
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COMPENSATION(RISKS 
SHOW PROFIT FOR 1919 


Increased Payrolls Have Brought 
Companies Out on Right 
Side of Ledger 


YEAR’S BUSINESS REVIEW 


Unsatisfactory Industrial Conditions 
Have Not Been Improved—De- 
crease in Safety First Work 





Practically all companies writing 
workmen’s compensation insurance will 
finish the year with a satisfactory ex- 
perience on the class. Although this 
year and in the two previous years, 
accidents were numerous, the compen- 
sation companies are coming out on 
the profit side of the ledger, almost 
entirely because of the greatly in- 
creased pay rolls. Wages in all in- 
dustries have been materially advanced 


and nearly every payroll audit made 
by the compensation companies during 
the year revealed unexpected increases 
in the amount of payrolls. 


Old Conditions Still Obtain 


Contrary to expectations, the indus- 
trial situation has remained almost un- 
changed since the signing of the arm- 
istice. There has been practically no 
reduction in the amount and severity 
of accidents. As an example, in one 
mail the other day the Illinois Indus- 
trial Commission received notices of 
693 accidents, all of which were com- 
pensable accidents—that is, disabilities 
of one week or more. The total ex- 
perience of all compensation writing 
companies will probably show for this 
year a 10 percent increase in the num- 
ber and severity of accidents. The con- 
ditions that prevailed during the hectic 
days of the war still obtain. 


Too Much Green Help 


There is much shifting about on the 
part of labor. An abnormal amount of 
green and inexperienced help is still 
employed in all of the principal indus- 
tries. Low salaried men without ex- 
perience have been attracted to the 
trades and industries where high wages 
are being paid. The shortage of man 
power is still so serious that the big 
manufacturing concerns have been 
forced to take on men almost irrespec- 
tive of previous experience. The re- 
sult has been that untrained and un- 
equipped men have been filling posi- 
tions calling for men of some experi- 
ence. The lack of training and knowl- 
edge of the business has brought about 
many minor accidents. There is no re- 
lief from this condition in sight. 


Big Labor Turnover 


Another condition that has contrib- 
uted to a higher loss ratio is the dis- 
position on the part of laboring men 
to shift from one position to the 
other. During the past year, the la- 
borer, like everyone-else, has been profi- 





the London Guarantee-& Accident. 


teering. The working man has left 


26:-.- CASUALTY > is: 2:8eepreegmenmsescnemnim ob NATIONAL UNDERWRITER. 2 +c 


- December 4, 1919 








THE TRAVELERS 


INSURANCE 
COMPANY 


HARTFORD, CONNECTICUT 


oe INDEMNITY 
COMPANY 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 


AND - 


CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 


FIELD AND THE LARGEST INCOME. 














SUPER - SERVICE 


Surety Producers 
Who Appreciate Underwriting Service 
Address 
Fidelity and Deposit Company 
of Maryland 





Baltimore 











GEORGIA CASUALTY COMPANY 


MACON 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA. 























We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, greatest, best paid business in the world? 








Tt will he our pleasure to give ynn more Information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE Presper 


JACKSONVILLE, ILLINOIS 














one job to take up another that offered 
larger financial inducements. This 
position he has in turn left for any 
other that could offer an increase in 
salary. This has meant an enormous 


| labor turnover during the year and the 


constant coming and going of em- 
ployes has been demoralizing in many 
of the larger plants where accidents 
are, in normal times, too numerous. 


Machinery Replacements Difficult 


The difficulty in securing new ma- 
chinery has brought a hazard to the 
industries of the country that in many 
instances is assuming ‘serious propor- 
tions. It is a very difficult matter to 
replace worn out or impaired ma- 
chinery. Much of the machinery used 
in many American plants is foreign 
made and the manufacturing concerns 
on the other side have not yet gotten 
into running order. As a consequence 
American factories using foreign equip- 
ment have been unable to get new ma- 
chines or new parts and have been 
going along with half worn out ma- 
chinery that is very dangerous to em- 
ployes. Even American made machines 
are very scarce and there is a strong 
demand for new machines of all types. 


Less Aceident Prevention Work 


Since the armistice was signed, there 
has been a noticeable let-down in the 
amount of safety first work done in 
the leading factories of the country. 
While the war was on there was a 
great hue and cry about the conserva- 
tion of man power. It was considered 
the grossest kind of neglect or even 
unpatriotic for a concern to permit a 
serious accident to occur in its plant. 
The necessity of having every man on 
the job during every working hour was 
driven home to the minds of every fac- 
tory owner. Since the war closed, the 
attitude has changed. There is still 
the strong demand for goods, but the 
necessity of spending money for the 
safeguarding of the workers’ life and 
health has in the minds of many em- 
ployers passed. 


Think Big Salaries Enough 


Many big factory heads take the 
position that laboring men are getting 
the highest wages in the history of 
industry and that it is up to them to 
shift for themselves. Because of this 
attitude interest in safety first work has 
to a very marked extent waned. Con- 
sequently there has been a let down 
on the part of employes and minor 
accidents have increased. Because of 
the high wages paid, the periods of 
disabilities have been shortened as 
there was no incentive for employes 
to malinger. They lost money by 
staying off the job so that wherever 
an accident occurred the employe was 
just as anxious to return to work as 
his employer was to havé him back at 
his position. 


Big Payrolls Brought Increase 


A study of this year’s experience 
makes the fact stand out very clearly 
that the one reason for the compensa- 
tion companies favorable experience 
this year is the increased pay rolls. It 
has not been due to improved indus- 
triat conditions, but rather has come 
in spite of poorer industrial conditions. 
It would seem, then, that the compen- 
sation companies will continue to make 
money so long as wages remain at 
the present level. When a break comes, 
however, the compensation companies 
will at once commence to feel the re- 
sults of smaller wages. The hope for 
profits on compensation business next 
year lies in a continuance of high wage 
scales. 


Open Milwaukee Branch 


The United States Fidelity & Guaranty 
has arranged for the establishment of a 
branch office in Milwaukee through 
which all Wisconsin business will be 
handled. Tracy Hale, Jr., is manager of 
the new branch. Mr. Hale was formerly 
in the banking business, but more re- 
cently was a captain in a machine gun 
battalion overseas. 


AT GOTHAM MEETING 


———_—_ 


COMPANY MEN AND AGENTS 





Commissioners’ Session Proves Strong 
Attraction — Pennsylvania State 
Fund Differential a 
Problem 





NEW YORK CITY, Dec. 2.—A large 
number of casualty company managers 
and general agents, are attending the 
sessions of the National Convention 
of Insurance Commissioners here this 
week. 

As a sort of side show to the big 
event the casualty men held a meeting 
on Tuesday to consider the new Penn- 
sylvania regulation giving the state 
fund a 10 per cent differential over 
other carriers in compensation rates, 
The outcome of the meeting was the 
appointment of five company officials 
and five agents to go into the subject 
more thoroughly and attempt to arrive 
at a solution of the difficulty. 


Interest in Fire Activities 


Considerable interest was shown in 
the discussion on Wednesday over the 
recommendation of Henry Evans, 
president of the Continental (Fire) 
that the laws which confine fire insur- 
ance companies to fire, marine, torna- 
do, explosion and a few minor lines of 
insurance and certain forms of auto- 
mobile insurance be liberalized. The 
recommendation was made by Mr. 
Evans to Governor Smith of New 
York last summer and the letter was 
read at the Hartford meeting of the 
commissioners. It came up again 
Wednesday when State Senator Wal- 
ters spoke on the subject. 


Many New Competitors 


A few fire insurance companies have 
of-course invaded the casualty field by 
the establishment of separate corpora- 
tions, but there are serious objections 
to this method by which a fire insur- 
ance company can engage in the casu- 
alty and surety lines and these 
objections are emphasized now when 
American fire insurance companies are 
going abroad to compete with the in- 
surance companies of other countries, 
especially Great Britain, which are 
permitted, under one charter, to not 
only write all of the fire, marine and 
casualty surety lines which they wish 
but also may engage in the life insur- 
ance business if they consider it 
practical. 


Importance of Boiler Insurance 


The importance of boiler insurance and 
kindred lines to the local agent and the 
possibilities for those lines in every com- 
munity were emphasized in the address 
given by D. N. Jones of the T. E. Braniff 
Company at the recent joint meeting of 
the Oklahoma Association of Insurance 
Agents and Insurance Federation of Ok- 
lahoma. Mr. Jones stated that in every 
community there were plenty of good 
prospects for boiler insurance, the most 
general being electric light and water 
plants, refineries, mills, gins, cotton seed 
oil refineries, machine and cleaning shops, 
planing mills, saw mills, in addition to 
the heating boilers that are to be found 
in all office buildings, apartment build- 
ings, public buildings, hotels and wher- 
ever steam is used. He also pointed out 
that every day the papers contain ac- 
counts of large losses resulting from eX- 
plosions. Many of these could be pre- 
vented under competent inspection and 
the resulting destruction and delay @lim- 
inated. Every catastrophe of this kind 
furnishes a good talking point for the 
agent selling boiler insurance. 


'Many Bank Robberies 


There have been more than 30 at- 
tempts to rob banks in Indiana during 
ithe year, most of them successful as tO 
safety deposit boxes but failures as to 
the bank vaults. They were in small 
towns as a rulé. 
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Household Liability 


MAID, HURT BY FALL ON 
FLOOR SUES FOR $10,000. 


“It was hardwood ‘floor, and, oh! 
made a wreck of me.” 

Such was the burden of the plea con- 
tained in a damage suit filed in the su- 
perior court on behalf of Hannah Isaak- 
sen, 1324 Cornelia avenue, a maid, in 
which John Clinch, head of Crerar, Clinch 
& Co., coal dealers, is defendant, Dam- 
ages of $10,000 are asked. 

Hannah appears in the role of “a maid 
for a day.” 

“She started toward the front door at 
the Clinch home, 1901 Prairie avenue, the 
first day she was employed there,” ex- 
plained Frank A. O’Donnell, her attorney. 
“She stepped on a rug which slipped from 
under her and she fell, breaking an arm. 
She spent considerable time in a hos- 
pital."—-Chicago Evening Post. 


it 


Household liability and compensation 
insurance can be sold’ by solicitors the 
same as household burglary or household 
fire insurance. It is rather surprising 
that agents have not developed this class 
of business more than they have in the 
large cities of the west. In New York 
there is quite a volume of household 
compensation and liability written. Where 
servants are employed it would seem 
that a householder would desire to pro- 
tect himself against possible lawsuits and 


Big Opportunity for Business 


ALLEN R. GoopALE, superintendent of 
the automobile division of the TRAVELERS, 
estimates that there are 6,000,000 automo- 
biles in the United States. He declares 
that there are not more than 30 per cent 
insured against liability and property dam- 
age even including those written by mu- 
tuals and reciprocals. Therefore there 
are 70 per cent that are real prospects. 
there are certainly a goodly number who 
can afford to carry insurance that are not 
covered today. Agents should start on a 
campaign of education, having publicity 
matter sent out to prospects, talking to 
them as they have opportunity, using the 


Companies Have Responsibility 


CoMPANIES writing workmen’s com- 
pensation insurance have a humanita- 
tian and economic responsibility from 
which they cannot escape these days 
when there is such a big demand for 
labor. With immigration shut off dur- 
ing the war period and being very 
limited at. the present time the United 
States is facing a big scarcity in work- 
men. This is particularly true in the 
case of many kinds of what might be 
termed “rough work.” Every employer 
is seemg the necessity of keeping 
every possible man at work. The pro- 
duction of all sorts of products in this 
country is considerably below normal. 

When a man gets injured it is not 


Large Limits Are Needed 


Tue other day a verdict was given in 
Judge Jacos Hopkins’ court in Chicago 
against H. M. Parker, formerly con- 
nected with the Chicago newspapers, 
requiring him to pay $7,500 as damages 
to a young woman struck by Mr. 
ParKER’s automobile over two years 
ago. These larger verdicts certainly 


‘been put to considerable expense in de- 





liability where one is injured in the course 
of employment or while in the house. It 
is more surprising that a compensation 
policy is not taken when we consider 
the character of household servants. 
Furthermore, every householder em- 
ploys workmen of various kinds who are 
liable to be injured. Again, although 
the householder may be very innocent, 
someone not in his employ may be injured 
cn a slippery sidewalk or may be hurt 
in some other way, giving cause for a 
damage suit. The householder, however, 
is particularly exposed to danger from 
injury to servants or those incidentally 
employed about the house. While the 
commission earned on the household com- 
pensation and liability policy may not be 
large, yet the beauty of it is that this 
business can be solicited the same time 
as the burglary policy or the fire policy. 
There are plenty of cases where house- 
holders have been sued and then have 


fending suits or have had to make set- 
tlements because of injury to workmen, 
servants or the public, for which they 
are held liable. 


public press when there are accidents and 
bringing to the car owner in vivid form 
his exposure to danger. 

There are plenty of winter prospects 
as more people are operating their ma- 
chines during the winter time than for- 
merly. People even now are purchasing 
new machines because the factories are 
way behind in their orders. Even this 
is a good chance to solicit automobile in- 
surance. By keeping in touch with gar- 
ages, sales agencies, state records, etc., 
purchasers of machines can easily be as- 
certained and listed as probable pros- 
pects. 


only to the interest of himself and his 
family that he get back to work at the 
earliest possible moment but to the 
employer and the country at large. 
Therefore the medical side of work- 
men’s compensation looms up a bigger 
factor than ever before. In other 
words, labor conservation should be 
made a study by the compensation car- 
riers. Whether the compensation com- 
panies will feel that they need active 
professional medical supervisors of 
their claims remains to be seen. At 
any rate the companies have a big re- 
sponsibility in the movement to con- 
serve labor to meet the nation’s evi- 
dent needs. 


indicate that higher automobile limits 
are needed. Probably an assured would 
feel safe in carrying the usual limits 
but it can be seen in this case on what 
thin ice he would be skating. We need 
to think of these modern tendencies 
both in purchasing and selling insur- 








GUARDIAN in the sense of. one 
who guards, preserves, or se- 
cures is the generic term applied 
in legal usage to a person whose duty 
it is to protect the rights of some 
other person, his ward, who is con- 
clusively presumed to be incompetent 
to manage his own affairs. A “ward” 
as the term is used im this treatise is 
a minor, whose person or property or 
both are under the care of a guardian. 


Appointment and Qualification 


In this country the court of chan- 
cery has original inherent jurisdiction 
to appoint a guardian for infants, but 
by virtue of statute all courts empow- 
ered to grant letters testamentary or 
of administration—courts of probate— 
have power to appoint guardians for 
minors. 

The appointment of a guardian is to 
a large extent within the discretion of 
the court having probate jurisdiction. 
It is a well settled rule that the father 
and after his death the mother are en- 
titled to appointment as guardian of 
their minor children under 14 years of 
age, but although their claims are pre- 
ferred the court will not allow them to 
prevail over what clearly appears to be 
for the interest of the infant. At all 
times is the interests and welfare of 
the minor the paramount considera- 
tion, and his attachments, affections, 
training, education, and morals will be 
the guiding influences upon the court 
in making the appointment. 


Some Minors May Select 


In most states there is statutory pro- 
vision permitting a minor who has at- 
tained the age of 14 to choose or select 
his own guardian, but always the 
power rests in the court to disapprove 
the selection when in its opinion the 
appointment of such person would be 
detrimental to the ward’s interests. 

There is some conflict of authority 
with. respect to the right of the minor 
to choose where he is under the guard- 
ianship of one appointed by the court 
before he arrived at the age of choice. 
In some jurisdictions it'is held that 
the right of selection does not:-exist 
where a guardian was appointed before 
the minor attained the age of choice, 


contrary. 
Requirements for Bond 


It is a common rule in all states that 
a guardian must give bond for the 
faithful performance of his duties be- 
fore acquiring possession of his; ward’s 
estate. The form of the bond is usually 
prescribed by statute, and is made pay- 
able to the judge of the probate court 
having jurisdiction. The amount. of 
the penalty of the bond is usually 
fixed by the court, within certain 
statutory limitations, 








PERSONAL GLIMPSES z | 
OF CASUALTY MEN 


L. Eastman Sawyer, assistant super- 
intendent of agencies in the compen- 
sation and liability departments of the 
Travelers and formerly assistant man- 
ager in Michigan, has joined the Trav- 
elers agency staff in Detroit. He will 
specialize largely in compensation, 
liability and indemnity. 











Andrew J. Noe, assistant secretary 
and former auditor of the Employers’ 
Indemnity of Kansas City, is severing 
his connection with that company and 
will open an office at Dallas, Tex., as 
a certified public accountant. Mr. Noe 
spent considerable time in the govern- 
ment service doing expert accgunting 





ance. Larger limits should be sold. 





work in the signal service division. 


GUARDIANS’ 


BY GEORGE R. WENTZ . : i} 
Judicial Department Fidelity & Deposit, Baltimore 7 


but the weight of authority is- to the’ 


with respeet to- 


od 
BONDS 








the estimated value of the property to 
be received by the guardian. 

It is generally made by statute a 
duty of the court to require a new or 
additional bond when in its opinion the 
security given is insufficient to ade- 
quately protect the ward’s estate, and 
it has been held that this power exists 
independent of statutory provision. The 
most common necessity for the giving 
of a new or additional bond arises 
when the guardian is about to receive 
assets not contemplated at the time 
the original bond was given. 


Liable for Future Defaults 


A new or additional bond is, of 
course, liable for the future defaults of 
the guardian, and according to many 
authorities, depending on the condi- 
tions of the bond and on statutory pro- 
visions, it is held concurrently liable 
with the original bond for defaults of 
the guardian since the giving of the 
original bond. 

In perhaps a majority of states a 
special bond is required of a guardian 
on the granting of a license to sell real 
estate, although in some jurisdictions 
such additional security is not neces- 
sary where the penalty of the original 
bond is sufficient to cover the proceeds 
of the sale as well as the other assets. 
The giving of a special sale bond does 
not discharge the sureties upon the 
general bond, nor is the liability under 
the special bond discharged upon a 
showing that the general bond is suffi- 
cient to cover the assets. A statute 
requiring guardians to give special sale 
bonds is a collateral provision and de- 
signed to be operative in events not 
contemplated at the time of the: ap- 
pointment of the guardian. 


Custody and Care of the Estate’ 


It is the duty of the general guardian 
to obtain possession and control of his 
ward’s estate, and to manage it in per- 
son. In this respect he is bound to 
exercise such diligence and prudence 
as men of ordinary business. intelli- 
gence employ in their own affairs. 

The statutes of various states are 
mandatory in ‘requiring guardians to 
file an inventory and appraisement of 
his ward’s _ estate. Such _ statutes: 
usually prescribe the time from the 
date of appointment within which the 
inventory shall be filed, and the form 
in which it shall be prepared. The 
inventory and the value at which the 
property is appraised constitutes the’ 
basis: of subsequent accountings and 
settlements. The inventory should in- 
clude all of the property,*real and 
personal, coming into the hands of the 
guardian. 


No Inherent Authority to Sell 


A guardian has no inherent author- 
ity to sell real estate without an order 
of court. Usually the statutes author- 
izing the sale of infant’s lands enumer- 
ate the purposes for which the sale 
may be made. “One of these purposes 
is for the support of the minor where 
the income: of the estate and the 
corpus of the personal estate is insuf- 
ficient; another is for the reinvestment 
of the funds when it is clearly bene- 
ficial to the interests of the ward. Real 
estate may also be sold to reimburse 
the guardian for money advanced and 
already expended by him in behalf of 
his ward. 

The guardian is likewise without - 
authority to mortgage the real estate 
of his ward unless under an order of 
court. As in the matter of the sale 
of lands, the statutes usually prescribe 
the purposes for which the real estate 
may be encumbered. 

The sale of personal property, how- 
ever, is incidental to the office and 
duty of a guardian and, in the absence 
of any statute limiting his powers, he 
may sell without an order of court. 





Personalty may be invested, called in,. 
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Company 


-  $ 600,000.00 
- 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 

“The Company is in a sound financial condition. Its funds 

are well invested, its reserves are ample and its affairs are 

efficiently managed. Claims are promptly settled and policy 

and claimants receive fair and equitable treatment.” 
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sional men; cost {9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and liberal 


claim settlementsasade. : : : : : ‘Et Se ee es ae 
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and reinvested, as in the sound. judg- 
ment. of the: guardian is for the best 
interests of the estate. The guardian 
cannot, however, mortgage or pledge 
the personal estate without an order 
of court, for it is his duty to support 
and educate his ward out of the in- 
come so far as it is possible, and he 
must have the sanction of the court to 
encroach upon the principal should 
the income prove inadequate. 

Surety Liable for Debts 


The surety upon a guardian’s bond 
will usually be held liable for a debt 
which the guardian owed at the time 
of his appointment if at that time, or 
at any time during his administration, 
he was able to pay. The surety is also 
liable for the debts of the guardian to 
the estate which were incurred subse- 
quent to his appointment regardless of 
his ability to pay. 3 

It is the duty of the guardian to 
keep the funds of his ward invested, 
and his failure to do so may cause 
him to become liable for interest 
thereon, but as a general rule he will 
not be chargeable with more than the 
legal rate of interest. He is entitled 
to a reasonable time, however, in 
which to invest—usually held to be 
six months. In many of the states the 


statutes expressly authorize the class 


WITH BURGLARY UNDERWRITERS 








LIQUOR LOSSES ARE HEAVY 





Where Law Has Been Strictly En- 
forced Booze Is More 
Attractive than Jewelry: 





Burglary underwriters report diffi- 
culties in making settlements on losses 
from liquor thefts. Losses have not 
been very large in some of the larger 
cities and wetter parts of the country 
where liquor has been very easy to ob- 
tain, but in districts where it has been 
dry for some time, or where law has 
been enforced, losses have been fre- 
quent. 

The main difficulty is deciding on the 
value of the liquor which has been 
stolen. Claimants usually place the 
value a good deal higher than it was 
before prohibition went into effect, 
claiming that it has a much greater 
value at present. The most satisfactory 
method of dealing with cases of this 
kind has been to settle on the basis of 
the price of the liquor at the time it 
was purchased, or in June. 

There seems to be some question 
whether the liquor is legally covered 
under the policy at all.: In household 
policies it is definitely stated that 
liquor is covered, but since July 1, 
liquor has no legal money value what- 
ever, and as the policy states that 
losses will be settled.on cash values of 
the stolen property at the time of the 
theft it would seem that an article 
which has no cash value need not be 
replaced. 


Will Attach Rider 


One company plans to attach a rider 
to every household policy, limiting the 
loss on liquor to $50 or some small sum. 
Before doing this, however, it must be 
found out whether the liquor can legally 
have the value of even $50. In Michigan, 
for example, it is illegal to have any 
liquor on hand; therefore such a rider 
would not be allowed. However, many 
states have put a more reasonable inter- 
pretation upon this point. The usual thing 
is to allow “a reasonable amount” of 
liquor to be on hand in a man’s home. 
It is left to the local courts to decide 
what a reasonable amount is. A de- 
cision reached a few days ago in Ne- 
braska made it clear that under exist- 
isting circumstances, a store of almost 
any size might be considered reasonable. 


Overlook Diamonds 


It has been found that thieves will 
overlook jewelry and other things which 
are most commonly stolen to carry away 
a load of liquor. There is more or less 
risk involved in selling stolen jewelry 





or kind of investments which a guar- 


dian» may make. Such provisions 
usually includé United States Govern. 
ment, state, county, and municipal 
bonds. Loans secured by unincum- 
bered real estate are everywhere held 
to be proper, provided the security is 
ample and the property is not of a 
speculative value. The purchase of real 
estate is proper only where it js 
clearly for the best interests of the 
minor, and in every case the title 
should be taken in the ward’s name, 
Loans without security are never 
proper, and the risk is upon the 
guardian irrespective of his good in- 
tention and the credit of the borrower, 
Loans on personal security are not 
viewed with favor, but in some juris- 
dictions such loans are permissable 
when made with reasonable care and 
good faith, and the guardian will not 
be liable for resulting loss. It is never 
proper for the guardian to employ the 
funds of his ward in his own business, 
and any profits therefrom will accrue 
to the estate while on the other hand 
he will be liable for any loss. Certifi- 
cates of deposit issued by reputable 
banks are regarded as proper in some 
jurisdictions, but in others are looked 
upon as unsecured loans and conse- 
quently improper. 





and silverware and it is much harder 
to market it. But liquor seems to find 
a ready market and the burglars know 
that they can find a place for it if they 
are not able to sell it. Among the peo- 
ple of this class, the man who owns a 
stock of liquor is “a big man.” This is 
given as another reason why the burg- 
lars will often take liquor in place of 
more valuable property. 

The companies are not seeking busi- 
ness on liquor. Practically all of them 
are taking it and some agents are tell- 
ing their clients that liquor is covered 
to any degree. As winter comes on and 
burglaries become more common, the 
companies are going to feel the need of 
some limit. 


Omaha Burglars Get $80,000 


OMAHA, NEB., Dec. 3—The largest 
safe-blowing job ever staged in Omaha 
occurred at midnight Nov. 29, when three 
cracksmen entered the department store 
of Hayden Brothers, bound and gagged 
two night watchmen, and blew two large 
safes with nitro-glycerin, escaping with 
$33,000 in cash, $30,000 in negotiable Lib- 
erty bonds and more than $16,000 worth 
of jewelry, the latter belonging to Miss 
Ophelia Hayden, daughter of the owner 
of the store. The loss was about one- 
fourth covered by insurance. 








Bank Burglaries in Virginia 


RICHMOND, VA., Dec, 2—The burglary 
loss of $6,500 recently suffered by the 
Bank of Alberta at Alberta, Va., was 
fully covered in the Aetna Casualty & 
Surety, which made prompt settlement. 
The burglar, singlehanded, operated in 
broad open daylight, holding up the 
cashier when he happened to be alone 
in the bank. 

A few weeks previously, $10,000 worth 
of Liberty bonds were stolen from the 
‘Bank of Nokesville at Nokesville, Va. 
This institution carried only $4,000 pro- 
tection in the National Surety. The 
burglar broke into the bank in the dead 
of night, hammered off the lock of the 
safe with an axe and then got® inside 
through the aid of explosives. A day or 
two before the robbery occurred, repre- 
sentatives of the Fidelity & Deposit 
called, soliciting business, but the bank 
thought it already had sufficient burglary 
cover. 


Minnesota Bank Robbers Convicted 


MINNEAPOLIS, MINN., Dec. 2—Satis- 
faction is felt in underwriting circles 
and among members of the Minnesota 
Bankers Association, in the conviction 
the past week in Minneapolis of tw0 
men charged with holding up the First 
National Bank of Hopkins Oct. 9, 1918. 
Much feeling was aroused during the 
trials due to the fact that two detect- 
ives of the St. Paul police department 
appeared as witnesses for the defense 





in attempting to prove an alibi and 
claiming they saw the men at the Wind- 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency. Openings in 17 States 





‘Farmers & Merchants Bank at Bryant, 











The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


r sac. 


Sena ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, Iowa 
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sor Hotel, St. Paul, at the time of the 
robbery. The two juries, however, didn't 
take stock in the detectives’ stories. Un- 
der a law enacted at the last regular 
session of the Minnesota legislature and 
fathered by Senator W. A. Nolan as 
chairman of the banking committee, the 
penalty for bank robbing in Minnesota 
is now life imprisonmenz. 


Indiana Banks Robbed 


INDIANAPOLIS, IND., Dec. 2—Three 
more Indiana banks have suffered heav- 
ily from burglaries during the past 
10 days. The safe deposit vault of the 
Freelandville State Bank, Freelandville, 
Ind., was drilled open Monday night and 
Liberty bonds to the value of $28,000 
were taken away. The bank safe was 
tampered with but not opened. 

The Henry County Bank at Spiceland, 
Ind., was robbed, Nov. 20, by burglars 
who carried away fifty deposit boxes.- 
The thieves were apparently frightened 
away before getting into the inner vault 
containing the cash. Liberty bonds were 
the loot. 

Robbers obtained $10,000 from the 


Ind., the night of November 21, half of 
it in Liberty bonds. 
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OHIO COMMISSION CRITICISED 


Auditor Raps Body Which Investigated 
Health Insurance and Old 
Age Pensions 


COLUMBUS, O., Dec. 2—H. E. 

McCallaster, working under State Au- 
ditor Donahey, has taken a rap at the 
commission that examined into the 
merits of the proposed Ohio health and 
old age pension matter. The legisla- 
ture of 1917 appointed the commission 
and gave it $25,000 for expenses. The 
examiner says “there is much room 
for criticism of the manner in which 
this anoney was spent, and, when con- 
sidering the benefits derived by the citi- 
zens of Ohio, it is our opinion that the 
money thus expended was practically 
wasted.” 
_ The report charges that Prof. H. W. 
Kuhn of Ohio State University re- 
ceived his salary as professor, and was 
also paid full time by the commission. 
John A. Lapp drew a salary of $5,000 
as commissioner of the investigation 
and had an expense account of $1,419.09. 
The report says “there is evidence that 
Lapp devoted more attention to pre- 
paring a health bill, than he did to 
health insurance” and “in our opinion, 
devoted more attention to. his private 
interests in introducing his book on 
economics” than he did to the com- 
missioner’s job. 

The report commends W. A. Julien 
of Cincinnati, member of the commis- 
sion, who accepted no expense money 
while on the job. 








Licenses for Railroad Business 


vr 

TOPEKA, KAN., Dec. 2—Unless the 
Standard Accident and the Travelers can 
show good reasons to the contrary, the 
railroad employes selling their policies 
to travelers will have to take out regu- 
lar agents’ licenses in Kansas. Super- 
intendent Travis has written the com- 
panies asking for reasons why these 
railroad ticket agents and other employes 
should not be required to take out 
licenses. 

When a passenger buys a ticket the 
agent often suggests that he take out 
an accident policy. And a large num- 
ber of passengers do so. Travis holds 
these agents are actually selling insur- 
ance, just the same as the regularly 
authorized insurance agents. 





Baltimore Agent’s License Canceled 


The Maryland insurance department 
has revoked the license for the rest of 
this year of Clarkland H. Boyce, for- 
merly general agent in Baltimore for the 
United Life & Accident. It is charged 
that Boyce had ceused the circulation 
of a scurrilous letter attacking that 
company, and had made false statements 
in regard to it. The company canceled 
Boyce’s contract in June. Later he rep- 
resented the Travelers. The insurance 











department ban will be lifted on Jan. 1, 








Chicago Bonding& Insurance Co. 


LINES OF INSURANCE WRITTEN 
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EMPLOYER’S LIABILITY: 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Brauch, 38 Broad St., Beaten, Masa. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Mest Advanced adil Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $14,776,570.58 SURPLUS, §2,490,358.08 


THOS. E. HANLON, Gen. Agt, Ohio, East. Ky., W. Va, Tenn., First National Bank 
Building, Cincinnati;’ STONE, STAFFORD & STONE,” Gen, Agts. 


Ind. and Ky., 
Lemeke Annex, I nd.; GEO. A. GILBERT ‘ 
Ee Ret eg eee 
HIRSCHBERG & CO. Gen. Agts., Movchante Exchange, St. 3 GRO z 
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Republic Casualty Co. 


PITTSBURGH, PA. 





Writes All Lines of Casualty Insurance 
and Surety Bonds 











rm "ss En GEE 8 
§ ‘Federal Savings and Insurance Co. J 


FOUNDED 1889 


| INDIANAPOLIS | 








Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
4 Policy includes $100.00 funeral benefit. : 
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The Lion Bonding and Surety Company of Omaha 
Capital and Surpis = == ~— = ~—«$750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


President 





WE DON’T WANT MUCH 
JUST THE LION'S SHARE 
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GENERAL ACCIDENT 


Fire and Life Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 
GENERAL BUILDING 4TH & WALNUT STS. 
PHILADELPHIA, PA. 


Accident—Health—Burglary—Liability—Automobile 
Teams—Elevator—Workmen’s Compensation 




















[ «$2 500 FOR $1.00” 


Today See, Write or Phone . 


R. W. HYMAN & COMPANY 
1915 Insurance Exchange,Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 
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INTEREST IN RIOT DECISION 





Illinois Industrial, Commission Arbi- 
trator Rules Colored Man’s Family 
’ Entitled to Full Compensation 





Compensation underwriters are very 

much interested in a decision rendered 

by an arbitrator of the Illinois Indus- 

trial Commission last week. The case 

passed upon was one where a negro 

was attacked and killed during the race 

riots in Chicago last August. The 

evidence in the case shows that during 

the time race feeling was running very 

high, the packing plants in Chicago de- 

cided to discharge all negro employes. 

This was done and when it was felt 

that feeling had subsided somewhat, 

stock yards heads came to the con- 
clusion that they could again employ 
colored help. Accordingly instructions 
were issued to former employes to re- 
turn to their jobs, and those receiving 
notices were told just how to reach the 
stockyards. The instructions told just 
what streets to-.use in going to work. 
The negro who was killed followed the 
printed instructions and passed just be- 
yond what is known as the stone gate 
on Exchange avenue. Here he was 
attacked by a mob and killed. 

The arbitrator in reaching his de- 
cision said that the colored man re- 
turned to work only upon notification 
by his employers, that he followed ex- 
plicitly the instructions given him, pro- 
ceded down exactly the streets that he 
was asked to walk on and was actually 
inside stock yards property when the 
attack took place. In returning to work 
he was following the company’s in- 
structions. It was argued by the arbi- 
trator that the colored man in this tase 
was in the same position as if he had 
been riding in’'a bus provided by the 
company for his safe journey to his 
place of employment. The decision is, 
of course, not final as it will have to be 
ratified by the Industrial Commission 
as a body. If it is, it will mean that 
compensation companies will have to 
pay out thousands of dollars on similar 
cases, as the arbitrator ruled that the 
family of the man who was killed is 
entitled to full compensation as pro- 
vided under the law. 





Montana Establishes Reserve Fund 


HELENA, ‘MONT., Dec. 2—A _ reserve 
“fund of $160,000 has been established by 
‘the Montana state accident board to 
\protect against claims filed against the 
‘board’ under plan No. 8, which provides 
for state compensation to injured work- 
men. The payment by employers of 
‘levies to the state fund has created this 
‘fund, which is in addition to the $50,000 
current fund being used by the state 
board. The state fund is invested*in Lib- 
erty bonds and state road bonds. 





Big Ohio Coal Mine Award 


COLUMBUS, O., Dec. 2—It is said that 
the Ohio workmen’s compensation fund 
will shortly be called upon to pay death 
awards amounting to over $100,000 for 
the 20 coal miners who perished recently 
in the coal mine disaster at Amsterdam, 
O. Many of these miners had families. 
It will be the largest claim made against 
the fund in years. 





Typhoid Question Raised 


COLUMBUS, O., Dec. 2—A motion for 
review has been granted by the Ohio 
supreme court, raising an interesting 
proposition with reference to the Ohio 
workmen’s compensation law. A work- 
man named Robbins died from typhoid 
alleged to have been contracted by drink- 
ing water from a well which his em- 
ployer, the Victor Rubber Company, is 
said to have known to be contaminated. 
In the suit brought by the administratrix, 
the company answered as a defense, that 
it had contributed to the workmen’s 
compensation fund.. A demurrer to this 
defense was sustained. The case went 
to trial and a judgment was awarded. 





This action was sustained by the court 








of appeals of Clark county. The decision 


there was that the injury or death 
of an employe due to typhoid fever con- 
tracted in the course of his employment 
by having drunk water negligently furn- 
ished by his employer, is not within the 
compensation act, and is not within the 
exemption from civil liability granted by 
the act. 





New Rates in Massachusetts 


BOSTON, MASS., Dec. 2—Commissioner 
Hobbs has approved a new schedule of 
premium rates for compensation insur- 
ance, effective Jan. 1. 

Tests which have been made show that 
in 285 of the most important classifica- 
tions of industries in Massachusetts rates 
have been reduced in 225 classes, in- 
creased in 47 classes and no change made 
in 13 classes. Rates were raised only 
in cases where the past experience 
showed that the rates in force were 
inadequate. On the whole, the net re- 
duction in rates amounts to approxi- 
mately 8.5 percent and it is estimated 
that the saving in premiums to employ- 
ers of labor will amount to over $800,000 
in the course of a year. 





Propose North Dakota Change 


BISMARCK, N. D., Dec. 2—A bill has 
‘been introduced in the special session 
of the North Dakota legislature to 
the 


change personnel of the state 
workmen’s compensation commission 
by increasing the membership from 


three to five, adding the insurance com- 
missioner as an ex-officio member, and 
providing for the appointment of one 
additional salaried member. The com- 
mission now has no representative of the 
employers, and the increased membership 
is said to be proposed as a basis of per- 
mitting the appointment of an employer 
on the board. 





Liquor Selling Held “Dangerous” 


TRENTON, N. J., Dec. 2—Retail liquor 
selling is a dangerous occupation, ac- 
cording to Justice Trenchard of the 
New Jersey supreme court, in an opinion 
upholding an award under the work- 
men’s compensation act to Mrs. Mary 
Emerick for the death of her husband, 
John Emerick. Emerick was employed 
as a bartender by the Slovanian Greek 
Catholic Union of Pacific City, N. J., and 
was shot by a patron of the saloon 
where he was employed. Justice Trench- 
ard holds that the accident was the 
result of a risk reasonably, incident to 
the employment. ~ ee 


Wisconsin Compensation Report 


MADISON, Wis., Dec. 2.—In 1918, 17,215 
cases were settled under the workmen’s 
compensation act, as shown in a table 
issued by the Industrial Commission, 
upon the causes of competisatable indus- 
trial accidents. Included in this number 
were 150 fatal,cases, 11 cases of perma- 
nent total disability, 1,304 of permanent 
partial disability, and 15,741 cases caus- 
ing only temporary disability of more 
than seven days’ duration. These com- 
pensatable industrial accidents .in 1918 
caused a total loss of 2,375,031 working 
fays. 








Employers Indemnity Reapproved 


The Employers Indemnity of Kansas 
City has received redpproval of the in- 
dustrial board of Indiana as a compensa- 
tion carrier. The boaré ‘recently called 
into question the technical terms of two 
claim settlements and temporarily with- 
drew its approval of the Employers 
pending satisfactory adjustment which 
the company was able to effect without 
céelay 





Virginia Committee Ends Hearings 


RICHMOND, VA., Dec. 2—The joint 
committee of the Virginia general as- 
sembly appointed to inquire into the 
feasibility of the state adopting a monop- 
olistic or competitive compensation plan 
in place of the prevailing system 
whereby old line stocks, mutuals and 
self insurers carry the risks concluded 
its public hearings in Richmond last 
week. It is expected that it will meet 
early in December to begin the drafting 
of a report for submission for the legis- 
lature which convenes the following 
month in regular biennial session. ; 
| Organized labor is practically a unit 
in favor of the monopolistic fund while 
jemployers as a general rule seem dis- 








posed to let well enough alone. Only in 
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two instances did-representatives of em- 
ploying firms favor such a system. Coal 
mine operators, with one exception, were 
satisfied with the prevailing situation. 
Most of these are self-insurers. Big lum- 
ber and milling interests, dissatisfied 
with existing rates as applied to their 
special line, were assured that a revi- 
sion of tariffs in Virginia is contem- 
plated and there was every reason to 
believe that the new rates would be more 
satisfactory. 

Representatives of casualty companies 
attacked the proposed plan of monopoly 
by the state, asserting that it is dis- 
tinctly socialistic. Among these was F. 
Robertson Jones, publicity agent of the 
New York compensation bureau. Robert 
Lecky, Jr., insurance broker of Richmond, 
also spoke against that plan. 





Texas Rulings Establish Precedents 
AUSTIN, TEX., Dec. 2—A number of 





“LETTING 
CHRISTMAS 
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“LIFE 
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What the sietrpenniians of 
the Metropolitan Life thinks 
about Accident Companies. 
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1362 Insurance Exchange, 
Chicago, Ill. 





‘cases involving accidents in the oil fields 
of Texas were before the Texas Indus- 
trial Accident Board last week and the 
war awards made will in part serve as 
precedents. In the case of Ira Wom- 
ack, employe of the France & Canada 
Oil Transport Company, against the 
‘Maryland Casualty Company, the board 
‘held that the loss of a leg between the 
Knee and the ankle was tantamount to 
the loss of the whole leg and made the 
‘award on that basis, giving Womack 
a lump sum of $1,778. In the case of G. 
H. Ragland, employe of the Fostex Cot- 
ton Mills Company, it was held that the 
amputation of an arm three inches below 
the elbow is tantamount to a permanent 
rartial disability or 80 percent of the 
whole arm. 





Partner Protected; Officer Isn’t 


AUSTIN, TEX., Dec. 2—Deputy Com- 
missioner Johnson has held in a letter 
to J. C. Bradley, branch manager of the 
Workmen’s Compensation Service Bureau 
at Dallas, that under the Texas compen- 
sation law officers of a company desig- 
nated by its charter or by-laws are ex- 
cluded from protection as employes, but 
that in the case of a partnership a part- 
ner may be so protected if he is in the 
service of the partnership or firm under 
any contract of hire, express or implied, 
and is in the usual course of the trade 
or occupation. 





Iowans Carry Own Risks 


DES MOINES, IA., Dec. 2—Industrial 
Commissioner A. B. Funk of Iowa says 
that approximately 25 percent of the 
workmen’s compensation in Iowa is car- 
ried by the employing firms themselves. 








AMONG SURETY MEN 




















COMPANY RATINGS ARE GIVEN 





Increase in Capital and Decrease in 
Surplus and Writing Capacity 
Shown in Latest Statement 





Based on their statements of Nov. 20, 
twenty-four surety companies author- 
ized to write bonds running to the 
United States government, exclusive of 
three reinsuring companies, have $33,- 
838,992 capital, $25,571,223 net surplus, 
and a net writing capacity of $5,921,- 
022. 

This shows for the fourth quarter of 
1919 a gain in capital of $28,804, a de- 
crease in surplus of $1,643,823, and a 
decrease in writing capacity of $161,- 
501. 

The treasury department list is com- 
posed of the same companies as made 
up the list of Aug. 20. The companies 
with their financial standings are shown 
in the subjoined: 


Writing 
Capital Surplus Capacity 
Aetna C. & * $2,000, yo $3,257,849 $525,784 
Am. Bd., Ia. 877, 120.858 99,850 
Am. Indem 800,000 500,00 110,000 
. Sur. .... 5,000,00 1,023,609 602,360 
Chgo. Bond 500,000 19,82 1,98 
Del. Sur. .... 00,000 1,833,438 383,343 
Fid. & Cas 1,000,000 1,384,951 238,49 
Fid. & Dep.. 3,000,000 1,880,006 488,000 
-Globe Indem. 50.000 987,274 173,727 
Hart. Acci.. 800,000 790,456 159,045 
Inter. Fid.... 300,000 725,192 102,519 
Ia. Bond.... 1,000,000 404,410 140,441 
Lon. & Lan 750,000 250,1 100,010 
Md. Cas..... 2,000,000 1,404,122 340,412 
Mass. Bond 1,500,000 496,63 199,663 
Nat, Sur 4,000,000 4,246,265 824,626 
e. os Cas 1,000,0 148,865 114,886 
SUP oe ous 250,000 223,012 7,301 
Pref. ‘aoa: ... 700,000 1,000,000 170,000 
Rep. Cas. ... 561,343 307,562 86,89 
Royal Ind... 1,000,000 1,271,926 227,192 
So. Sur. ..... 1,000,000 420,652 142,065 
U. S. F. & G. 3,000,000 2,086,650 508,665 
U. S. Guar. 250,000 787,543 103,754 
The following companies are accept- 


able as foreign reinsuring companies up 





to the amounts stated on a single under- 





CASUALTY & SURETY 


taking: European Accident, $100,000; 
Guarantee Company of North America, 
$81,560; Norwegian Globe, $126,065. 








ILLINOIS 


Chicago Depository Bonds 


Surety underwriters in Chicago have 





NATIONAL SURETY COMPANY 
The Rookery 
Surety Bonds of every ceacription 
JOYCE & COMPANY, Inc., Geseral Agoate 


CHICAGO 





been very busy during the past week in 
connection with depository bonds to the 
city of Chicago. The banks which are 
bidding for city funds were required. to 
file their bids by Dec. 1.-. Depositories 
will be designated by the city council 
Dee. 15 and bonds can be filed any. time 
between -those two dates. 

The minimum premium this year has 














Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 
REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMO! I 


BILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 











The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB...........- Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exch Ch 
FRED L. DRAY e Exchange, icago 





COMPANY..........-. Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 

RAYMOND & et yo ad dunedVGescee<eeduac General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON.............00005 General Agents, West Virginia, Board of Trade Bldg., Wheeling 
MAXSON & PERDUE COMPANY diueee dees Gen. Agts., a Ohio, Leader-News Bldg., Cleveland 
0. C. ROTHIER & COMPANY.......... Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bidg., Cincinnati 
gp & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smitn Bldg., Seattle 
MERRILL, DODGE & JACKSON CO....... Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
O'CONNOR BROS.-McCUNE AGENCY..........c0cccesceeeeeeeseeees Dist. Agts., Savings Bidg., Lima, Ohio 
, 








Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


P. A. COOLING CO., Geass ag 404 Amer. Central Life Bldg. 
ndiana’ Ind 
OSCAR R. WITTE & CO., Gene mg 403-6 Wainwright Bldg. 


St. Louis, 
FRANK V. SMITH & BROS., General » a 428 Reserve Bank Bldg. 


City, Mo. 
E. J. MILLER, General Age ent, 311 Gas and Electric Bldg. 
Denver, Colo. 
JOPLIN & WHITESIDE General nts, 305 Hoyt Bldg. 
ichita, sas 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 








The American Credit-indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
_ R. J. LYDDANE, General Agent ~ 1149 Marquette Bldg., Chicago 











THE METROPOLITAN CASUALTY 


SOUND 
ger ty Home Offce: 47 Cedar St, New York City 
prompt | PLATE GLASS, BURGLARY, ACCIDENT 


HEALTH INSURANCE 














MERICAN LIABILITY 






COMPANY HOTEL WISCONSIN 


Disability Insurance Big Hotel of Milwaukee 
All Classes | W. R. Sanders, General Mgr. HEADQUARTERS for INSURANCE MEN | 
Liv" | Citizens Nat’l Bank Blde., CINCINNATI, OHIO 





500 Rooms-400 with Bath 


Occapations |: $100,000.00 tnserance Department Decosit 





been reduced from $2.50 to $1.25 per 
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$1,000 on penalty of bonds. The rate is 
$5 per $1,000 on penalty of bond, but the 
premium is adjusted at the end of the 
year at $5 per $1,000 on average daily 
balances with a minimum under the new 
schedule of $1.25 per $1,000 on penalty of 
bonds. Premiums paid on bonds cover- 
ing 1919 deposits will be adjusted on this 
basis. Only corporate suretyship is taken 
into account on premium adjustments. 

Partly on account of this adjustment 
system, the tendency seems to be more 
and more toward the giving of personal 
bonds as opposed to corporate surety- 
ship. The premium is, of course, based 
on the maximum amount of deposits 
which the bank is eligible to receive dur- 
ing the year. A bank which pays $2,000 
premium at this time may get a refund 
of half that amount at the end of the 
year. The net premium is, therefore, 
only $1,000, but the bank has lost the 
use of the other thousand for the year’s 
time and that sort of a proposition does 
not appeal very greatly to the average 
banker. 


Renewing Alcohol Bonds 


In view of the fact that constitutional 
prohibition becomes effective in January, 


AMERICAN 

CASUALTY 

COMPANY 
of 


READING, PA. 


Capital . . $ 400,000.00 
Surplus. . $1,000,000.00 





Want live energetic agents to 
sell Commercial, Accident and 
Health, Plate Glass, Automo- 
bile, Liability and Burglary in- 
surance. Also Accident and 
Health insurance on the monthly 
Payment Plan. 


Splendid opportunity, fertile 
field, attractive contracts, real 
service. 


If you are reaching for success, 
make application NOW. 


E. P. VAN REED H. H. SHOMO 
President 


Sec’y and Treas. 











the federal government is requiring all 


.the bonds given by persons and friends 


selling or using alcohol for nonbeverage 
purposes to be renewed before Jan, 1. 
Surety companies are now writing a con- 
siderable volume of this business. 


Won’t Renew O’Malley Bond 


ST. PAUL, MINN., Dec. 2—Representa- 
tives of the surety companies on the 
bond of M. J.. O'Malley, Ramsey county 
treasurer, have held several meetings 
here lately, and, although refusing to 
agree to go on a renewal bond Jan. 1, 
have consented to let the present bond 
continue until that date without cancel- 
ling it. -It is probable that a new and 
more efficient system of receipts and ac- 
counting will have to be prepared for 
the county treasurer’s office, with a daily 
checking between the treasurer and au- 
ditor, before any bonding companies can 
be persuaded to consider underwriting 
a new bond the first of 1920. The grand 
jury at St. Paul is now considering evi- 
dence relative to returning indictments 
against clerks and outside men who are 
leaders in the local underworld relative 
to the shortages that have been discov- 
ered and the forgeries of the county 
treasurer’s name in indorsing checks 
which were stolen. 


National Surety Increases Capital 


It has been decided to increase the 


.capital stock of the National Surety from 


$4,000,000 to $5,000,000. The increase 
gives the company a combined capital 
and surplus of approximately $10,500,000. 


Strail & Strening Incorporate 


Strail & Strening, special agents for 
the Aetna in Chicago, with offices at 662 
Insurance Exchange, have changed from 
a co-partnership to a corporation, effect- 
ive Dec. 1. Chester A. Strail is president 


,of the new company; Carlisle M. Stren- 


ing, vice-president; D. D. Dunbar, treas- 
urer, and John C. Guenthner, secretary. 


Lumbermen’s Casualty in New Jersey 


The Lumbermen’s Casualty of Chicago, 
which has been operating in Pennsylva- 
nia for about a year, has been admitted 
to New Jersey. James T. Haviland, as- 
sistant secretary and eastern manager, 
in August took charge of all the eastern 
territory, except New England, and 
established headquarters at Philadelphia 
in the Fidelity Mutual Life building. He 
reports a steadily increasing volume of 
business. 


Eckford C. De Kay has resigned as 
compensation rating expert for the New 
York insurance department to become 
vice-president of T. R. G. Pierson Com- 
pany of New York. 





Re-Insurance 
Excess Re-Insurance 





DEE A. STOKER 


Catastrophe Hazard 11 So. LaSalle St. 


Accident Re-Insurance Underwriter. 


RE-INSURANCE UNDERWRITER 


CHICAGO 
Employers Indemnity Corporation 








Cc. S. Cobb, Pres. 
E. G. Davis, Secy. 


Southern Surety Co. 


Des Moines, Iowa 


J.H. Huckleberry, Vice Pres. 
Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 


Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 


J of reorganization of the bureau. 





REORGANIZE BUREAU 


COMMITTEE IS APPOINTED 


Six Companies to Handle Work— 
Other Compensation Problems 
Before Same Men 


NEW YORK, Dec. 2.—At the an- 
nual meeting of the National Work- 
men’s Compensation Service Bu- 
reau here today the fact of cordial 
cooperation with the National Council 
was emphasized and a working basis 
established on which the bureau will 
supply through its well established 
machinery all statistics that may be 
needed by the council. Rumors that 
the usefulness of the bureau might be 
detrimentally affected by the estab- 
lishment of the council were set at 
rest and the future of the bureau as- 
sured. 

The old committee of six was dis- 
continued and a governing committee 
constituted, consisting of these com- 
panies: Aetna, Employers, Continen- 
tal, Ocean, Fidelity & Casualty, United 
States Casualty, United States Fidelity 
& Guaranty and Hartford Indemnity. 
To this committee is given the be 
t 
will hold its first meeting next Fri- 
day to formulate its plans in accord- 
ance with the broad outline deter- 
mined on today. 

The meeting adjourned sine die and 
there was no election of officers or 
other committees. It was also voted 
that the bureau join the United States 
Chamber of Commerce. 

California Commissions 


There will be a hearing before the 
board of referees of the bureau Friday 
on the California commission question. 
In attendance at this meeting will be 
Joy Lichtenstein, chairman of Casualty 
Underwriters Board of California. At 
this meeting the somewhat vexed 
question of commissions on the coast 
will be fully gone into. 

Distribution of Manuals 


Arrangements for the central distri- 
bution of manuals under the joint con- 
trol of the National Conference and 
the bureau have been definitely com- 
pleted by both parties. The necessary 
work involved by this change is very 
great and some time must elapse be- 
fore the joint committee will be ready 
to begin distribution. When in opera- 
tion the change will mean a big saving 
to the companies by eliminating dupli- 
cation of mailing lists and will provide 
a uniform method of distribution 
which will be of real service to the 
agents. 


New York “Americanism” Resolution 

At the annual meeting of the Insurance 
Federation of the State of New York, 
Frank L, Gardner, chairman of the Com- 
mittee on Insurance in the last assembly, 
introduced a resolution on “Americanism” 
which was unanimously adopted. The 
resolution is as follows: 

Whereas, With full appreciation of 
the strenuous times upon which we are 
entering and in which each American 
citizen must accept his full responsibil- 
ity, be it 

Resolved, That we, the members of the 
Insurance Federation of the State of New 
York, reaffirm our Americanism and the 
realization that in so doing we must 
not only stand for everything that that 
means but must so act that the spirit 
of radicalism and bolshevism that is now 
sweeping over this country may be 
checked, and in its place a spirit of 
equality, square dealing and justice be 
so deeply planted and strongly rooted 
that never again will this false doctrine 
find a footing in this great country of 
ours, and be it further 

Resolved, That as good citizens we 
will not only work for the ideals that we 
stand for but will demand the support of 
every man who represents us in public 
life to the end that this great structure 
that our forefathers laid the cornerstone 
of and the great Americans who followed 
builded so well may be preserved for- 
ever as a heritage to our children. 





GLASS LOSSES HEAVY 


CHICAGO SHOWS BAD. RECORD 


Strikers Are .Breaking .Number .of 
Plates—Prices Have Gone Up 
Materially Lately 


Plate glass companies are finding that 
the labor conditions and industrial sit- 
uation in the city are bringing about a 
number of breakages. The striking 
barbers, butchers and others retaliate 
by breaking display window plates. An- 
other feature in Chicago is of interest, 
that being the fact that the retail shoe 
dealers have an organization. They 
do not permit one of their members to 
open a store within a certain radius of 
a store already established.* Indepen- 
dent dealers’ opening within’ the pro- 
hibited area find that their display 
plates are broken. This has caused 
numerous claims, Bombs are being 
placed near some of the apartment 
houses by janitors who are trying to 
bring about higher wages. These 
bombs are placed near apartment 
houses where there are non-union jan- 
itors. In many houses there are stores 
on the ground floor. : 


Watch Iowa Bonding 


The conference plate glass com- 
panies are watching the operation of 
the Iowa Bonding in the city which re- 
cently appointed Kuhns & Pogge as 
general agents. Kuhns & Pagge have 
the largest plate glass business in the 
city by far, they having built it up in 
the New Jersey Fidelity & Plate Glass. 
When the old Chicago merit rating 
system was abolished and the Moore 
system put into effect, Kuhns & 
Pogge’s plate glass business was at- 
tacked. It is claimed that consider- 
able of it was taken by the Chicago 
Bonding. The question is now whether 
Kuhns & Pogge will be able to re- 
gain it. The Iowa Bonding has estab- 
lished a merit rating system which 
means that the. assured with a con- 
tinuously good record, will profit 
thereby, while if the assured’s claim 
ratio is high it will be penalized. 

A number of plate glas&men feel 
that eventually the merit system will 
be put in effect by means of a mini- 
mum rate, a penalty being charged 
for assureds who have a_high loss 
ratio over a stipulated period of years. 
In Chicago there have been two in- 
creases in glass prices since the middle 
of the year. Furthermore when the 
builders strike was ended that settled 
the glaziers strike and hence the cost 
of setting has been increased about 50 
per cent. 


- 


Bonus for Aetna Employes 


All employes of the affiliated Aetna 
companies, at the home office or in the 
field, will receive a 12 per cent increase 
in salaries in 1920, to be paid“1 per cent 
each month. A bonus of one-half month's 
salary is also to be paid Jan. 45. 


Casualty Notes 


The London Guarantee & Accident 
plans shortly to reenter Florida. 

Freeman T. Jackson of Concord, N. H.,, 
and Daniels & Healy of Manchester, N. 
H., have been appointed general agents 
in New Hampshire for the London & Lan- 
cashire Indemnity. 

The Midwest Life of Lincoln, Neb., is 
establishing a disability department and 
will write accident and health insurance. 
Its plans are not completely formulated 
as yet, nor has it issued a complete 
line of contracts. 

A decision favoring the Zurich Gen- 
eral Accident & Liability in its suit to 
recover $11,000 as excess premium from 
the inasten Shipbuilding Corporation, 
was rendered by the supreme court 0 
New York yesterday. 


The Casualty Review is an_ illus 
trated monthly magazine for accident 
and health insurance salesmen. Sem 
10 cents for sample copy or one dollar 
for a year’s subscription. 
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ATASTROPHES of startling proportions are 

of almost daily occurrence lately. A score 
of them involving five or more deaths have oc- 
curred within the past ninety days. 


While the appalling loss of life overshadows the 
financial loss involved, such events force to the 
attention of all casualty underwriters the extreme 
advisability of distributing all risks by reinsurance. 


In this connection the Reinsurance Service of this 
Corporation should be borne in mind. Corres- 
pondence is solicited. 


Employers Indemnity Corporation 
KANSAS CITY 


35 Nassau Street . Insurance Exchange 
NEW YORK CHICAGO 




















THE MONEY SAVING SERVICE 


Friend Insurance Agent:— 


We appreciate 


The Great Help That You Have Been 


to the appraisal business. 


We appreciate that you have asked in return only that your clients 
should receive 


Efficient and Reliable Service, 


At A Fair Price. 


We believe that for those who recommend our company 


We Have “Delivered The Goods”; 


and we believe that all such agents and their clients 


Have Been More Than Satisfied. 


On behalf of The Appraisal Business, we thank you all. We are 


striving to furnish a service that will 
Protect Your Client And Merit Your Friendship. 


You can help us deliver the goods. 


Let Us Be Friends! 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


a ag ie 
oor CAPPRAISERS ENGINEERS SX 
NY : 
CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 























































































iy 
x 
\ 
de, % 


| {TWENTY-THIRD YEAR No. 49 
% $3.00 per Year, 15 Cents a Copy 


"INDIANAPOLIS LIFE HAS 
| GREATEST CONVENTION 


_ Fourteenth Anniversary Agency 
| Meeting Is Held at the Com- 
pany’s Home Office 


PASSES 20 MILLION MARK 


| Sales Demonstrations by Star Pro- 
: ducers Feature Session—Manly 
Outlines Growth 


INDIANAPOLIS, IND., Dec. 2.— 
The fourteenth anniversary agency 
convention of the Indianapolis Life, 
held at the home office last Friday and 
Saturday, will be notable in the his- 
tory of the company as marking the 
passing of the $20,000,000 mark as to 
insurance in force. The growth of the 
Counselors’ Club, the company’s $100,- 
000 club, to a membership of twenty, 
also is worthy of special note. From 
the three states, Indiana, Illinois and 
Michigan, in which the company 
* operates, there came representatives to 

’ attend the two-days’ sessions. Friday 

morning was devoted to registration 
and social pleasures at the home office. 
The afternoon session was filled with 
practical and helpful demonstrations of 
selling life insurance and the discus- 
sion of field problems. A. H. Kahler 
of Peoria, Ill, president of the Coun- 
selors’ Club by virtue of having writ- 
ten the largest volume of business of 
any agent with the company, presided. 


Sales Demonstrations a Feature 


The first demonstration was the 
selling of a policy to a farmer, mar- 
ried, having minor children and being 
in debt. C. E. Ferrell, the company’s 
star farm agent, sold H. C. Niatt, who 
assumed the part of the prospect. D. 
W. Wissel, of the Peoria office, who 
' has made a specialty of the company’s 
' endowment at 65 policy demonstrated 
the sale of this contract with W. K. 
Blanchard as prospect. A. H. Kahler 
sold business protection insurance to 
B. A. McGee as prospect and Presi- 
dent Frank P. Manly of the company 
sold to Dr. M. O. Devaney as prospect 
a life insurance policy on his son in 
college. 

“Getting Agents and Helpers” was 
a subject of discussion, L. A. Sayers 
telling how to use policyholders in this 
way, W. A. Tidwell presenting the pos- 
sibilities of local bankers, C. L. Stan- 
ley taking “School Teachers” while 
Chas. A. Pratt and J. J. Pawloski cov- 
ered the remaining general public un- 
der the subject “And Others.” An ex- 
perience meeting followed. 


Banquet Friday Evening 


On Friday evening at the annual 
banquet in addition to the company 
Officers and representatives there 
were present’ a number of _ the 
company’s local policyholders. Mr. 

anly presided and first introduced 

(CONTINUED ON PAGE 9) 
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CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 


live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











Nothing Else Like It! 


HERE is Nothing in Life Insurance That is Like Our 

Square-Deal Agency Contract. You May Have Heard 

About Bait to Get Agents,—Direct Home Office Contracts, 
etc.—but You Never Have Been Offered an Agency Plan that 
Compares in Fairness, in Earning Possibilities, in Safeguards for 
the Field Worker with That Used by Us So Successfully for 
Nearly a Dozen Years. 


Don’t Assume You Know All About it. An Investment of 
Two Cents and Half a Minute of Your Time NOW Will Re- 
Shape Your Outlook. Write Your Name and Address on the 
Margin and Mail to Us At Once. It Will be Considered a 
Confidential Inquiry and Will Not Obligate You in Any Way. 
If You Delay, You Cheat Yourself and Your Family. 


Columbus Mutual Life 
C. W. Brandon, President 


Columbus Ohio 


Look Us up In Any Book of Insurance Statistics. See How We Rank 

in Policies, Backed by High Surplus Safety. Take a Look at our 

Dividends. Admitted in Ohio, Indiana, Michigan, West Virginia, 
Kentucky and District of Columbia. 








LIFE INSURANCE SECTION 


Part Two 


SUBSTANDARD LIVES 
AND MODERN TREND 


Companies Are Making a More 
Careful Study of the Ex- 
perience at Hand 


VIEWS OF ACTUARIES 


Many Home Offices Are Now Writing 
Under-Average Cases in a 
Limited Way 


NEW YORK, Dec. 2.—There has 
been much interest here in the writing 
of substandard business, especially 
since the announcement was made that 
the New York Life had contributed 
some of its experience tables on sub- 
standard business to the Actuarial So- 
ciety of America which were available. 
One of the actuaries says that there 
is a misapprehension entirely in re- 
gard to what the New York Life has 
done. He said to THe NATIONAL 
UnpERwRITER: “The New York Life 


has not given all its experience in re- 
gard to under-average lives or the 
greater part of it. It has given out 
some and from time to time will give 
out more, but the companies have not 
the information which the New York 
Life has for the proper underwriting of 
under-average lives. 


Give Men Field Service 


Some companies have been writing 
some of the risks which hitherto have 
been known as uninsurable. There 
has been a desire on the part of these 
companies to give service to their men 
in the field. Many companies have 
confined their acceptance of sub- 
standard risks to applications from 
their own agents alone, not desiring to 
enter the general field. These com- 
panies feel that after an agent has 
spent considerable time in convincing 
an applicant that supposedly was in- 
surable that he should take insurance 
and then finds him rejected because 
he is not standard it tends to disap- 
pointment and demoralization of the 
force. These companies have taken 
the ground that theoretically insurance 
should be availabie to practically 
every one and impaired risks seem to 
be those who need it most. 


Cuts Its Rejected Cases 


An actuary said today that his com- 
pany considered certain impairments 
as ones that it was willing to assume 
under certain conditions and the result 
is that it has cut its percentage of re- 
jected cases in two, the percentage now 
being less than 5 percent of those sub- 
mitted. This actuary said that at this 
particular time it would be very glad 
to withdraw the privilege when the 
company is getting more business than 
it desires. To the individual, however, 
such a course would be just as hard 
now as it would at any other time. 

Another actuary in commenting on 

(CONTINUED ON PAGE 8) 
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MANY KINDS OF COMPETITION 
HINDER LIFE INSURANCE MEN 


Work of Agents Disturbed By Various Factors 
During Days of Selling Prosperity 


OMPETITION in the life in- 
surance business is anything that 
interferes with the writing of the 

application within a reasonable length 
of time. No one can say definitely that 
competition is this, that or the other 
thing. One .thing may interfere with 
a certain type of agent writing busi- 
ness, and another obstacle or influ- 
ence may retard a different type of 
agent. But every man writing life in- 
surance encounters competition of one 
kind or another. It is undoubtedly 
true that for the past year there has 
been less competition of any kind in 
the life insurance business than ever 
before. It has been easier to write 
applications among all classes of peo- 
ple. ‘From the standpoint of the agent, 
conditions in the life insurance field 
have been as nearly ideal as most life 
insurance men ever hope for. At the 
same time there are still obstacles in 
the path of the life insurance man. 


T is not yet possible for the life 

insurance man mercly to present him- 
self at a prospect’s office, announce that 
he is in the life insurance business, that 
he desires the prospect’s application 
and to be handed the business with a 
smile. There are still difficulties to be 
encountered in the writing of business. 
To be sure the difficulties are fewer, 
but they are still present. It is inter- 
esting to go into this question a little 
further, to discover just what competi- 
tion the life insurance man is finding 
at this time. Under the most favorable 
conditions in the history of the busi- 
ness, there is still competition for the 
soliciting agent, so that it is safe to 
say that whatever competition exists 
today is of a fundamental nature. The 
petty excuses, the thinly disguised 
arguments for not taking out life in- 
surance may be left out of the con- 
sideration in an endeavor to get at the 
things that, even in the most prosper- 
ous times, prospects offer as reasons 
for not buying life insurance. What 
competition then (consideringethe ques- 
tion in its broadest sense) is the life 
insurance man finding at this time? 


SPECULATIVE PURCHASES 
BEING MADE BY INVESTORS 


HERE are certain people that in 

ordinary times are excellent pros- 
pects for life insurance. In this class 
are to be found the men who in season 
and out have funds for investments. 
They are the men who in normal times 
wait until a good investment presents 
itself and then make a conservative 
purchase. Men of this type seem to be 
running wild just now. They are mak- 
ing investments in farm lands, in Flor- 
ida and California lands, in oil and 
other speculative stocks. Not all of 
the investments they are making are 
foolhardy. As a matter of fact, it is 
now possible for the man with funds 
to invest to place his money to great 
advantage. Interest earnings on some 
of the best stocks are high. 


THE shrewd buyer can place his sur- 

plus money where it will bring him 
high returns. Men of this type, who 
are able to purchase life insurance in 
fairly large amounts, are thinking in 
terms of high interest these days. 
When the life insurance men asks them 
to invest in $50,000 or $100,000 of life 
insurance, they dismiss the proposition 
as uneconomic. The small returns of- 
fered under a life insurance contract 
are so out of proportion to what may 
be earned under other investments, that 
the life insurance policy looks highly 
undesirable in comparison. Further- 
more, men of this kind seem to have 
the speculative fever and are bent upon 


making a quick clean-up. They are 
not attracted to the idea of investing 
their money in something that, even 
over a long period of years, will yield 
only 3 or 3% percent interest. 


TO this type of men, life insurance 

must be presented with the life in- 
surance features only emphasized. The 
investment side of life insurance must 
be left out of the discussion. Life in- 
surance must not be presented as in 
any sense competing with the invest- 
ments that prospects can make, but 
purely as a business shock absorber, a 
safety brake, a sort of sinking fund 
that is to be invested in and then for- 
gotten, only to be called upon when 
a great emergency or crisis arises. The 
man who is investing his money in 
high return stocks and bonds can be 
made to see that because he is in- 
vesting so much, he is likely to lose 
a great deal. That is, he is playing 
big stakes and needs to have something 
to anchor to. The best thing that he 
can buy is life insurance. The man 
who has nothing to lose is not, or 
should not be, so much interested in 
life insurance as the man who has ac- 
cumulated a great deal, but who is 
likely to lose all or a large portion of it. 


HIGH COST OF LIVING HAS 
REDUCED PURCHASING POWER 


AS a direct contrast, the great mid- 

dle class is complaining about the 
high cost of living. The life insur- 
ance man who calls upon those only 
enjoying a moderate salary is told, 
“Yes, life insurance is a good thing, 
and I know I ought to have some, but 
I simply can’t afford it. Every nickel 
that I earn is spoken for before I get 
it, and there is no use of my even 
thinking about taking out life insur- 
ance. I haven’t got the money. In 
fact, I seem to have less money every 
month, although I am earning more 
than I did last year.” This is the 
case with thousands of men who, a 
few years ago, could have been sold 
life insurance. What is the life in- 
surance man to say to those offering 
an objection of this kind? The man 
who makes this explanation to the life 
insurance agent is doing something 
more than offering a mere excuse or 
stall. He is reciting the plain cold 
facts, and when a case of this kind is 
encountered the life insurance man is 
strictly up against it. 


BUT, of course, the high cost of liv- 

ing excuse is being overworked. 
With a great number of prospects, it 
is more accurately the cost of high 
living. There are hundreds of men 
today who are complaining about the 
high ‘cost of living, who have done ab- 
-solutely nothing to adjust themselves 
to present conditions. They have con- 
tinued to spend just as much money 
for everything they wanted as they 
ever did, only to find that their income 
will not spread out so far as before. 
In other words, there are thousands of 
men who can be sold life insurance if 
the agent can get them to make an 
account of their income and expenses. 


SHORT time ago a typical Amer- 

ican citizen wrote to a big daily 
newspaper, complaining about the high 
cost of living and asking* what the 
middle class man was going to do. He 
listed his income against which were 
shown his expenses, the latter includ- 
ing $600 a year for a maid and $1,200 
a year for the upkeep of an automobile. 
Here was a man who was utterly blind 
to his own faults. In the interest of 
economy he should have discontinued, 


tomobile and dispensed with the serv- 
ices of the maid entirely. Instead he 
complained about the high cost of 
living and the difficulty of meeting 
expenses. 


[F life insurance men can get certain 

of their prospects to be equally 
frank with them, it will be possible for 
them to point out ways and means of 
eliminating unnecessary expense and, 
in the process, provide the money with 
which to buy life insurance. Many 
men who think they are running close 
to the line can really eliminate a great 
deal if the way is pointed out to them. 
Although the high cost of living is a 
great obstacle to the ready sale of life 
insurance, the agent should not fly the 
distress signal every time the prospect 
mentions the subject. Instead, it should 
be squarely met and the whole question 
talked over frankly with the policy- 
holder in an endeavor to discover 
whether the high cost of living really 
eliminates a consideration of life in- 
surance or whether some saving can- 
not be effected that will release a part 
of the income to be invested in life 
insurance. 


HARMFUL WORK OF 
TWISTERS AND AUDITORS 


N all sections of the country the 

work of life insurance men is be- 
ing interfered with by twisters, audi- 
tors, experts and life insurance spe- 
cialists. An enormous volume of life 
insurance business has been'written dur- 
ing the past three years. This vast 
amount of new business has provided the 
twister with a great new list of vic- 
tims. Life insurance twisting has be- 
come a profitable occupation for a 
certain type of undesirable citizens. 
Twisters have recognized the big oppor- 
tunities for money making, and have been 
going after things rather strenuously. 
These men do a great injury to the in- 
stitution of life insurance. In all cases 
they work an injustice to the policy- 
holder whose business they switch, but 
what is more damaging, they shake the 
faith of the men they deal with in life 
insurance as a business. 


THEY make policyholders believe 

that the life insurance companies 
have evolved a system that is disad- 
vantageous to the policyholder and that 
swells the treasuries of the big com- 
panies. They make the policyholder 
feel that he must be right on the alert to 
guard against the attempt of a company to 
“put something over.” They plant the 
seeds of doubt and distrust in the minds 
of some of the best men of the coun- 
try. The twister does not deal with 
pikers. He goes out after big game, 
and the men he does business with are 
influential citizens in the community. 
The activities of twisters have fur- 
nished the regular life insurance men 
with the most difficult kind of com- 
petition in particular cases, and the 
elimination of this sort of thing would 
mean the eradication of a brand of 
competition that requires on the part 
of regular life insurance agents a keen 
wit, a nimble brain and a more than 
ordinary knowledge of life insurance. 


ACTIVITIES OF BIG 
GENERAL INSURANCE OFFICES 


[N the larger cities, life insurance 

men are getting stiff competition 
these days from the general insurance 
men attached to the big fire offices. 
A few of the large nonparticipating 
companies have planted agencies among 
the big fire and casualty offices in the 
large cities. The brokers have taken 
up the work and become active in 
their canvass for life insurance. No 
objection is made by the specializing 
life insurance agent to the amount of 
business these men actually close, but 
it is found that the general insurance 
broker is often able to sew up business 
that would otherwise go to the full 
time life insurance man. 














or greatly reduced, the use of the au- 





N other words, the broker, who is 
fundamentally a fire insurance man, 


will in the handling of a client’s fire 
and casualty insurance affairs mention 
that he is handling life insurance. He 
will get the policyholder to promise 
that when life insurance is up for con- 
sideration he will be given first chance, 
The business of this particular man is 
thus placed beyond the reach of the 
regular life insurance agent. This prac- 
tice is growing in a number of the big 
cities with the result that full time life 
insurance men are finding it hard to 
even get an audience with a number 
of big property owners. 

‘ 
HE man who has done business 
with a general broker and is satisfied 
with the way his fire and accident 
business has been handled, never has 
the feeling that the broker is out gun- 
ning for his business. The general in- 
surance man can introduce the subject 
of life insurance in a sort of off hand 
way and get the prospect’s attention 
where the specializing life insurance 
man cannot even get an audience. 


AGENTS BEING ATTRACTED 
TO OTHER LINES 


F ROM the standpoint of the general 

agent, the biggest competition in 
the life insurance business today is 
coming from outside sources. That is, 
the general agent’s problem is to hold 
men in the business, not to get the 
men already in the agency to write 
life insurance. The producers now in 
the business are going along at a splen- 
did gait, getting more business than 
ever before, and piling up records that 
were not dreamed of a few years ago. 
But general agents are finding it hard 
to convince these men that it is to 
their interest to remain in the life in- 
surance business. Just now a good 
salesman is able to earn big money in 
many other lines of endeavor. Various 
selling propositions can be taken up 
by life insurance men that will yield 
two or three times the money that 
can be earned in life insurance. 


TO be sure many of -these offers 

would not lead to permanent con- 
nections, but would only provide a 
good income for a limited period. 
However, life insurance men are won- 
dering whether it would not be best 
to get out into some other line, make 
big money while the “going is good” 
and then come back to life insurance 
work when normal times resume. It 
is certain that many producing agents 
are disturbed over the thought that 
bigger salaries await them in other 
businesses. In the large cities a number 
of men who have devoted their whole 
attention to the sale of life insurance 
are now commencing to wonder whether 
it would not be best to take up acci- 
dent, fire, automobile, liability, plate 
glass and health insurance in order 
to swell their income. 


THE life insurance agent feels the 

pressure of the high cost of living, 
has the impression that his earnings 
have not increased in comparison to 
the salesmen in many other lines 0 
business, and feels that perhaps he 1s 
making a mistake by continuing to 
devote his entire time to the sale of 
life insurance. This attitude on the 
part of salesmen is causing general 
agents no end of worry these days and 
a great deal of time is spent in per- 
suading men to remain in the life 
insurance business. In this particular, 
general agents are feeling competition 
from outside influences. 


MEDICAL DEPARTMENTS 
HAVE HIGHER STANDARDS 


ROM the standpoint of the agent 

many make the claim that some 
of the most discouraging competition 
encountered today comes from_ the 
home offices of the company. Those 
who make this statement claim that 
the medical departments of the com- 
panies are making severe demands just 
at this time, when business is coming 
in easily. Many companies have all 





(CONTINUED ON PAGE 11) 
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MACK IS EXONERATED 


OF TWISTING 


Hearing on Cincinnati Case Held 
Before Superintendent Tom- 
linson of Ohio 


ENTIRE CASE REVIEWED 


‘Matter Taken Up by Superintendent 
on His Own Initiative as Result 
of Publicity 





COLUMBUS, O., Dec. 3.—Capt. 
Millard W. Mack, Cincinnati general 
agent of the Northwestern Mutual, 
who has been the storm center of life 
insurance interests in Cincinnati since 
July, was exonerated on the charge of 
twisting a sthe result of a hearing held 
by the state superintendent of insur- 


ance, W. H. Homlinson, in his office 
last Friday. Mr. Tomlinson himself 
brought this charge, as superintendent 
of insurance, basing it on the news- 
paper publicity that had been given to 
the case. 

The hearing developed a number of 
important points, including the follow- 
ing: 


That the War Risk Bureau does not 


‘regard itself as an insurance company. 


That it does not hold that it is writing 


competitive insurance. 


That it has no enforceable law, regu- 
lation or rule against twisting its poli- 


cies to private companies. 


That it has no means of punishing such 


twisting, if it takes place. 


These points were developed by G. 
V. Triplett, assistant to Col. R. G. 
head of the War 


Cholmeley-Jones, 
Risk Bureau. 


That as the War Risk Bureau is not an 
insurance company, writing competitive 
insurance, the laws of Ohio with respect 


to twisting do not apply. 


That in order to constitute a case of 

















WHAT CONVENTIONS ARE WORTH 














ONVENTIONS are worth what 
{ we put into them and what we 

get out of them. The more we 
put in, the more we get out, and the 
more they are worth. This does not 
mean that every man must be heard 
on the convention floor. One can give 
much at a convention besides talk. He 
can give his presence, a listening ear, 
the right mental attitude, a smile, a 
hearty applause, a sympathetic hearing 
of a long dry paper. One can contribute 
a story with an uplift, a joke with a 
punch, a song in harmony and a vote 
on the question of the day. 
True, there are two or three weeks 
of time consumed in the convention 
trip and the sessions, but to the open- 
minded delegate it is not time lost. It 
is a change from the daily round of 
duty. It is a vacation, a school, a 
workshop, a lecture course, all in one. 





Many new ideas are presented that 
can be utilized in various ways. 
* * * 


Flights of oratory inspire to action. 
Big men in the business bring a mes- 
sage that broadens. Books, charts, 
magazines and pamphlets set forth in 
printed form the very latest theories 
and give results of tried methods. New 
outlooks on life, new inspirations, new 
hopes and visions are gleaned. Old 
friendships are renewed, new friend- 
ships are created and new angles on 
human nature are gained. 

On the whole, memory is refreshed 
and loaded, intellect is quickened, wits 
are sharpened, sociability is developed, 
valuable information is gained, health 
is conserved and the common ideas 
for which all are laboring are fixed in 
the minds of all in a more reassuring 
manner.—Pacific Mutual Pointers. 








Mr. Witten was called as a witness, 
but refused to answer questions unless 
he was first allowed to make a state- 
ment of his attitude. Finally, however, 
he testified that he had written a let- 
ter to Governor Cox asking why the 
insurance superintendent was doing 
nothing to get the Mack case out of 
the way. He thought this would wipe 
it off the books and there would be no 
more publicity. 


Association’s Action Reviewed 
Charles J. Stern of the Union Cen- 
tral, characterized Captain. Mack’s 
action in writing a letter of regret and 


retraction as “making amends splen- 
didly” for the mistake he had made in 


commmittee had to comply. 


writing the Sam Sloan letter, and said 
he had been willing to have the matter 
dropped at that point, but there had 
been so much publicity that members 
of the association forced the com- 
mittee’s hands by signing a demand 
for a meeting and a report, and the 


It was brought out that at the meet- 


twisting, the element of misrepresenta- 
tion must be present. 

That there is nothing to indicate any 
misrepresentation in the letter of com- 
parison that Captain Mack wrote, which 
was the basis of the case. 

These points were developed by 
Tomlinson: 


Points Developed by Tomlinson 


That no charge of twisting was filed 
by the president of the association, its 
executive committee or any member | 17. 
thereof, or by the association or any 
member thereof, against Captain Mack. 

That no one, among those included in 
the foregoing, knew of any action by lic 
Captain Mack that could be made the 
basis of a charge or charges or wanted a 
charge or charges filed against him. 

That the only charge against him was 
of the violation of an ethical rule gov- 
erning the National Association. 

That no one wanted his license re- 
voked or knew of any reason why it 
should be revoked. 


These points were developed by the 
testimony of all the members of the 
executive committee, headed by Pres- 
ident Bruehl, and by the testimony of 
several unofficial members of the 
association who had been summoned. 


Hogan Counsel for Mack 


Former Attorney General Timothy 
. Hogan was counsel for Captain 
Mack, and Sam T. Swanson, assistant , 
general counsel for the Northwestern 
Mutual at Milwaukee, was present to 
watch company interests. He occa- 
Sionally interjected an incisive ques- 
tion, but in the main was a much in- 
terested observer. 

The fact that Captain Mack had 
counsel and President Bruehl and the 
Officers of the association had none 
Was the theme of a protest by Mr. 
Bruehl, and later by Laurence C. Wit- 


that committee to resign.” 


Captain Mack Testified 


Captain Mack testified that the pub 
ic knew nothing of the ethica 


by twisting war risk policies, and tha 


writing business. He cited a recen 


which he said: 
the prospect not to give the busines 


cies which was a violation of the stat 
law. 
ness because of these attacks; but th 
intent to injure me was there.” 





: ber of it. 


compose your differences; 


ten of the Massachusetts Mutual and decision 
by Albert F. Levi. 


necessary.” 


ing there was a motion that Captain 
Mack should be reprimanded, but not 
punished; but no one was willing to 
administer the reprimand, and the plan 
fell through, after Mr. Stern had made 
an address, saying that the members 
must do either of two things—“either 
support your executive committee or, 
in view of the report it has made, ask 


The vote to suspend followed, 54 to 


grounds of his suspension, but it did 
know that he had been accused in the 
newspapers of violating the state law 


these published allegations were being 
used by other agents to prevent his 


case involving a $100,000 policy, of 


“Six other companies were in com- |' 
petition, and five of the six agents told : I 
s doing business in this city must assume | 
to me because I had been convicted of 
twisting more than 300 war risk poli- 


The prospect gave me the busi- 


At the close of the hearing Super- 
intendent Tomlinson said he would 
withold a formal decision, and added 
i “Mack should now be restored to mem- 

bership in your association, and be and 

remain an honored and valuable mem- 
So I am giving you an op- 
portunity to go home to Cincinnati; to 
to greet 
each other as friends, and to do the 
| right thing by each other. I hope that 
will be done, and if it is done, a formal 
in this matter will not be 


TWISTING AGAIN DISCUSSED 





Chicago Life Men Hold Another Con- 
ference—Action of Field Men’s 
Club 








A number of Chicago life insurance ; 
general agents met again this week to | 
further discuss twisting. Eleven gen- 
eral agents who have not attended the | 
previous discussions were present and 
submitted their views. 
such a wide difference of opinion that 
no plan of action to eliminate the 
twisting evil has yet been evolved by 
the general agents who have been giv- 
ing their attention to this question. At 
each meeting just what constitutes 
twisting is discussed and there is al- 
ways a certain amount of controversy 
over the extent of the evil done to a 
twisted policyholder. At the present 
time it would seem that a solution to 
the twisting evil will not be arrived at 
for some time. Leaders of the Chicago 
Association seem to realize this for it 
is tentatively planned to continue in- 
formal weekly or bi-weekly confer- 
ences on twisting and other vital ques- 
tions that arise. 
A regular meeting of the Chicago* 
Association will be held Dec. 11 at 
which time Courtney Barbour of the 
Equitable Life of New York will dis- 
cuss “The profession of life insurance,” 
and Stuart B. Edmondson, Chicago 
general agent of the Illinois Life who 
retires on Jan. 1 to return to the min- 
istry, will speak on “Some fundamen- 
tals of life insurance salesmanship not 
often emphasized.” 

The Life Insurance Field Men’s club 


1 


ter to all life insurance general agents 
and managers in Chicago: 

The Life Insurance Field Men’s Club 
t | of Chicago, wishing to co-operate with 
‘the general agents and managers who 
are attempting to eradicate the evil of 
t “twisting,” takes this method of notify- 

‘ing all general agents and managers 
of legal reserve life insurance companies 


There is still | A 


of Chicago has sent the following let- | 


| FRENZIED FINANCE SEEN 


IN BIG LIFE DEAL 





Some of the Points Brought Out 


in Transactions of Two 
Birdseyes 





MONTGOMERY IS ALSO GUILTY 





Looters of Pittsburgh Life & Trust 
Lose on All Counts in Criminal 
Court 





Clarence F. and Kellogg Birdseye 
and George F. Montgomery, who have 
been on trial in the criminal court at 
Pittsburgh, charged with a conspiracy 
to loot and wreck the Pittsburgh Life 
& Trust, have been found guilty on 
all counts. They will appeal for a new 
trial and carry the case to higher 
courts. 


During the trial details of frenzied 


finance indulged in by the Birdseyes 
and Montgomery were aired. Deals in- 
volving large sums were discussed by 
the defendants. Under cross examina- 
tion the elder Birdseye admitted that 
the title to the two New York office 
buildings had been transferred to J. 
Crawford, a process server, and 
Stonewall Jackson, a clerk in the same 
office in which Birdseye’s son was“em- 
ployed. These men in turn deeded 
the buildings worth $6,000,000 to the 
Inter-State Trust Company. 


Elder Birdseye’s Admissions 


The evidence showed that the trust 
company to which these buildings 
were turned over is capitalized at only 
$500,000. Birdseye was also made to 
admit that he received stock in the 
trust company in consideration of his 
part in having the New York property 
deeded to it. He could not remember 
how much stock he had in the trust 
company, nor whether there had been 
any resolutions directing the transfer 
of property. He maintained at first 
that he gave a “consideration” for his 
stock, but conceded later that the 
stock was given him because of a 
transfer of property. Birdseye denied 
that he had agreed with the New York 
insurance department that there would 
be no transfer of the Pittsburgh Life 
real estate and denied likewise that he 
ever told the superintendent of insur- 
ance, Jesse S. Phillips, of New York, 
that $2,000,000 “cash” was to be put 
into the company. He admitted that 
he had been suspended from the New 
York bar for one year in November, 
1914. 


Dare Lumber Company Deal 


A. G. Brandon of Pottsville, Pa. a 
lumberman testified as to the actual 
value of the Dare Lumber Company 





in Chicago: 
That we believe the general agents and 
imanagers of the insurance companies 


a very large part of the responsibility for 
this condition, and that they have it 
{ within their power to eliminate this 
€ | practice by refusing applications for life 
‘insurance to replace policies to be dis- 
e | continued. 

Therefore, we wish to advise you that 
this club, through proper committee, will 
investigate or assist you in investigating 
any alleged case of “twisting,” and after 
ascertaining the circumstances, the truth 
of the charges and the office through 
which the new business was placed, will 
lay all facts before our entire member- 
ship for action. 


Luther C. Barnes 
Luther C. Barnes of Wilmington, O., 
who writes a fine personal business for 
‘the Mutual Life, has connected with the 
‘Columbus Mutual. He will open an office 
in Cincinnati for the company and take 
‘charge of it. 











which figures prominently in the at- 
; tempted transfer of assets of the Pitts- 
burgh Life & Trust. He examined the 
company’s property he said in 1915, 
| when the company by which he is em- 
ployed was contemplating purchase of 
‘the lumber concern. He found, he 
said, that the company’s property con- 
| tained about 1,200,000,000 feet of lum- 
| ber which in 1917 was estimated to be 
: worth $5 per 1,000 feet. That the 
$6,000,000 of bonds which the Birdseye 
group issued in the name of the Dare 
: Lumber Company were actually issued 
; before the Birdseye had gained con- 
trol of the lumber company, George 
F. Montgomery admitted when he took 
the stand in his own defense. 


Frenzied Juggling of Assets 


Montgomery also admitted that he 
was virtually penniless the day he 
' bought the Dare Lumber Company for 
{ (CONTINUED ON PAGE 4) 
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WANTS FULL TIME MEN 


WINSLOW RUSSELL’S VIEWS 





Vice-President of the Phoenix Mutual 
Life Gives Address Before Indian- 
apolis Association 





INDIANAPOLIS, IND., Dec. 2.— 
On Monday night of this week Wins- 
low Russell, vice-president of the 
Phoenix Mutual Life, was the guest 
and speaker at a banquet given in his 
honor by the Indiana Association of 
Life Underwriters. President I. Pinkus 
presided and Roy A, Hunt, superin- 
tendent of agents of the American 
Central Life, introduced Mr. Russell. 
Mr. Russell is a forceful speaker and 
declared in his introductory remarks 
that he intended to be frank in what 
he said. His address covered the han- 
dling of agency problems. He em- 
phatically advocated the employment 
of only full-time agents, citing the ex- 
perience of his own company and 
others to sustain his views. 


Analysis of Production 


About seven years ago the Phoenix 
Mutual made an analysis of its pro- 
duction and found that, with over 
1,700 agents under contract 75 percent 
of the company’s business was being 
produced by about 300 men. 


This led to their elimination of part- 
time men. The results of investigation 
which they made of an advertising cam- 
paign that company undertook in “Out- 
look” also had a bearing on their deci- 
sion. Two advertisements were put in 
the magazine, both cards being blind as 
to company, one stating that life insur- 
ance salesmen were wanted and the other 
not indicating the kind of business in- 
volved. To the latter advertisement 400 
replies were received from men not in 
life insurance business. These were fol- 
lowed up with a letter explaining the 
nature of the business and soliciting fur- 
ther negotiations, but not a single reply 
was then received. 


Those Answering Were Quizzed 


Some time later letters were written 
to this same list and they were asked to 
state what was the reason of their pre- 
judice against life insurance, a blank 
being enclosed to facilitate replies. The 
answers uniformly criticised the stand- 
ard prevailing among life insurance rep- 
resentatives, due chiefly to the presence 
of so large a proportion of part-time 
men. The selection of men who are to 
represent the business, Mr. Russell in- 
sisted, should be carefully conducted and 
only the right type should be chosen. He 
then discussed the education of life in- 
surance salesmen and said that more 
time and money should be spent by the 
companies on this important period of 
an agent’s development. As to compen- 
sation, he expressed a belief that the 
company should finance the new agent 
and, if he proves to be a failure, should 
not let the burden of the financial loss 
fall upon him alone. He believes in the 
salary and bonus plan of compensation. 
Mr, Russell’s entire address was impres- 
sive because of the backing of his own 
conviction of the soundness of his point 
of view. Following the address, 
tables were pushed aside and a social 
hour, with dancing, followed. 


BIRDSEYES CONVICTED 
IN PITTSBURGH DEAL 


(CONTINUED FROM PAGE 3) 
$666,666. One of his associates, he 
said, was given a $40,000 commission 
by Clarence Birdseye for assistance 
rendered in the purchase of the Dare 
company, although that associate did 
nothing but give Montgomery a letter 
of introduction to Birdseye—and 
Montgomery had known Birdseye for 
six years at that time. At one stage of 
the negotiations, Montgomery said he 
found it necessary to raise $4,000,000 
in order to swing the deal partially 
negotiated. While attempting to round 
up this trifling sum, he met Clarence 
Birdseye. Then following a juggling 
of securities and assets that finally re- 
sulted in the failure of the Pittsburgh 
Life & Trust and an expose. 
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| WHY THE “TWISTER” FLOURISHES 








O THE EDITOR: 
is Since the last meeting of the 
Chicago Life Underwriters Asso- 
ciation, considerable comment has been 
made in public and in the press on the 
activities of the professional “twisters.” 

1 seems a new reform wave has struck 
the association and in view of the ex- 
periences of previous reform waves I 
believe that the growth and usefulness 
of the Chicago Association will be con- 
siderably retarded if this agitation con- 
tinues. 

Mr. McFee’s article in your publica- 
tion of Nov. 13 is a masterpiece, and 
points out clearly from an entirely new 
angle the dangers of the “twisting” 
practice. It is the first warning sig- 
nal ever given by agents and by com- 
panies of the grave dangers of this 
pernicious practice. In previous dis- 
cussions, the only real objection to 
“twisting” that I have ever heard of 
was the loss of renewal commissions 
to the original agent. An analysis of 
Mr. McFee’s article will show clearly 
that the very foundation of life insur- 
ance would be destroyed if this sort of 
thing was operated on a large scale. 


Yet, no matter what the conse- 
quences of twisting by professionals 
and semi-professionals would be, the 
Chicago Association cannot stop it be- 
cause it does not want to stop it. If 
it does, I could tell the members in 
ten minutes how to do it. 

The facts are: Several of those men 
who have recently and in the past de- 
livered their orations against ‘the 
“twister” are now accepting and have 
always accepted “twisted” business 
from these fellows, directly or indi- 
rectly through their “stool pigeons.” 
Some of the semi-professional “twist- 
ers” who are members of the associa- 
tion very often arise in their indigna- 
tion because a professional has beaten 
them to it. 

ee 

If the discontinuance of “twisting” 
is really desired, the general agents 
and managers of Chicago had a won- 
derful opportunity to stop it this spring. 
A bill, known as a “Qualification Law,” 
gvas before the last legislature. This 
bill provided: 

(1) That a license should be se- 
cured for everyone who desires 
to negotiate directly or indi- 
rectly the sale of life insurance, 
and the principal penalty pro- 
vided that a violation of this 
license requirement was a can- 
cellation of the license of those 
agents who accept business 
from unlicensed agents. 

While we cannot reform crooks by 
law, yet the passage of this bill would 
have absolutely stopped “twisting” in 
the state of Illinois, because there 
would be no sane agent in this state 
who would accept business on which 
he is making only a very small profit 
from an unlicensed man, if his own 
license was in jeopardy. 


Yet how many general agents and 
managers in Chicago put forth even 
the tiniest effort to have this bill en- 
acted. I know only of one firm that 
took a little interest in this bill. Many 
of the others were openly opposed to 
it and the balance were opposed but 
did not have the moral courage to ad- 
mit it because they had agents in their 
office who were spending their time 
and their money to see this bill through 
and they did not wish to antagonize 
them by showing their opposition to 
this measure. 

If the abolition of “twisting” was 
really desired, all those opposed to it 
had their opportunity to fulfill their 
wish to their heart’s content, yet all 
the work that was done in behalf of 
this legislation was done by solicitors 
exclusively. 

* ok * 

There is just one reason why “twist- 

ing” flourishes in Chicago, and that is 


that the majority of life insurance of- 
fices in this city are in constant com- 
petition directly or indirectly for the 
“twister’s” business, and that semi- 
professional “twisters” are in many of- 
fices in Chicago naturally known as 
their leading producers, and of course 
they do not go out of their way to 
stop this practice, but only arise in 
their righteous indignation when the 
professional gets there first. : 

Let us no longer “kid” ourselves in 
the association meetings. If we want 
the Chicago Association to continue 
to grow and to prosper, let us elimi- 
nate from future discussions all of the 
reform ideas. We have lost so much 
of our membership simply because the 
majority of the members knew the 
hypocrisy of the so-called “reform- 
ers” in the association. They did not 
take them seriously because they were 
not serious, and the meetings of the 
past were more like a burlesque show 
than business meetings. 

: * % 


To build up the association, we 
should devote every meeting to sales- 
manship topics and leave out every- 
thing else, but as a matter of 
additional instruction to the small pro- 
ducers who have ambition I might 
suggest that some of our semi-profes- 
sional members would give us their 
methods of scientific “twisting” so the 
$100,000 or $200,000 class writers could 
gain by this knowledge and fully gradu- 
ate into the star class. 

Some of the general agents and 
managers for the benefit of the less 
experienced general agents and man- 
agers might tell us how they place 
“twisted” business and prevent their 
companies from finding out the true 
nature of it. ° 

If we do this, we will all learn how 
many of the big cases are written in 
Chicago. We may learn how small 
agencies do a large business, and the 
association will blaze forth in a new 
glory and prosperity and everybody 
will be happy. 

ALFRED HOLZMAN, 
Chicago General Agent Equitable of 
New York. 





Equitable Agents Big Record 


The agencies of the Equitable Life of 
New York in the territory formerly 
supervised by Frank H. Davis, new 
superintendent of agencies, who was 
transferred to the home office on Oct. 1, 
named November “Frank H. Davis 
month” and made a special effort for 
paid business. The Chicago agencies 
paid for $3,329,961 of new business not 
including group or accident and health. 
This is a new record in paid business for 
the Chicago agencies, and is all the more 
remarkable because almost $2,000,000 was 
paid for during October. The Milwaukee, 
St. Paul and Minneapolis agencies also 
participated in the special drive and the 
total business paid in Chicago and the 
northwest territory was $5,514,226. The 
total paid business of the Chicago agen- 
cies for the first eleven months of 1919 
is $21,000,000; St. Paul and Minneapolis 
$17,000,000 and Milwaukee $5,500,000. 


Hitt With Lincoln National 


Dr. E. L. Hitt, who has been appointed 
state manager of the Lincoln National 
Life in Oklahoma, has opened headquar- 
ters in the Mercantile Building, Okla- 
homa City. Dr. Hitt was formerly 
connected with the Kansas City Life. 
‘During the first nine months of this year 
(he wrote in personal business $1,000,000. 
Dr. Hitt is well known in Oklahoma and 
will put the Lincoln National on the map 
in that state. 


Agricultural in New States 


The Agricultural Life has entered Min- 
nesota with John W. Healey of Minneap- 
olis as state manager. The company has 
also contracted with T. T. Henton of 
Sioux Falls as manager for South Da- 
kota. Mr. Henton has been with the 
Williams agéncy of the Kansas City 
Life for the past six years and has aver- 
aged more than $400,000 a year in per- 





sonal business. 





COOPERATION PAYS 


BANKS AND LIFE INSURANCE 





Chicago Bank’s Publicity Manager 
Tells of Benefits Secured by Joint 
Work and Advertising 





How banks and trust companies and 
life insurance men can cooperate to the 
mutual advantage of all was explained 
by F. Dwight Conner, manager of the 
publicity department of the IIlinois 
Trust & Savings Bank, who spoke at a 
luncheon of the Travelers Club in Chi- 
cago Tuesday. Mr. Conner told of the 
advertising given to life insurance by 
his own and many other banks through- 
out the country during the last few 
years and explained that these institu- 
tions have received many new savings 
deposits as a result. The advertising 
had brought some business both to the 
life insurance men and to the banks and 
it had resulted in a lot of personal soli- 
citation for the banks by insurance men 
and for life insurance by bankers. 

Mr, Conner was formerly connected 
with one of the Cleveland banks where 
the five big institutions engaged in the 
trust business carried on a cooperative 
or community advertising campaign for 
life insurance. 

Serving at Both Ends 


Mr. Conner pointed out that the sav- 
ings bank or the savings department of 
a big bank make it possible for many 
people to pay life insurance premiums 
and the trust company or the trust de- 
partment of a big bank make it possible 
for the life insurance money to serve 
the purpose for which it was intended. 

Life insurance and banking, working 
cooperatively, can do much See society 
in thus serving various individuals. 


Big Losses to Beneficiaries 


Mr. Conner said that his investigation 
of figures compiled by trust depart- 
ments of various banks showed that be- 
tween 75 and 90 per cent of all life in- 
surance money is lost by the bene- 
ficiaries within seven years. Where the 
life insurance is made payable to a bank 
as trustee for the real beneficiary of the 
policy the money is administered prop- 
erly and is not lost. Mr. Conner rec- 
ommended that insurance men familiar- 
ize themselves with the various meth- 
ods by which men can trustee their 
estates and that they counsel their 
policyholders as well as ‘their prospects 
on how to make insurance doubly sure. 
The Illinois Trust & Savings Bank is 
now issuing a new brochure explaining 
the service of trust departments and 
the subject of life insurance is touched 
upon in several different places. 

The meeting was the regular monthly 
luncheon of the Travelers Club, which 
has been holding regular sessions for 
the past two years. Wm. Buchanan is 
president of the club and W. B. Millar, 
secretary. - 


Midland Mutual in Michigan 


The Midland Mutual of Columbus is 
getting started in Michigan along the 
same intensive lines on which it has 
made such a success in its home state. 
General Agent Hunt is getting a good 
hold in Grand Rapids. Agent Woodham 
is now located in Kalamazoo. Harry 
Beers of Lansing is now giving his whole 
time to the business. Harry Sutphen is 
located at Owosso. Geo. D. Mason, 
teacher in a business college at Detroit, 
is getting started. A general agency has 
been started at Jackson with John 0. 
Lindsey in charge, 





Sun Life Elects Treasurer 


Directors of the Sun Life of Balti- 
more at a recent meeting elected J. Har- 
old Rosenblatt as treasurer to succeed 
the late S. H. Iseman, who died in July. 
M. H. Diehl was made assistant treas- 
urer and Charles F. Diehl, formerly sec- 
retary, was elected vice-president. Felix 
Rothschild, son of Vice-President S. 
Rothschild, was elected secretary. 
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Do Not Hunt for Excuses 


FREQUENTLY we hear of life insurance 
men looking up excuses for going back to 
their policyholders or in fact going to any 
one in the way of a prospect for life in- 
surance in order to make a canvass. One 
of the leading producers in the country in 
commenting on the subject the other day 
said that one of the great troubles today 
in soliciting life insurance is the fact that 
agents are hunting for excuses to see men 
and are not seeking a reason why they 
should see them. When a prospect is ap- 
proached if he is alert he can easily dis- 
tinguish between the agent that simply has 
sought an excuse to canvass him and one 
who has a real reason. 

The agent with merely an “excuse” goes 
to the prospect without any program, 
without knowing whether he really needs 
any more insurance or how he needs it 
and hopes by sheer argument and mental 


force to induce him to sign an application. 


He has not given study and thought to the 
case. He does not know whether there is 
any good reason why the man should take 
more insurance. The salesman who in- 
stead of hunting for an “excuse” knows 
that he has a good “reason” for approach- 
ing a prospect is able to show his man 
where life insurance wilt fit in with his 
program and why he is vulnerable in not 
having more life insurance at this time. 
In other words there is an evident need 
for life insurance at the particular time 
the salesman calls. 

The salesman has studied out the case. 
He looks upon the life insurance pros- 
pect’s conditions and demands just as an 
architect in fashioning a home. The life 
insurance salesman sees a completed 
structure. He knows exactly what the man 
needs in the way of life insurance to en- 
able him to carry out his program. The 
salesman is an idealist for he sees the 
finished work. He finds where the struc- 


ture is weak or what is lacking. He ascer- 
tains whether the prospect is in a position 
to complete the work and if so just how 
it should be done. He therefore has a 
good reason for approaching the prospect. 
The salesman who is simply acting on an 
“excuse” has but little or no comprehen- 
sion of what the prospect needs. He has 
not comprehended his program. 

The prospect must be studied first from 
the standpoint of his relationship to his 
family. The salesman must ascertain what 
are the man’s responsibilities to the va- 
rious members of his family, what his 
ambitions are for them, just what ideas 
he has in mind for educating his children, 
for establishing them in business or for 
providing for their future. Then there is 
the home itself so far as the physical 
structure is concerned. The life insurance 
man wants to protect that. If there is a 
mortgage or any incumbrance, life insur- 
ance should be used to provide the family 
with funds to pay the mortgage in case of 
the assured’s death. There may be a father 
or mother to provide for. There may be 
other relatives to look after. There may 
be some charitable or religious institutions 
in which the assured is interested and for 
which he desires to provide. Then his 
business situation should be studied. The 
man carries certain responsibilities away 
from home. He has business relationships 
that must be protected and looked after. 
He may have considerable outstanding in- 
debtedness. If his income is to stop or be 
greatly decreased in case of death, pro- 
vision must be made to meet this con- 
tingency. 

Thus before a salesman can make a 
scientific and logical canvass he must know 
the program of his man, just what his 
needs are, what his situation is and what 
he is aiming at when he approaches 
the prospect. 


Business Life Insurance 


Waite naturally the income tax on 
the proceeds of business life insurance 
has militated against the selling of this 
class of indemnity, yet there are plenty 
of arguments that should convince the 
owners of a business that it pays to 
protect their capital, E.-B. Stinve of 
the NorTHWESTERN MUTUAL agency at 
St. Louis, who has specialized on busi- 
ness insurance, says that the question 
naturally is raised when he is soliciting 
and he concedes that the tax legislation 
is burdensome. However, he states 
that there is every reason to believe 
that this will be removed or modified 
so that when the death of the officer 
insured does occur the tax will not be 


‘onerous. If, however, the assured 





does die within the next year or so it 
will be a magnificent investment. 

Mr. Stinpe in his argument im- 
presses the importance of the mainte- 
nance of credit with the financial and 
business world. A loss of an impor- 
tant factor in a company may raise the 
question as to its future. In other 
words, public sentiment must be taken 
into consideration. 








“Out of today’s prosperity and to- 
day’s health are coined the dollars that 
provide future security for the bread- 
winner and his household against the 


effects of the mysterious, unheralded 
and destructive forces that come, early 
or late, often like a lightning flash, 
to all mankind.” 





PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








Amherst W. Kellogg, first secretary 
of the Northwestern Mutual Life of 
Milwaukee, and for several years an 
executive in the old Republic Life of 
Chicago, celebrated his 90th birthday 
anniversary at his present home in 
Madison, Wis., on Nov. 20. Mr. Kel- 
logg retired in 1910. 


William S. Ayres, general counsel 
for the Bankers Life at Des Moines, 
has gone south to recuperate after a 
critical illness from which it was feared 
he would not recover. 


President George Kuhns of the Bank- 
ers Life of Des Moines is an expert 
nimrod as well as a skilled fisherman. 
He enjoyed a week of duck hunting in 
northwestern Iowa recently and bagged 
more than his share of over two hun- 
dred ducks which were shot during 
the week by the six members of his 
party. He reports that the flight of 
ducks over the Iowa lakes is greater 
this year than for twenty years, and 
that the reason ascribed for this heavy 
flight is the drouth which was preva- 
lent during the autumn months in Wy- 
oming and Montana. The memibers of 
his party organized a hunting club 
which they called the Inka-Pa Duka, 
which will make annual trips to Spirit 
Lake for the fall hunting. The club 
was named after the Indian chief who 
led the Indians in the historical Spirit 
Lake massacre of 1857. 

Otis Skinner is the latest of the long 
list of stage stars to insure his life for 
a considerable sum, having secured 
$1,250,000 of indemnity. A decade or 
two ago it was a difficult matter to 
get $1,000,000 insurance, the limited 
number of such policies as were written 
being largely reinsured in British and 
Canadian companies. Today a $1,000,- 
000 or even a $2,000,000 line can be very 
comfortably taken care of by American 
offices, such companies as the Mutual, 
the Equitable and the New York Life 
each taking up to $225,000 net upon an 
individual risk, where the circumstances 
surrounding the application justify. ~ 


W. G. Evans, for the Denver Tram- 
way Company, and William C. Thorn- 
ton, representing Division 746 of the 
street carmen’s union, have been an- 
nounced as the arbitrators chosen to 
settle the wage dispute between the 
company and the men. Mr. Thornton, 
the employes’ representative, is general 
agent of the Continental Life, and was 
prominent as labor representative in 
the arbitration which settled the strike 
of the firemen and engineers of the 
public schools. He is a member of the 
executive committee of the Colorado 
State Federation of Labor. 


The field men of the Guardian Life 
of New York recently showed in a 
novel way the high esteem in which 
Vice-President and Agency Manager 
T. Louis Hansen is held by them. 

Upon learning that it was necessary 
for Mr. Hansen to drop all business 
matters for at least a month in order 
to recover completely from an attack 
of influenza and three subsequent: oper- 
ations, Manager Charles B. Rudd of 
the company’s Evansville, Ind., agency, 
president of the Guardian Life Leaders 
Club, communicated with the field men 
and suggested that the four weeks be- 
ginning Oct. 13 be designated “Hansen 
Month” and that they put forth their 
best efforts to write more business dur- 
ing that period than was written in any 
previous four consecutive weeks in the 
company’s history. 

All of the managers and each agent 
who is a member of the Guardian Life 
Leaders Club were asked by President 
Rudd to sign a pledge to produce a cer- 
tain amount of business in Mr. Han- 
sen’s honor. The field men responded 
heartily, and at the end of the four 
weeks Mr. Rudd announced that the 








business produced had reached the 
splendid total of $4,916,048. 

This was a very unique way, and a 
most practical one, for the representa- 
tives of the company to show their re- 
gard for one of its officers. 


Agency Manager A. L. Hart and 
Secretary Don Carlos of the Des 
Moines Life & Annuity Co. have re- 
turned from a trip of inspection of 
branch offices, visiting the Nebraska, 
South Dakota, Sioux City and Water- 
loo offices. They report a wonderful 
increase in business and an enthusias- 
tice body of salesmen at each place, 
The company is now writing new busi- 
ness at the rate of $1,000,000 a month 
and will have approximately $9,000,000 
of business in force at the end of the 


year. 

Fred Mueller, for ten years deputy 
insurance commissioner of South Da- 
kota, recently signed a contract with 
the company and as soon as he can 
be relieved from his office will take 
charge of northern South Dakota with 
office at Huron. 


J. H. Reddy, who following the 
death of the late Sampson Dawe be- 
came manager of the Sampson Dawe 
publications, the “Little Gem Life 
Chart” and the “Unique Manual,” taken 
over last spring by THE Nationa Un- 
DERWRITER, has become the advertis- 
ing manager of the “Insurance Sales- 
man,” published by the Rough Notes 
Company of Indianapolis. Mr. Reddy 
is a young gentleman of pleasing per- 
sonality and a good understanding of 
life insurance both in its statistical and 
business departments.. For two years 
he compiled the “Unique Manual” and 
the “Little Gem Chart” and thus gained 
a knowledge of the workings of the 
various companies which will serve 
him in good stead in his new position. 
He comes from a life insurance fam- 
ily, his uncle, Mr. Sullivan, who pur- 
chased the publications of Mr. Dawe 
after the latter’s death, having been for 
years one of the well-known life insur- 
ance producers of Boston. Mr. Reddy 
will be a distinct addition to the ranks 
of insurance journalism and will no 
doubt extend his already large ac- 
quaintance rapidly. He will make his 
headquarters at Indianapolis and _ will 
travel the entire country in the inter- 
ests of the “Insurance Salesman.” Its 
circulation has grown rapidly and last 
month reached 13,000 copies, exclusive- 
ly among life men. 


Thomas L. Rochester of Norcross, 
Ga., is one of the big producers of the 
Massachusetts Mutual Life. Probably 
his best known policyholder outside of 
his own community is Ivy B. Wingo, 
catcher for the Cincinnati Reds, the 
world’s baseball champions. Mr. Nor- 
cross insured Wingo for $5,000 a few 
years ago and recently closed him for 
additional $10,000. 


John C. Whitney of Fargo, manager 
of the Mutual Life in North Dakota, 
died last week. Mr. Whitney suffered 
two strokes of paralysis during the 
previous week. He was a brother 0 
Bruce Whitney, manager of the Mutual 
Life at Milwaukee, Wis. He _ had 
served the Mutual Life in the north- 
west for many years and was promi- 
nent in the North Dakota Life Under- 
writers’ Association. 


Frederick §S. Withington of Des 
Moines, Ia., has concluded a contract 
with the American Life of that city, 
as consulting actuary. He was ior- 
merly consulting actuary. for that com- 
pany and others for three years after 
having been actuary of the Iowa 1n- 
surance department and before he be- 
came secretary and actuary of West- 
ern States Life of San Francisco. He 
succeeds the late Dr. J. M. Emery, 
who became his successor as consult: 
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1894—1919 : 
THE : 
INSURANCE COMPANY 
| INDIANAPOLIS a : 
ALMOST FE 
NINETEEN MILLION DOLLARS IN SECURITIES 
($18,458,500.00) 





Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 





PROGRESSIVE CONSERVATIVE ‘‘“FLU”” PROOF 


The Growth of Oak—The Solidity of Granite 


On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 





OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 


twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
Under Our re Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, President 








_ PAN-AMERICAN LIFE INSURANCE 
COMPANY “NEW, ORLEANS E. G. SIMMONS, 


LOUISIANA Vice-Pres. and Gen. Mgr. 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian: Life with the Pan-American es 7* agg fe eee tigate tom cpt clpemaars F pes go 


and North Central section, which will be assigned to an agency organization of high 
grade men. A rare to ambitious men to Ghamschves tn on independents permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 


yo 





Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 
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Over $75,000,000.00 





of new business is the 
record for 1919 of the 


BANKERS LIFE 
COMPANY 


DES MOINES _ Geo. Kuhns, Pres. 














WANTED—ACTUARY 


And Home Office Agency Secretary, by 
company 15 years old. Must be qualified 
actuary and at the same time practical 
and capable in handling home office cor- 
respondence and assisting agents. 


A good opportunity to become a part of 
a home office organization inan established 
Middle Western company. Ambitious 
young man with some experience preferred. 


Address ACTUARY, c/o National Underwriter 


103 Duttenhofer Building Cincinnati, Ohio 














“The Oldest Company in America” 


Issued its first Policy in 1843 


. Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basie form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















ing actuary for the American Life, on 
his removal to California, in 1910. Mr. 
Withington returned to Des Moines 
on Jan. 1, 1916, and resumed practice 
as consulting actuary. He is now serv- 
ing numerous other companies and in- 
surance departments in Des Moines 
and elsewhere, in the same capacity. 


Mrs. Nathan H. Weed of Montclair, 
N. J., wife of the editor and publisher 
of the Life Insurance Independent 
died last week at her home. Mrs. 
Weed has been an invalid for some 
time. She was a woman of many 
charms and has a large circle of 
friends. 


The Metropolitan Life will give a 
dinner in Baltimore on the evening of 
Dec. 8, in honor of Jonathan K. Vo- 
shell, superintendent of the Calvert 
district of the company and formerly 
president of the National Association 
of life underwriters. The dinner will 
also. commemorate the twenty-fifth 
anniversary of Mr. Voshell’s services 
with the company. A number of offi- 
cials from the home office will be 
present. Mr. Voshell rendered a very 
satisfactory term of office as president 
of the National Association, and is 
highly regarded in Life Underwriting 
circles. 


SUBSTANDARD LIVES 
AND MODERN TREND 


(CONTINUED FROM PAGE 1) 

the information submitted by the New 
York Life says that it is not of such 
a character that a young or small com-| 
pany could use it as an accurate guide 
in the general writing of business of a 
substandard class. The Equitable of 
New York has been writing sub- 
standard business for a long time but 
is not intending, so it is said, to branch 
out into the general field, taking busi- 
ness from other agents. This actuary 
said that he is inclined to the opinion 
that companies are likely to develop 
more and more into a careful rating of 
applicants. To quote him: “The rigid 
rule of accepting or declining business 
necessarily results in the acceptance of 
some risks by some companies which 
would have a small rating from other 
companies. Take the case of over- 
weights. We know that occasionally 
heavy men are rated by us who could 
go to one or two companies and secure 
a standard policy. Yet the rating is 
correct and is scientifically adjusted to 
meet the risk. The question is more 
one relating to the trend of thought 
than depending upon the volume of 
business. At the last joint meeting of 
the actuaries and medical directors 
there was considerable discussion of 
this subject.” 


Plan for Big Companies 


The actuaries seem to feel that the 
writing of substandard business is 
largely one for the bigger companies. 
Even if all the experience of the New 
York Life were available an actuary 
said today that he did not believe it 
would be altogether safe for the 
smaller companies, which would neces- 
sarily be very limited in their scope. 
He declared that the possibilities of un- 
favorable fluctuations in the mortality 
experience upon a smaller volume of 
business are greater under substandard 
business than under the business of the 
usual standard. He declared that he 
was glad to think that the present 
large production along normal lines 
will not particularly influence com- 
panies in deciding this question be- 
cause he likes to feel that the large 
majority of those in control of the life 
companies are sincerely anxious to 
render a service to the insuring public. 
If they felt that they could with entire 
safety extend that service by insuring 
substandard lives this actuary’ believes 
that the officers would be glad to do 
so without much thought as to 
whether or not a satisfactory volume 
of business would be secured on 








standard lives alone. 





A western company actuary gives it 
as his opinion that so long as’ the 
present phenomenal production of 
business continies it is hardly likely 
that companies not now doing a sub- 
standard business will devote much at- 
tention to it. He says it is requiring 
all the time of the officers to take care 
of the present business being written 
without seeking new fields on the sub- 
standard basis. A number of compa- 
nies, he said, have been issuing policies 
on impaired lives for a number of years. 
With the New York Life experience 
gradually being made public these 
companies that have been writing sub- 
standard business in a limited way 
will be able to extend their activities 
in that direction. 

Need Underwriting Experience 


This western actuary says that in 
his opinion the smaller companies will 
take care to confine their substandard 
cases to applications made in good 
faith by their own agents who have 
spent their time working up these 
cases. He believes that substandard 
business can be written on fully as 
profitable basis as standard business, 
but a degree of experience is necessary 
which has not heretofore been avail- 
able to the younger companies. Expe- 
rience in part at least can be obtained 
from the statistics published by the 
New York Life and other companies 
but the skill to apply these statistics 
can only come to the younger com- 
panies as their officers are able to de- 
velop it. 

Continuing further this actuary says: 
“The statistics regarding over and 
under weights are fairly complete. I 
see no reason why any company 
should not accept impaired lives of 
these classes at the appropriate in- 
creased premium. Impairment of the 
heart, kidneys and other organs should 
best be left alone for the present.” 


Penn Mutual Made Investigation 


About the time the war broke out 
the Penn Mutual Life was making an 
investigation of the substandard field, 
was getting in touch with its agents to 
ascertain their views and assembling 
all the statistics and data that it could 
regarding this class. The war came 
on and the Penn Mutual’s new pro- 
duction increased rapidly so that it 
did not go further with its investiga- 
tion. No. definite conclusion was 
reached. It thought that if it took up 
this substandard class it would en- 
deavor to confine its writings to cases 
presented by its own agents and to 
certain classes of impairment on which 
data had been tabulated such as heavy 
weights. No new developments are 
found in the Penn Mutual in this re- 
gard and seemingly it has temporarily, 
at least, dropped the subject. 





Reaches $200,000,000 Mark 


The Equitable Life of Iowa has reached 
the $200;000,000 mark of insurance in 
force. At the time the company reached 
its $100,000,000 mark it looked forward 
to reaching the $200,000,000 mark by Jan. 
1, 1921. It reached the $200,000,000 mark 
thirteen months ahead of schedule. 


George Washington Progressing 


The George Washington Life of 
Charleston, W. Va:, has been admitted 
to Virginia and plans an extensive de- 
velopment campaign in that state during 
1920. The company is having a good 
year and expects to close 1919 with an 
increase of $2,000,000 of insurance in 
force, bringing the total amount in force 
on the first of 1920 to $14,000,000. 


Business Is Analyzed 


President John M. Holcombe of the 
Phoenix Mutual Life at a meeting of the 
field council of the agency association of 
the company announced that upwards 
of 85 percent of the new business is 
coming from agents who are giving their 
full time to the life insurance business. 
About 10 percent is produced by part 
time men located chiefly in rural com- 
munities and a little more than 5 per- 
cent represents the surplus lines gotten 
from agents of other companies, He said 
that there were 247 whole time agents 
operating between Jan. 1 and July 1. 
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A Man 
Who 
Had 

$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 


$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 








Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2.-. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
Paid to them in 20 annual pay- 
ments. Education and physical 








hemes ASSURED. 


| Public Savings Life of Indianapolis, 


INDIANAPOLIS LIFE HAS 


(CONTINUED FROM PAGE 1) 


Vice President E. B. Raub who an- 
nounced that the $20,000,000 mark as 
to insurance in force had been passed 
by a safe margin. He pointed out that 
the company had looked forward at 
the beginning of the year to the at- 
tainment of $18,000,000. He also stated 
that the company’s assets now exceed 
$1,600,000, of which more than $1,000,- 
000 is invested in farm mortgages pay- 
ing not less than 6 percent interest, 
and over $200,000 in Liberty Bonds. 
The mortality of the company for the | 
past year was favorable, he said, and 
to date the company had paid to 
policyholders or their beneficiaries 
since organization $841,664. He com- 
mented on the conditions that have 
made life insurance increasingly popu- 
lar during the last year and said in 
closing that “the stability of legal re- 
serve life insurance companies has 
never been more definitely recognized 
or appreciated than it is today.” 


Good Will an Asset 


Fred Millis, advertising manager of 
the “Indianapolis News,” urged the im- 
portance of good will as an asset of the 
life insurance salesman and said that 
it was his own experience that, after an 
agent once sold a man, he did not follow 
up his opportunity for future business as 
he should. A. H. Kahler of Peoria spoke 
eloquently of the high regard and the 
unwavering confidence which the men in 
the field have for the official staff at the 
home office, mentioning each of the offi- 
cers and cleverly painting his virtues. 
J. I. Holcomb, a prominent local manu- 
facturer, who has made a phenomenal 
success in selling a popcorn machine, 
gave some valuable selling suggestions 
from his company’s own experience. 
“Plan your work and work your plan,” 
is his rule. He follows out very definite 
and carefully prepared programs, with 
predetermined goals for achievement. 
Also, he said that it had long been a 
principle with him to turn obstacles into 
resources and he had found that this 
was possible surprisingly often. 


Bookwalter a Speaker 


Charles A. Bookwalter, president of 
the Bookwalter-Ball Printing Company 
and former mayor of Indianapolis, has 
been a firm friend of the Indianapolis 
Life from the first and is always a popu- 
lar speaker at the company’s banquets. 
He is an exceptionally eloquent speaker 
and his subject, “Life Insurance and 
Americanism,” was just to his taste and 
he did it justice. “Life insurance is a 
very sheet anchor to Americanism,” he 
said. He paid a high tribute to the 
American Legion, which he said he was 
glad to see taking so strong a stand for 
the preservation of our American prin- 
ciples. He also spoke in high terms of 
the dignity of the calling of the life in- 
surance agent. 

Dr. Carl G. Winter, president of the 


spoke briefly upon the good will that 
exists today between the resentatives of 
different life companies and how reason- 
able it is for those connected with one 
company to rejoice in the successes of 
those identified with another company. 
Mr. Manly was presented by the agents 
and company employes, through Mr. 
Kahler as spokesman, with a beautiful 
traveling outfit. Mr. Manly was too 
overcome to respond. Songs and other 
entertainment enlivened the evening. The 
Saturday morning session was devoted 
to further problems of the selling field irf 
discussing which practically all took 
part. It was the most successful agency 
meeting the company has ever held. 


Consider Union Central Report 


NEW YORK, Dec. 2—In executive ses- 
sion yesterday the committee on examin- 
ations of the National Convention of In- 
surance Commissioners further consid- 
ered the recent examination of the Union 
Central Life. Actuary S. H. Wolfe, who 
conducted the investigation, explained 
the methods employed. 


H. A. Binder 


H. A. Binder, who has been district 
manager for the Equitable Life of New 
York at Sacramento for the past three 
years, has been appointed general agent 
for the Massachusetts Mutual Life in 



























GREATEST CONVENTION | 


‘319 19,775,392.00 





THE INDIANAPOLIS LIFE INSURANCE CO. 


Insurance in Force 


Look up the Company’s Record 





1908 = 2,344, 
1909 ©: 3,037,135.59 
1910 = 3,760,237.71 


Managerships Open 


1M 10,231, 971.21 
ine 12,021,820.06 


wn 13,665,053.54 
15,532,346.26 


Illinois 


Indiana 
Michigan 











If You Have Confidence in Your Ability 


address 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 











Calfornia State Life [nsurance Company 


SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 
Capital and Surplus $700, 000 Assets over $3,000,000 
Insurance in force over $28,000,000 
PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 





J. R. KRUSE, Vice-President and General Manager _ 

















Attention! You Life, Fire or Acci- 
dent Insurance Agents in the 
Buckeye State. 

If you want to represent a high 
class Life Company, one that has 
had a spotless reputation for its 34 
years of business activity, and if 
you want to sell a most satisfac- 
tory line of Life or Accident poli- 
cies to your clients, then get busy, 
write today to 


BENJ. L. LEWIS, Mgr. 


607-9-11 Brunson Building 
Columbus, Ohio 


I want to secure a few high 
grade men to represent 


The Connecticut General Life 
Ins. Co., of Hartford 


in Chicago and Northern 
Illinois. This is your oppor- 
tunity. Correspondence 
confidential. H. C. Castor, 
Mgr., 905 Y. M. C. A. Bldg., 

















northern California with headquarters at 
San Francisco and Sacramento. 


Correspond Confidential Chicago, Ill. 
FLOURISHING EXPANDING 
PROGRESSIVE EVERYWHERE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





A few openings available only to Managers and General 
Agents competent to Produce Results. 
Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 
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Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








THE FARSEEING AGENT KNOWS 









The demon- 
that his strated values 
abilities linked ¢ offered your 
° norm prospect 
up with the WILL GAIN HIS 
policies of uUIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 











What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 














The Company That 
Leads Them All In Kansas 


Produced more new business last month 


| than during any previous October in_ its 
entire history. 


| The Farmers andBankersLife 


Insurance Company. 
WICHITA KANSAS 




















Midland Mutual Life 


Insurance Company 
Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 


























NEWS ABOUT LIFE POLICIES | 


New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Digest” 
and “‘Little Gem,” Published Annually in May. PRICE, $1.50 and $3.00 respectively. 








Continental of Delaware 


The following will be the 1920 divi- 
dends of the Continental of Delaware: 


Ordinary Life 


End 
Dividends of Year 

Age Prem. 2d 3d 4th 5th 
ere re $19.36 $1.47 $1.60 $1.73 $1.85 
| See ee 22. 1.68 1.8 : 2.14 
_ SR He 25.69 1.95 2.15 2.33 2.54 
ee eee 30.46 2.34 2.52 2.81 3.06 
SARE A GEL E 36.89 2.83 3.12 2 

Be ZW smwckte 45.73 3.49 3.85 4.20 4.58 
| ORES ee 57.92 4.42 4.85 5.29 5.73 

20-Payment Life 
BO 2ceeeceaee 27.91 2.06 2.30 2.56 2.83 
Ree 30.81 2.27 2.55 2.84 3.15 
SP eee 34.39 2.55 2.87 3.19 3.54 
| Se ee 38.90 2.90 3.26 3.64 4.02 
NER PREF 44.75 3.36 3.76 4.19 4.65 
| EER 52.60 3.9 4.42 4.90 5.83 
ee 63.32 4.80 5.30 5.83 6.36 
20-Year Endowment 

| Ser er ee 46.60 3.31 3.84 4.89 4.75 
eee 47.46 3.40 3.93 4.48 5.05 
| Seer ee 48.70 3.52 4.05 4.60 5.17 
| Re ae 50.64 3.71 4.24 4.79 5.37 
LE ES ee en 53.78 3.98 4.53 5.09 5.67 
BU. 8 awd occ tein 58.94 4.37 4.95 5.52 6.11 
OO Santen sliea 67.27 ace wag 


Cedar Rapids Life 

The Cedar Rapids Life of Cedar Rapids, 
Ia., is getting out a new set of policies 
which will go into effect on Jan. 1. The 
company is revising its rates on its par- 
ticipating policies, of. which it writes 
comparatively little, and is changing its 
policy contracts in several particulars. 
The age limit is changed from 20 to 60 
to 16 to 60. The policy becomes incon- 
testable after 2 years instead of 1 year. 
No permit is granted for military and 
naval service, but the money returned 
all premiums with 4 percent interest. 
‘Another change is that the insured may 
choose an irrevocable beneficiary in the 
application. The policy may be changed 
to a higher premium plan without medi- 
cal examination. The new policies will 
include the double indemnity clause. 
Upon evidence of insurability reinstate- 
ment may be had within five years. 
Thirty-one days in payment of premiums 
are allowed on new policies without in- 
terest. Thirty-one days are allowed to 
surrender for cash, instead of 3 months 
as heretofore. The company will put.on 
a new line of monthly income policies* 
to take the place of its old twenty-year 
annual income policies. The new policies 
will be up-to-date in every respect. 





Security Life of Chicago 





$40.94; 20-payment life monthly income, 
$55.33. 


Bankers Life of Iowa 


The Bankers Life of Iowa, which dis- 
continued dividends on April 1, 1919, on 
account of the influenza, will resume the 
payment of dividends on April 1, next 
but the schedule has not yet been de- 
cided upon. The company is revising 
its policy forms which it expects to have 
on the market Jan. 1, 1920. There will 
be no restriction as to military or naval 
service and the only occupation pro- 
hibited will be that of aviation, for the 
first year. The company will have a 
three months instead of a six months 
clause with regard to withholding cash 
values and some other changes will be 
made. The monthly income rates will be 
based on $10 for 250 months. 





Security Mutual, Nebraska 


The Security Mutual Life of Lincoin, 
Neb., has just decided to readopt its 
old scale of dividends for 1920. Phe- 
vious to the “flu” epidemic, the com- 
pany had been fortunate to accumulate 
a very handsome surplus, but this sur- 
plus was impaired to some extent by the 
cpidemic the latter part of last year and 
the first part of this year. The prospect 
of a repetition of this epidemic caused 
the company to be a little uncertain as 
to what it might do in regard to divi- 
dends for the coming year. Tlowever, 
since late last winter its death rate has 
been normal and there has been no in- 
crease so far this fall, so it has decided 
te continue its dividend scale as in the 
past. 


American Mutual Life 


The American Mutual Life of St. 
Charles, La. which now has about 
$3,750,000 in force and is on the mutual 
plan, has decided to put on a line of non- 
participating policies. The following are 
rates at age 35 for the policies that have 
been decided upon: Ordinary life, endow- 
ment at age 85, $21.80; 20-payment life, 
$25.76; 30-payment life, $24.54. The 
policy contains waiver of premium, pay- 
ment of installments on total and per- 
manent disability. The company is on 
the American 3% table, full preliminary 
term value. W. H. Stark is president 
and H. M. Watkins is manager. 


St. Joseph Life 








The Security Life of Chicago has put 
out its new “Thrift Protection Palicy,” 
which is an endowment at age 65. Spe- 
cial premiums are given for ages below 
20, to encourage thrift in the young. The 
rate at age 15 is $15.70; at 16, $16.05; 
at 17, $16.43; at 18, $16.82; and at 19, 
$17.25. At age 35 the rate is $28.81. 
These are without disability premiums. 
Including disability premiums the rate 
at age 35 is $30.06. At age 65 the in- 
sured may select one of two options, 
first a non-participating pxid-up policy 
of $1,000 and a cash payment of $311: 
second, a non-participating paid-up en- 
dowment policy of $1,309, payable to the 
insured, if living ten years after the 
maturity of the regular policy, or pay- 
able to the beneficiary upon the prior 
death of the insured. In addition, the 
policy is written with double indemnity 
benefit with the following extra rates: 
preferred risks, $1.75; extra preferred 
risks, $2; special, $2.25; ordinary, $2.75. 


Great Southern Life 

The Great Southern Life of Houston, 
Tex., has issued new premiums on all 
policies, including disability annuity 
benefits. The policy pays $10 per month 
and this applies to both regular and 
monthly income policies, although the 
principal benefit in the first case is $1,000 
at death and in the second case $10 
per month for 20 years guaranteed. The 
following are the rates with disability 
annuity at age 35 on the various forms 
of policies: The life endowment at age 
85, $24.27; 10-payment life, $32.85; 15- 
payment life, $39.14; 20-payment life, 
$52.66; 30-payment life, $26.32; 10-year 
endowment, $96.56; 15-year endowment, 
$62.27; 20-year endowment, $45.85; 30- 
year endowment, $31.46; whole life 























monthly income endowment at age 85, 


The St. Joseph Life of St. Joseph, 
Mo., will pay the following dividends 


| during 1920 on its 20-payment life form: 
Age 25........ $3.51 Age 45........$5.00 
pe | ere ee 3.73 Age 60........ 6.06 
Age 35........ 4.00 Age 55........ 7.88 
Age 40........ 4.40 Age 60........ 11.00 


Lamar Life 


The Lamar Life of Jackson, Miss., has 
changed its age limit from 21-60 to 16- 
60. Its surrender charge is now made 
only between the third and tenth years 
instead of between the third and twen- 
tieth years. 


American Life of Iowa 
The American Life of Iowa is now 
issuing policies with a two-year incon- 
testable clause instead of a one-year 
clause. 


New England Mutual Life 


The New England Mutual Life of Bos- 
ton will make no change in its 1920 divi- 
dend schedule. 


Cedar Rapids Life 
The Cedar Rapids Life of Cedar Rap- 
ids, Ia., which writes very little partic- 
ipating business will continue its present 
dividend schedule for 1920. 


Canada Life 


The Canada Life will issue its new 
dividend schedule within the next two 
or three weeks. 


Dakota Life 


The Dakota Life of Watertown has not 
yet decided what its dividend schedule 
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for 1920 shall be. In past years the com- 
pany has always paid a full dividend, 
despite adverse conditions, but it may 
decide this year to make a change. 


Union Central Life 
The Union Central Life has decided to 
continue the same dividend scale as at 
present for the first six months of 1920 
and may sometime after the first of the 
year decided to make a change on July 1. 





Security Mutual Life 


The Security Mutual Life of Bingham- 
ton, N. Y., is getting out new premium 
rates on all its policies. It has recently 
decided to issue five and 10-year con- 
vertible term policies at ages 21 to 50. 





Postal Life 
“The Postal Life of New York has not 
yet decided the matter of contingent 
dividends for next year. 





Farmers National Life 
The Farmers National of Chicago, 
while writing very little participating 
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both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 
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business, will continue to pay the same 
dividend rate in 1920 as at present, that 
is, 13% percent of the premium. 


‘its 1920 dividend scale until after Jan. 1 

















Ohio State Life 
The Ohio State Life will not decide on 


Columbian National Life 

The Columbian National Life has in- 
creased its annuity rates for female lives 
up to age 72. At age 25, $1,000 will pur- 
chase an annuity of $45.91; at age 35, 
$50.58; at age 45, $58.38; at age 55, $71.99. 


Guaranty Life, Davenport, Ia. 
The Guaranty Life of Davenport, Ia., 
has issued a new policy, an endowment 
at age 65, the rate on which at age 35 is 
$29.16. 





Jefferson Standard 
The Jefferson Standard of Greensboro, 
N. C., will use the same dividend schedule 
in 1920 asin 1919. 





Lafayette Life 
The LaFayette Life of LaFayette, Ind., 
will use the same dividend schedule in 
1920 as in 1919. 





John Hancock Life 


The John Hancock Life announces that 
owing to excess payments of death claims 
caused by war and influenza, dividends 
for 1920 will be modified in the weekly 
premium branch. No cash distribution 
will be made but the present plan of 
mortuary additions wiil be continued. In 
the ordinary and intermediate branch 
dividends will be reduced from the 1919 
scale substantially 40 percent. 


MANY KINDS OF COMPETITION 
(CONTINUED FROM PAGE 2) 


they want or can properly handle, and 
before accepting any additional risks, 
the medical department sets up stand- 
ards that many cases cannot meet. 
Not a little of the ordinary run of 
business is being tossed aside as not 
wanted and unless an applicant is in 
more than usual physical condition, his 
business is not accepted. This means 
to the agent that many cases that 
would be eagerly sought in ordinary 
times are being rejected nowadays, not 
because the business is not in the last 
analysis desirable, but rather that the 
companies do not care to assume any 
further liability and are discouraging 
a general and heavy writing of busi- 
ness by establishing medical standards 
of the strictest kind. No company has 
the temerity to notify its selling force that 
it does not care for any additional busi- 
ness, but, some agents claim, a num- 
ber of companies are attempting to 
deal with the situation by rejecting 
anything but the very finest business. 








Every Stockholder an Agent 


TOPEKA, KAN., Dec. 2—Every one of 
the 1,600 stockholders in the Kansas Life 
of Topeka is to have an agent’s license 
to sell insurance in Kansas next year, ac- 
cording to notice filed with Superintend- 
ent Travis by company officers. This is 
the first company in Kansas to take out 





Home State: 


1, Lake, McHen: 
flecthenalens’ ILLINOIS. 


a Septem. Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3 LaSalle, Bureau, Putnam, Livingston, Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 


The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 


MUTUAL TRUST 
LIFE INSURANCE 
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We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 


ry, Boone, DeKalb, Kane and DuPage Counties in 














J. O. LUAGMAN, President 


Lutheran International 
Jnsurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 
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licenses for all its stockholders. 

A number of this company’s stock- 
holders are business men, and they are 
generally writing a little insurance on 
the side among friends and business 
associates. The Kansas Life intends to 
handle its regular agents as usual, but 





MINNESOTA 
O. ELIASON 
. STATE AGENT 
The Minnesota Mutual Life 
Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 





takes out licenses so its stockholders 
may help build up the business by taking 
on any prospects they run into. 





Suit. Seeks Accounting 


MADISON, Wis., Dec. 2.—Action has 
been started against the Northwestern 
Mutual Life by Henry Jacobs of St. 
Louis, to recover a share of the com- 
pany’s surplus claimed to be due on a 
policy issued in 1871. The sum sought 





OHIO 


is $2,000 but the suit will affect the in- 
terests of all the company’s policyhold- 
ers and its funds—$366,274,142, accumu- 





W. A. R. BRUEHL & SON 
GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 


8 and 22 East Fourth Street 


lated reserve, $15,470,515.27 surplus, and 
$19,478,776.83 unassigned funds, The ac- 
tion field asks for an accounting to de- 
termine the exact sum due policyholders. 





W. J. Boyle, representative of the Trav- 
lers of Hartford in Kenosha, Wis., has 
been called to the district offices, and is 
succeeded at Kenosha by Edward Day- 





CINCINNATI, OHIO 





ton, 





THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 


As of August Ist the Com- 
pany announced a complete 
new line of Participating and 
Non-Participating policies, 
including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
are personal. The combined rights of individuals 
make up the rights of nations, and the “rights” 
of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. ; 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 
DARWIN P. KINGSLEY, President 
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Forrest F. Dryden, President 
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WITH INDUSTRIAL MEN | 








EDMUND C. COOK 


{Edmund C, Cook, who has been elected 
assistant secretary of the Conservative 
Life of South Bend, Ind., started his in- 
surance career in the home office of the 
American Central Life at Indianapolis. 
He went with the Conservative in 1917 
as cashier and office manager. Later he 
was made auditor. He is a live man 
with a big future before him.] 


Prudential Superintendent Honored 
In recognition of 20 years’ faithful 
service with the Prudential Life, A. M. 
Kemery, superintendent of the Columbus 
district, has been presented with a dia- 
mond locket. F. A. C. Baker made the 
presentation. Among those present at 
a dinner given honoring Mr. Kemery 
were W. H. Bettner, district manager; 
Superintendents W. W. Peter, Akron; 
B. Fridley, Canton; W. V. Swartz- 
baugh, Chillicothe; J. C. Ludman, Spring- 
field, and K. E. Stamp, Zanesville. The 
60 Columbus agents presented Mrs. Kem- 
ery with flowers. W. V. Swartzbaugh 
was toastmaster. 


Beckley Back to Business 

SAN FRANCISCO, CAL., Nov. 26—R. M. 
Beckley, former secretary of the West- 
ern States Life, who resigned last year 
to go overseas with the Red Cross and 
returned to San Francisco several ‘weeks 
ago, has resumed his duties with the 
company. Mr. Beckley has been appointed 
inspector of agencies and will have direct 
supervision over northern California be- 
sides assisting President H. J. Saunders 
in the general supervision of the com- 
pany’s agencies. 


S. D. Jones 


S. D. Jones, assistant superintendent of 
the American National Life of Galveston, 
Tex., at Houston, Tex., has been promoted 
and will travel the entire field in which 
the companies operate as instructor in 
the ordinary department, 


American Life Convention Committee 

OMAHA, NEB., Dec. 3—J. H. Jamieson, 
president of the Western Life of Des 
Moines, has been appointed chairman of 
the committee on uniform laws of the 
American Life Convention. 

The following on miscellaneous sub- 
jects of the convention, omitted from 
former reports, is as follows: Be de. 
Rutter, Western Union Life, Spokane, 
Wash., chairman; P. V. Montgomery, 
Fort Worth Life, Fort Worth, Tex.; 
R. S: Tierman, Central Life, Fort Scott, 
Kan.; J. A. Sullivan, Great Northern Life, 
Wausau, Wis, and A. H. Rhodes, Two 
Republics Life, El Paso, Tex. 

The Phoenix Mutual Life has been 
admitted to membership to the conven- 
‘tion. 


Porter Is Made Actuary 

Elder Porter has been appointed ac- 
tuary of the Indianapolis Life, succeed- 
ing Arthur Sawyer, who has accepted a 
position with the United States branch 
of the London Guarantee & Accident at 
Chicago. Mr. Porter has recently re- 
turned from army service and before the 
‘war was a member of the home office 
staff of the Lincoln National Life at Fort 
Wayne. He is a young man of unusual 
attainments in his line. 


ACT ON LIFE ISSUES 


COMMISSIONERS IN_ SESSION 


Insurance Supervisors Take Up Num- 
erous Questions at Their Meeting 
This Week 


NEW YORK, Dec. 3.—While many 
of the fraternal representatives are in 
entire sympathy with the provisions of 
the suggested bill proposed for New 
York and which would serve as a 
model statute for other states, an influ- 
ential number are in opposition and 
will be likely to delay its formulation 
for two years or more. The intended 
measure would force fraternals to 
charge adequate rates and maintain 
proper reserves and also require sep- 
arate accounting for new business and 
for that already upon the books. The 
whole subject is still before the na- 
tional convention of insurance com- 
missioners and will be further 
threshed out this week. 


Adopt National Code 


Declaring that in their eagerness to 
secure business, certain life companies 
are resorting to field practices that ob- 
tained prior to the Armstrong investiga- 
tion, the convention went on record as 
strongly endorsing the code of soliciting 
ethics adopted by the National Associa- 
tion of Life Underwriters and as favor- 
ing the preparation of a bill that will 
embrace such measures to apply not 
only to life men but to fire and casualty 
underwriters as well. To the laws and 
legislation committee was referred the 
question as to the attitude of the con- 
vention upon the practice of certain life 
companies in accepting non-interest 
bearing notes in settlement of premiums. 
Opinion was advanced that the practice 
was a form of rebating. 

A communication from President Evans 
of the Continental Fire was read urging 
favorable consideration of the suggestion 
that the commissioners approve the de- 
sire of companies other than life to em- 
bark in other lines of insurance 
conforming to the practice generally fol- 
lowed in Great Britain and other Euro- 
pean countries. 

A sharp division of opinion exists 
among the commissioners as to whether 
companies other than life or fraternal 
should be allowed to amortize the value 
of their securities in their annual reports. 
Superintendent Phillips of New York 
among others opposes the idea, while 
Commissioners Mansfield of Connecticut 
/and Hobbs of Massachusetts are among 
,those favoring it. 


Union Central Examination 


The committee on examinations has 
had several hearings in executive session 
upon the latest joint examination of the 
Union Central Life, directed for the in- 
vestigating states by Actuary S. H. Wolfe 
of New York. The matter is still being 
threshed out and may come before the 
‘open meeting this afternoon. It is re- 
‘ported that while certain commissioners 
strongly condemn the capital increase 
of the company and the payment of divi- 
dends thereupon, others stoutly assert 
that the Union Central Life is wholly 
justified in so doing, its action having 
‘been approved by the Ohio courts. Criti- 
cism of certain methods of the company 
in connection with its loan making is 
harsh and it is likely that correction 
will be recommended. 


Will Confer on International 

Commissioner Briggs of Texas will not 
be able to be in St. Louis, Mo., on Dec. 8 
and will be represented by J. L. Mims, 
actuary of the department. The St. Louis 
conference will consider the report of the 
examiners in the International Life case 
and also the proposing relinquishment of 
the American Home Life by the Inter- 
national and its absorption by the Great 
Southern of Texas. Missouri, Illinois and 
Texas will be represented in the confer- 
ence. 
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PART TIME AGENTS 








HOMAS R. HILL, superintendent 
Ts agents of the Provident Life & 

Trust, gives his views on part time 
agents as follows: 


Part-time agents have a decided place 
in our work. It is not the use of part- 
time agents, but the abuse, that causes 
the dissatisfaction. In the development 
of the country districts, in my judgment, 
the part-time agent is imperative. The 
reasons for this are so obvious to me 
that I will not take the time to enumer- 
ate them. In metropolitan centers the 
part-time contract should, in my opinion, 
be limited to a definite trial period, say 
to six months. 

* & cs 


Let us take a concrete case: By all 
the known rules Mr. Jones should be a 
success as an agent. He has a wife and 
children. He is earning a salary suffi- 
cient for their needs. He has no reserve 
to fall back upon. What a grave respon- 
sibility confronts the general agent. By 
what test shall he make certain that 
Jones has that added something which 
must be added to all the discovered ex- 


surance? Shall the general agent get 
Jones to at once leave his present posi- 
tion, guarantee Jones advances and start 
him in the field? Jones makes good. All 


is well. 
s = * 


But if Jones fails, what a tremendous 
responsibility for the general agent to as- 
sume. Much better to give him a part- 
time contract and utilize his margin of 
time by trying to find prospects for in- 
surance and see if he has the ability to 
close them. This, it seems to me, is a 
legitimate use of part-timeism in the 
large centers. Use this form of part- 
timeism as an addition to the rating card 
to uncover that unknown quality so im- 
peratively needed, and as yet undiscov- 
erable except by actual field work. 

Be bold in dismissing the agent who 
has not proved a success, the weaklings, 
those unable to make a living—they are 
a drag on the successful agents, they are 
a drag on you, they cost more in business 
than they produce, besides you are unjust 
to the man himself, as you hold him to a 
vocation in which he cannot succeed and 
thus prevent his undertaking another for 





cellencies that make for success in in- 


which he may be fittea, and in which he 
may become a success. 








Will Occupy Own Building 


SAN FRANCISCO, CAL., Nov. 26—The 
Western States Life of San Francisco will, 
in due season, move to its building that it 
purchased at the corner of Sixth and 
Market streets, known as the Hewes build- 
ing, for which it paid $650,000. The day 
following the purchase the Western States 
Life was offered $675,000 for its bargain. 
The Western States Life will occupy the 
second and third floors. It expects to 
make at least 6 percent on the invest- 
ment. Market street is the main street 
in San Francisco and runs from the Ferry. 
The business section of San Francisco has 
been shifting steadily during the last few 
years, coming up Montgomery and Kearny 
streets and into Market street, and the 
triangle bounded by Market, Sutter and 
Powell streets. The Hewes building is a 
15-story structure. The Western States 
Life was able to pay for this real estate 
purchase out of its increase in assets. It 
sold low interest earning bonds and used 
the money to buy the Hewes building, 
which will pay higher interest and in- 
crease the principal. 





Mid-Continent Life Agency Trip 


Edwin Starkey, vice-president of the 
Mid-Continent Life, announces that he 
will have at least fifty of the company’s 
field representatives in attendance at 
the all-insurance-day Jan. 3, In Okla- 
homa City. The meeting is being ar- 
ranged by the Life Underwriters Asso- 
ciation of Oklahoma. 

Immediately following this event the 
Mid-Continent Life will start south in 
two private cars with its representatives 
for a two weeks’ outing which will in- 
clude a day each in San Antonio and 
Dallas, another in Galveston and ten days 
on the Stuart plantation near Browns- 
ville, Tex. Side trip will be taken into 
Old Mexico, boat rides and fishing on the 
Gulf and a venison barbecue on the plan- 
tation. The party will return to Okla- 
homa City Jan. 20. 


Tax Collection Enjoined 


WACO, TEX., Dec. 2—A decision im- 
portant to insurance companies was ren- 
dered here last week when the district 
court granted an injunction asked by the 
Amicable Life restraining the city of 


Waco from collecting taxes aggregating 


$12,000 on $906,050 of government bonds 
and government securities held by the 
Amicable. Notice of appeal was given, 
but it has not been perfected and the 
trial court decision may ultimately be 
accepted as final. 

The case involved the question as to 
whether the government bonds were pur- 
chased out of the capital and surplus 
funds of the company or out of its re- 
serve. The city contended that it was 
an investment of the company’s reserves 
and, therefore, taxable. The court took 
a contrary view. 


Life Notes 


James H, Dewes, a life insurance agent 
connected with the Provident Life & 
crust of Philadelphia, died Nov. 23 at his 
home, 


northwestern Iowa, is now agency man- 
ager for the Bankers Life of Des Moines 
at Mason City, Ia. 


The Our Home Life has transferred its 
executive office to Washington, D, C. It 
does business in Florida, Virginia, Ken- 
tucky and the District of Columbia, 


R. H. Fite, who represents the Bankers 
Life of Des Moines at Nashville, Tenn., 
has produced at least one application per 
week for twenty-two consecutive weeks. 


T. W. Blackwell has been appointed 
general agent of the George Washington 
Life at Huntington, W. Va. He was for- 
merly district agent of the Conservaiive 
Life at Wheeling, W. Va 


The Texas department has issued an 
amended license to the Central Life of 
Des. Moines. This company _ recently 
passed from a stock concern to a mu- 
tual. The Texas department licensed it 
as mutualized. 


Henry K. Merritt, formerly manager of 
the Mutual Life of New York in Cun- 
berland, Md.,and later Indianapolis, died 
recently in France. He was a major in 
the insurance division of the Red Cross 
during the war. 

The Carpenter Steel Company of Read- 
ing, Pa., has taken out a group policy 
to cover more than 1,800 employes. Death 
from accident or sickness, also total and 
permanent disability before the age of 
60 years, are covered by the policy. 


Capt. Harvey B. Mann, special agent of 
the Northwestern Mutual Life at Black 
River Falls, Wis., has decided to move 
his headquarters on Jan. 1 to Sparta, 
Wis., as a more central point in his ter- 
ritory, embracing five counties in north- 
western Wisconsin. 

The Amicable Life of Waco, Tex., last 
week exchanged $120,000 in Liberty 
bonds for $119,000 of mortgage loans it 
had on deposit with the state treasurer 
of Texas at Austin. The new deposit 
was in three bonds, one for $100,000 and 
two each of $10,000. 

Dr. A. R. Stone, assistant medical di- 
rector of the Missouri State Life, visited 
Austin, Tex., last week in connection with 
examinatidns for large amounts of in- 
surance written through the South Texas 
Agency at Austin, with B. S. Dickinson 
as general manager. 


The New York branch, Aetna Life, has 
formed a club among its employes to 
be known as a branch of the Aetna Life 
Club so popular at the home office. The 
girls of the Phoenix Mutual Life of Hart- 
ford have also formed a club Known as 
the Phoenix Mutual Girls’ Club. 


Mrs. P. T. Throop, wife of the general 
agent for Tennessee of the Northwestern 
Mutual, died this week. Millard W. 
Mack, Cincinnati general agent, went 
down to attend the funeral and a num- 
ber of general agents were expected to 
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« Good men, whether experienced in life 
‘insurance or not, may maké direct con- 
, ‘tracts with this company, for a limited ter- 









4 a 





‘ritory if desired,an efor ves, 
; in’addition to*first year’s commission, a 
renewal interest insuring an income for 
EDWARD TOWNSEND the future-¥Address the Company at its | 
Pres, Lnperters © Traders Nat. Bank. Home Office, No. 277 Broadway, N. Y- 














be present from surrounding states. 

A. F. Atwood, of Hutchinson, Kan., re- 
turned recently from overseas service 
and renewed his old allegiance as a 
salesman for the Bankers Life of Des 
Moines. He was married a few days ago 
and went to Kansas City for his honey- 
moon. While in Kansas City, he met 
one of his pals from overseas and cel- 
ebrated the occasion by taking his ap- 
plication for a life insurance policy. 

Ed Wolverton of the Omaha office of 
the New York Life has received a letter 
from Director Emerson of the War Risk 
Insurance Bureau of the United States 
treasury department, commending him 
for the interest and time he is giving in 
assisting former service men to convert 
their insurance into permanent govern- 




















History Goes Ahead of 


A record and a name go hand in hand. 





ASSURANCE SOCIETY 
OF THE UNITED STATES (MUTUAL) 
DES MOINES, IOWA 


Itself 


Date Business in force Assets 
Brecemies St, IGOR: es. cco ek coc ccc ece eeceseee $ 2,363,054.00 $ 102,687.00 
December 31, 1906... ..........ccccccccccensecces 10,576,111.00 661,430.00 
Wecember SE. L9G. w< ines ccs ccgecsedaceseses 20,565,577.00 1,952,407.00 
ICCOMINGN BE Waa bo Sie ck os cnc cudawusesednees 48,026,506.00 4,922,478.00 
December SE, W928i os.c sucess cenesswecoscescns ? ? 


More than doubled each five years. 
Business in force, September 30, 1919 
$78,160,536. 









THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 
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HL marries 

FEDERAL: UNION LIFE 
Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income” 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 








J. H. Wilson, formerly a banker in 





ment insurance. 





THE PEOPLES LIFE 
INSURANCE Co. 


Now convert- 
ing Industrial 


| Ordinary. 
Splendid op- 
portunities for 
i good men. 
Address 

» ELONA.NELSON 


President 
Home Office Building CHICAGO 
Chicago 

















Agency Openings in 
SOUTH DAKOTA 
OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 








NATIONAL LIFE 
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Des Moines, Ia. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 


Gardian tite 


Madison, Wis. 


C. L. Miller, 
Directing Sales 














HOME LIFE 
INSURANCE CO. 


WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% anid is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
No on ae ag 
Rooms 601-606 Th th Nat. Bank Bldg. 
CINCINNATL OHIO 


HOYT W. GALE, General Manager 
Os 3 Northern Ohio 
Leader-News panting 
"CLEVELAND. OHIO 








‘ee —_ 
A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance. Company 
of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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TIMELY LIFE TOPICS 





as regrettable failures in life in- 

surance was the wrecking of the 
Pittsburgh Life & Trust. The failure 
of that company was a remarkable in- 
stance of how easy it is for a life in- 
surance organization to disintegrate 
and the solid, hard work of years to 
fade away. W. C. Baldwin, the presi- 
dent of the Pittsburgh Life & Trust, 
probably killed himself in building up 
the company. He not only worked 
under the constant strain of personal 
effort but he surrounded himself with 
an able corps of office and field work- 
ers.., 

While apparently his judgment was 
sound in insurance and agency matters 
his fatal mistake was in not looking 
properly after the stock control of the 
company after he should pass away. 
Possibly he himself had the “high fi- 
nance” idea when it came to the finan- | 
cial side of the company. 

Now finally the Birdseyes, Clarence 
F. Kellogg and George M. Montgom- 
ery have been convicted by a jury in 
the criminal court of Alleghany County, 
Pa., with the certainty of swift and 
stern retribution for the parts they 
played in the wrecking. The sale of the 
St. James and the Washington Life 
buildings in New York in exchange for 
bonds of the Dare Lumber Company 
had much to do with the company’s 
failure. The substitution of bad securi- 
ties for good has always been a favor- 
ite trick with wreckers Of financial 
institutions. The first thing the Birds- 
eyes did on acquiring control of the 
Pittsburgh Life & Trust was to convert 
the bonds and securities into cash. The 
securities were sold for $1,540,000. The 
price paid for the Dare Lumber Com- 
pany and the East Lake Lumber Com- 
pany was $1,000,000, two-thirds of this 
being for the Dare concern. The Birds- 
eyes immediately put out a $6,000,000 
issue of the Dare Company bonds per- 
sonally and bought the Washington and 
St. James buildings in New York from 
the Pittsburgh Life & Trust, using part 
of these bonds in payment. The day 
after the Birdseyes gained control of 
the company, according to the testi- 
mony, Kellogg Birdseye and William 
G. MacQueston went to the company’s 
safety deposit box in New York and 
took possession of $3,112,965 worth of 
securities. 


O NE of the most flagrant as well 





x * * 


The following letter from Clarence 
Birdseye to his son was introduced as 
a part of the testimony: 

“You will be glad to know that the 
transfer of the Washington Life build- 
ing passed without any great notoriety. 
Our scheme worked pretty well as the 
papers were not filed until just before 
4 o’clock on Tuesday, nobody saw them 
until the next day, and as they were 
then a day old, the afternoon papers 
overlooked them and there was nothing 
in the papers yesterday. Today The 
Times and Sun and some other papers 
have short reading notices, but as the 
matter is two days old, from a news- 
paper standpoint, it is not worth spend- 
ing much time on and so they have 
passed it as a matter of comparatively 
small interest. We shall try the same 
plan with the St. James building, either 

this afternoon or tomorrow afternoon, 
as we get the papers: done, but it is 
not likely to get through before tomor- 
row afternoon because we must have 
action by the board, and I propose that 
it shall be done by the old board and 
officers, and therefore we will change 
both board and officers.” 

Roscoe Clary of Converse County, 
Wyo., president of the Dare Lumber 
Company at the time of its sale, testi- 
fied that he received a check for 
$666,666.66 in payment for the concern. 
Testimony then showed that the books 


assets of $21,500,000. Thereupon $26,- 

000,000 worth of bonds of the Dare 

Lumber Company were issued and with 

this money the Birdseyes bought the 

Washington Life building and the St. 

James building. 
* * 

An interesting point brought out in 
the testimony of Birdseye was that after 
getting control of the company he found 
in a safe deposit box consignments of 
mortgages which were unrecorded and 
if recorded would decrease the assets 
of the company by $7,000,000. 

This is only another case where a lot 
of would-be high financiers, who had 
nothing themselves, hoped to make a 
fortune by wrecking a going business 
concern. The manipulation of life in- 
surance companies is one of the most 
dangerous enterprises on which a 
would-be financier can embark. In the 
interest of the life insurance business 
every such attempt should be followed 
relentlessly and nd guilty man should 
be allowed to escape. 

In the meantime the Metropolitan 
Life is administering the business of 
the Pittsburgh Life & Trust and policy- 
holders may be certain that every dollar 
that is left from the wreckage will be 
conserved and made to go as far as 
possible in carrying out the policy con- 
tracts. 

x * & 
PRESIDENT BURNET’S THEORY 
ON INSURANCE PRODUCTION 


P BAr is an interesting theory of 
Philip Burnet, president of the 
Continental Life of Delaware, that the 
life insurance business follows the 
trend of commodity prices or at least 
that there is some relation between the 
two. While most observers would not 
be willing to admit that the great pro- 
duction of new business can be ac- 
counted for by the high commodity 
prices prevailing, there is no doubt 
that some of the causes for the one 
also make for the other. If what Mr. 
Burnet says holds good, to determine 
what future conditions as to the writ- 
ing of new business will be is simply 
to determine what will be the trend or 
commodity prices. Life insurance men 
certainly feel that so long as_ high 
prices continue conditions are favor- 
able to the sale of their commodity. 
This would be true if only on the 
thesis that if a dollar is worth only 50 
cents in the normal value of other 
commodities the best thing that can 
be done with money at this time is to 
put it away for a future time when it 
will resume its normal value and pur- 
chasing power. Mr. Burnet thinks 
that we may expect prices to continue 
to rise for a year or more, then stead- 
ily to decline for several years and 
after that to remain more or less sta- 
tionary. This means that we ought to 
have at least a year or more of good 
business. Perhaps by that time life 
insurance will have so “gripped” the 
American public that business will 
continue to be good indefinitely. 
et 
COMPANIES LOWERING 
THEIR AGE LIMITS 


NE of the interesting changes 

which many companies are mak- 
ing is reducing the age limits from 
ages 18, 19 or 20 to 15, 12 and even 
as low as 10 years. Perhaps 25 com- 
panies have made this change within 
the past year. The opinion of company 
managers seems to be that not only is 
a larger number of Prospects opened 
up to the agents but that in many 
cases parents are seeing the advan- 
tages of life insurance for their chil- 
dren and are taking policies out on 
their lives so as to encuurage them in 
the ideas of thrift and protection. Cer- 
tainly the industrial companies have 





were changed on March 26 and 28 so 
that the concern appeared to possess 





shown that it pays to inculcate early 
the ideas of life insurance and that a 








“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 








MR. AGENT! 


Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 

















ACTUARIES 


_ F. CAMPBELL 





CONSULTING 
SoroARY 
76 West Monroe Street 
Telephone Randolph 918 
CHIGAGO, ILL. 


—— J. HAIGHT 


CONSULTING 
ACTUAR ¥ 


811-812-813 Hume-Mansur Bldg. 


PNDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


hemical Building ST. LOUIS, MC 











T J. McCOMB 
® COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, Baas SMe GHDE 
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Policies and all be) Insurance forms 
The Law of Insurance a forms prepare. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
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Telephone 1223 A fation Building 
Central $462 19 S.LaSalleSt.. CHICAGO 
> aes E. VINEBERG 
Fellow 


Actuarial Society of America 
Fellow American Institute of Actuaries 
CONSULTING ACTUARY AND EXAMINER 


Room 1437 First National Bank Building 


CHICAGO 
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CONSULTING ACTUARY AND EXAMINE 
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company which can insure the children 
can usually insure these same children 
when they become older. Then there 
is a growing demand for endowment 
policies maturing at the age when the 
young man or woman is starting life, 
going to college or taking on other re- 
sponsibilities in. which the possession 
of a certain amount of cash is a help. 








NEWS OF COMPANIES 




















New England Mutual Life—Its total 
new business for the entire year of 1918 
has been exceeded in the ten months of 
the present year by 64 percent. The 
new business of October was just $203 
under $8,000,000. This is more than twice 
the business for October of last year. 
The total new business of the year to 
Nov. 1 was $71,509,557. 

* * * 

Western Life, Des Moines—Amount of 
new business issued for 1919 for first 10 
months was over $500,000 in excess of 
total for 12 months of 1918. The amount 
of business gained during the first 10 
months of 1919 was $2,600,000. The month 
of November is the fifth annual “Struth- 
ers Month” in honor of the vice-president 
and treasurer. 








LOCAL ASSOCIATIONS 










































AGENCY MANAGER for Indiana and Michigan—one who has a 

W t d record as a personal producer and has had success in getting Agents 

an e to write business. All of our policies are unrestricted. Complete 

line to work with. Combination Accident and Health Policy for 

Business and Professional Men, $5,000—$25.00—$25.00, costing 

$9.00 quarterly. No better policy issued anywhere. Monthly 

payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 











Milwaukee, Wis.—At the regular 
monthly luncheon and meeting of the 
Milwaukee Association for November, the 
guest of honor was John R, McFee of 
Chicago, who made an address on “Life 
Insurance Taxation.” The largest at- 
tendance of the new season came out to 
hear Mr. McFee, who is especially well 
known in Milwaukee through his writ- 


* * * 

Racine-Kenosha, Wis.—W. C. Gausche, 
manager of the Racine branch of the 
Metropolitan Life, was elected treasurer 
of the Racine-Kenosha Association at the 
monthly meeting for November, held at 
the Elks Club in Kenosha. E. N. Rice 
gave an interesting report of the meeting 
of local association executives, which 
was held in Chicago on Nov. 13. In 
accordance with the recommendations 
made by J. Stanley Edwards, president 
of the National Association, the Racine- 
Kenosha branch decided to undertake a 
vigorous membership campaign which 
will close Dec. 31. 


* * * 

Wilmington, Del. — An_ enthusiastic 
meeting of the Delaware association was 
keld at Wilmington last week. Charles 
B. Palmer, manager of the National Life 
of Vermont and secretary of the associa- 
tion, was in charge of the meeting. Mr. 
Palmer spoke on “Inheritance Taxes and 
Their Effect on Securing Life Insurance 
Applications.” Dr. M. I. Samuel, state 
commander of Delaware for the Ameri- 
can Legion, and medical examiner for 
several life companies, had as his topic 
“The Consummation of War Risk In- 
surance for Ex-Service Men.” Frank W. 
Bland of New. York, associate manager of 
the National Underwriter, spoke on “The 
Mission of Insurance Journals Today.” 
Mr. Bland spoke on the need of reading 
insurance trade papers. He outlined the 
advantages and explained the work of 
insurance journals as a whole, touching 
particularly upon the stimulation of pro- 
duction that results, the educational and 
news features and other important so- 
liciting information that is contained 
in every issue of the great majority of 
insurance news papers. 

* * * 

Omaha, Neb—Omaha life agents are 
preparing to put their shoulder to the 
wheel in an effort to make national thrift 
week, Jan. 15 to 22, a success in Cmaha. 
At a meeting of life men Nov. 29 a com- 
mittee of three was appointed to work 
out a definite program for that week, 
which will include special features for 
each day of the campaign, such as Pay 
Your Bills day, Bankers’ day, Life Insur- 
ance day, etc. 


Traylor Is Campaign Secretary 
Joel T. Traylor, superintendent of 
agents for the Provident Life & Trust 
at Denver, has been appointed traveling 
membership campaign secretary for the 
National Association of Life Underwrit- 
ers. Mr. Traylor will give his full time 
for a six months’ period to this work. 
Dick Oliver, agency director of the 
New York Life, has been appointed as- 
Sistant to the president for District 7, 
Division 2, comprising the states of Colo- 



















|FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 











rado, Wyoming and Utah. 













































| Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once tor agency con- 
the up-to-date Agent either part time or ‘#¢* my Peagaerel —_ and expense allowance 
whole time that we have the best proposi- ~ Canane perenne yt sac haat Illincis 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 
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THOMAS J. OWENS, President — DR. ALBERT SEATON, Vice-President and Medical Director —_ T. —_ cone 
CENTURY LIFE INSURANCE CO.,, inotanarowis 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 








~The Minnesota Mutual Life 19,712 LEADS 


INSURANCE COMPANY wore distributed among Fidelity field men in 1918— 


lity 
the result of eur direct mail ad This is 
contiian one vast onl a ee whe wean 


Excellent Opportunities for Two General Agencies in Illinois || | “A2'vac ee ei et 


The Fidelity ag carn ose Full levei ost 
$ premium reserve aithfu insurers 
Contract Direct with Home Office since 1878. Insurance im force ever 
A FEW AGENCY OPENINGS FOR THE RIGHT MEN 
For particulars address 


E. S. ALBRITTON THE FIDELITY MUTUAL LIFE 


2nd Vice President St. Paul Minnesota || | metmance come remapem 
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SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of Public Service 


Shortening, Simplifying and Liberalizing the Policy Free Health Examinations for Policyholders 


Contract : ocean! 
ee A Home Purchase Policy 
Immediate Payment of Death Claims ~meenesecaenen 


Pg 5 eat rr ge ae A Refund Annuity Guaranteeing Return of Entire 
Incontestability After First Policy Year 


Principal 
Group Insurance for Employees An Income Bond to Provide for Old Age 
A Corporate Policy to Protect Business Interests New and Improved Forms of Accident and Health Policies, 
agromapemend thus completing the circle of protection against 
A Convertible Policy Adaptable to Altered Circumstances the hazards of Life, Accident and Disease. 








THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


W. A. DAY, President 
120 BROADWAY - NEW YORK 
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Agents in Chicago 
are making money. 





AMERICAN 
CENTR AL THE FRANKLIN LIFE 
INSURANCE COMPANY 
of Springfield, Illinois 
L| f F | can find places for a few good men. 


Insurance Co. 











ADDRESS 
INDIANAPOLIS, IND. 


See WOLFLE, STEFFELIN & COMPANY 
HERBERT M. WOOLLEN 823 The Rookery, Chicago 
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MODERN BUSINESS 


INSURANCE NEWCOMER’S VIEWS 


John J. Healy of the Equitable, Who Wrote 46 Appli- 
cations in 46 Days in Chicago, Tells How He Works 
and What He Thinks of Life Insurance Selling 


John J. Healy has made a great 
record for the Equitable Life of New 
York in Chicago. For many years a 
court reporter, Mr. Healy joined the 
staff of the Equitable on July 5. On 
Sept. 5 the company inaugurated its 
training class in life insurance sales- 
manship and during the time that this 
course was in progress Mr. Healy sold 
46 applications in 46 days. 

This record was accomplished while 
he was teaching shorthand three eve- 
nings a week at a night school in Chi- 
cago. Mr. Healy has kept going at a 
fast pace ever since the training class 
was held in Chicago and is now writing 
practically one new case a day week 
in and week out. 


FRIENDS PROVED TO 
BE POOR PROSPECTS 


“How do you do it?” Mr. Healy was 
asked the other day. “Well,” he said, 
“there is nothing mysterious or won- 
derful about it. For many years I had 
been a court reporter and as such was 
doing work that became daily more 
irksome to me. Looking back at my 
experience, I now realize that in my 
work I was nothing but a conduit for 
other men’s thoughts. The oppor- 
tunity to get into the life insurance 
business presented itself and I grasped 
it eagerly. It gives me a chance to do 
creative work where I could exercise 
some initiative. 

For some time I had been very busy 
and had lost. track of most of the 
friends I had made in Chicago. When 
I got into the life insurance. business, 
I decided to look them up. I went to 
them with my proposition, but made 
practically no progress. All seemed to 
feel that I was making sort of an ap- 
peal to them based on the friendship 
that had formerly existed. Many 
openly resented it. Certainly I made 
ro progress with them as a class. I 
soon saw that if I depended on them to 
get any business, I might as well drop 
out. I then decided that I must make 
up my mind to work among strangers, 
to meet new people every day and to 
go out on a straight selling campaign 
without any introductions or pre- 
viously prepared material. 


STRAIGHT CANVASS IN 
BIG OFFICE BUILDING 


I started out by beginning on the top 
floor of the Transportation Building in 
Chicago and working down to the bot- 





Gospel of Thrift 


Rome was not built in a day, 
and the American people, notori- 
ous for wastefulness, could not 
be expected to become all at once 
a nation conspicuous for thrift. 

Nevertheless, the American 
people have been gaining pru- 
dence, and learning economy, 
with astonishing swiftness; and 
the agents of our life insurance 
companies have been doing more 
than any other class in teaching 
them to save. 

Thus it is that the agents have 
been doing, and will continue to 
do, a more important thrift work 
than any other class of laymen in 
this country. 

And the more active they are 
at this time, the more rapidly will 
the value of that work develop. 

In this work the agent now has 


ion and habit—Agency Items. 





tom. When I finished that building, 
I knew something about the life insur- 
ance business and about salesmanship. 
I found that by working hard I could 
make 20 calls a day and out of the 20 
calls could get from four to six inter- 
views. These four to six interviews 
led to one new application and I kept 
up this pace for many weeks. When I 
finished with that building I started in 
on another. I have kept up the process 
ever since and do not see any reason 
why I cannot keep it up indefinitely.” 


HOLDING INTEREST OF 
UNKNOWN PROSPECT 


“What do you say to the man you 
never have met in your life before? 
Suppose you open an office door, walk 
in and see a fairly likely looking pros- 
pect seated at the desk who should be 
a good subject for life insurance, what 
kind of an opening remark do you 
make to him and what can you say 
that will hold his interest and make 
him want to hear more?” Mr. Healy 
(was asked. 

“In going out on a straight canvass, 
I do not believe that anything is ac- 
complished by stalling or sparring 
around with a man, trying to hide from 
him as long as possible the fact that 
you are in the life insurance business. 
Every minute spent in this kind of 
thing is valuable time wasted. I come 
quickly to the point by saying some- 
thing like this: ‘My name is Healy. I 
am with the Equitable Life of New 
York and I want to show you some of 
the new twists that have come on in 
life insurance since- you bought your 
last policy. Something new is happen- 
ing all of the time and we have a couple 
of things that I think you might be 
interested in.’ To this 99 men out of 
a 100 will reply that they are carrying 
enough life insurance, are not inter- 
ested in buying any more and do not 
care to take any time to discuss the 
subject. 


UNFAVORABLE REPLY 
TO BE EXPECTED 


“This does not jar me in the least. 
Tt expect it. If a man said anything 
else, I would be very much surprised. 
This kind of a reply should not be re- 
garded by life insurance men as a re- 
buff. It is a natural thing for most 
prospects to say. I tell such men that 
they should consider the life insurance 
they have bought just as they would 
their stock of groceries at home. In 
other words: What have they got on 
their shelves? Is their supply of life 
insurance sufficient to take care of their 
needs today? Have they made an in- 
ventory of the life insurance they are 
carrying recently? Do they know for 
a certainty that they have enough and 
that it is on the right plan? I ask a 
man how long it has been since he has 
gone over the life insurance he carries 
to see how much it amounts to and 
kow it would operate in the event of 
his death. Most men have never made 
such a survey of the insurance they are 
carrying. In the same breath I bring 
out the decreased purchasing power of 
a dollar. The man who bought $10,000 
of life insurance five years ago really 
has only $5,000 worth, based upon what 
the money will buy today in propor- 
tion to what it would have bought at 
the time he took out the insurance. At 
this point, the man who is carrying 
what he feels to be a good sized 
amount of life insurance will usually 
name the amount, saying that he 


thinks it to be sufficient to meet all of 


GETTING 


on what he carries and a basis to work 
from.” 


ACTUAL YIELD OF MONEY 
FORMS REAL BASIS 


Mr. Healy says that the important 
thing to show the man who already 
carries life insurance is that the amount 
in force is inadequate for the means 
of his beneficiary based on what it will 
do in the way of a regular monthly in- 
come. The man who carries $10,000, 
for instance, has created a fund that 
will provide his wife with $10 a week, 
invested at 5 percent. This is so small 
a sum as to be almost useless. Mr. 
Healy says that in making the calcu- 
lation, the ciphers may be removed 
from the amount of insurance carried 
to give the amount of weekly income 
that the life insurance will yield when 
invested at 5 percent. For instance, 
the man carrying $25,000 of life insur- 
ance has created an estate that will 
provide his wife with $25 a week, which 
is more like the amount most men are 
aiming at. 


PROSPECT NOT INCLINED 
TO DROP SUBJECT 


Hence the man who boasts to Mr. 
Healy of the amount of life insurance 
carried, really develops the fact him- 
self that he is underinsured and should 
take out additional life insurance in an 
amount sufficient to bring up the 
weekly income to a figure that will pro- 
vide a decent living for his wife in the 
‘event of his death. By the time the 
discussion has gone this far, the sub- 
ject of life insurance is fairly well 
under way and there is no further ques- 
tion as to whether Mr. Healy is to be 
allowed to remain or not. The solici- 
tation has gone so far that most men 
want to learn more about the subject. 


MAN’S VALUE IN 
_TERMS OF INCOME 


Mr. Healy says that before men can 
be made to buy life insurance in good 
sized amounts, they must be made to 
see just what their producing value is. 
For instance, the man who is making 
$5,000 a year, Mr. Healy says, is worth 
just $100,000 to his family. That is, 
in the event of his death, his family 
should be provided with a sum equal 
to his salary while alive. Thus the 
man making $5,000 a year should leave 
to his family $100,000, which invested 
at 5 percent, will return an income 
equal to the salary earned while he 
was alive. While this argument can- 
not be carried to its logical conclusion, 
it does make prospects think about just 
what the loss of a regular monthly in- 
come means and what it is up to them 
to provide in the way of an insurance 
fund that will take care of the wife 
and family on the proper basis if death 
comes. 


POLICIES MUST FIT 
POLICYHOLDERS 


Mr. Healy says that during his ex- 
perience in the life insurance business, 
he has found that the life insurance 
man’s biggest job is to fit the policy 
to the prospect. That is, the salesman 
must provide the customer with the 
kind of policy that:just fits the case, 
irrespective of the immediate return to 
the salesman. This-is a hard task, Mr. 
Healy says, because there is so often 
the temptation to load the prospect 
with as much as the traffic will bear 
and rake in the commission without 
much regard to whether the policy sold 
is the best one for the prospect. How- 
ever, in the long run, Mr. Healy has 
found that it pays to consider the pros- 
pect’s interests. He says that the pol- 
icyholders that send the life insurance 
salesman to friends and who give the 
salesmen leads that bring business, are 
those who have been given considerate 
and thoughtful treatment. The policy- 
holder who is argued out of buying a 

















three powerful aids—fashion, edu- 
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his requirements. This gives me a line 


20-year endowment and is sold an or- 


METHODS 


dinary life because it provides the fam- 
ily, which is sorely in need of protec- 
tion with an adequate amount of life 
insurance, is grateful to the salesman 
who turned the trick, when he learns 
just what it means to him. 


GIVING YOUNG MEN 
THE BEST POLICY 


Mr. Healy says that he has sold 
young men term insurance who never 
knew there was such a thing. Their 
incomes were so small they did not 
think they could buy any life insurance 
at all, although they needed it badly. 
To these men Mr. Healy sold term in- 
surance, making the princely sum of 
$1.50 on each case. But he did these 
policyholders a service. He provided 
their families with protection that they 
did not think they could buy and when 
their position has advanced somewhat 
Mr. Healy will get the business. He 
has rendered a service that will not be 
forgotten. 


INSURANCE TO 
PROTECT INSURANCE } 


Mr. Healy has found tha’ 1 ost men 
can be sold accident and : :sith insur- 
ance at the same time tis: they pur- 


chase their life policy. tie says that 
when a prospect can begin to think in 
terms of protection and shape up a life 
insurance program the time is ripe to 
introduce the subject of accident and 
health insurance. He says that he will 
often say to a man, “Now you have ar- 
ranged a life insurance program for 
yourself that just suits your require- 
ments. It is fine and if you are able 
to keep your job and go along as you 
are now, there is no reason why you 
cannot carry it out. But have you 
got insurance for your insurance? 
That is, I mean, do you positively 
know that you are going to be able to 
meet your payments each year as they 
come due? So far as your position is 
concerned, you are secure, but if you 
were to be incapacitated by accident or 
sickness for six or eight months, or 
maybe a year, what would become of 
your life insurance? Your income 
would stop and you would not be able 
e meet your payments as they fell 
ue, 


DISABILITY AND LIFE 
GO HAND IN HAND 


Mr. Healy says that this same solici- 
tation might not have any effect six 
months or a year after the policyholder 
had been sold life insurance, but that 
w.tile the whole subject of providing 
protection for the family is being dis- 
cussed, the prospect seems to be in a 
more receptive mood so far as disa- 
bility insurance is concerned. While 
the subject of life insurance is being 
broached seems to be the psychologi- 
cal time for taking up accident and 





Power of Fashion 


_ The power wielded by fashion 
is practically irresistible. That 
is one reason why we are becom- 
ing a thrifty nation with such 
astonishing rapidity. 

Not long ago it was the fashion 
to be extravagant, and people 
spent their money because they 
were ashamed to exercise econ- 
omy. Now people are ashamed 
to be wasteful, ashamed to spend 
their money for nonessentials, 
ashamed to do many things fash- 
ion constrained them to do in the 
past. 

Any agent who fails to recog- 
nize this truth and who does not 
use it as a powerful lever in con- 
straining ,his client to put his 
name on the dotted line will neg- 
lect one of the greatest oppor- 
tunities of a life-time—Agency 
Items. 
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Equitable Life Insurance Company of lowa 
ANNOUNCES 


$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 
fied Policyholders. 


For Information, address: Home Office, Des Moines 

















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh F*"psi5.2e* Pittsburgh, Pa, - 
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BIG AGENCY OPPORTUNITIES! 





. Inthe next thirty days someone is going to be selected to represent one of 
the fastest growing life insurance companies in America today, in the cities of 
Kansas City, Missouri, Detroit, Michigan, and Cleveland, Ohio. 
These are three real opportunities for men capable of handling large agencies. 
Over $200,000,000 of insurance in force, with assets of over $22,000,000. 


Policy contract embodied with all the up-to-date features. 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. Singleton, President F ’ 
Home Office Saint Louis 














health insurance. The- purchaser likes 
to feel that he is doing a good job and 
is providing the kind of protection that 
will take care of his family in any con- 
tingency. After the life insurance has 
been sold and the subject temporarily 
dismissed from mind, it is not so easy 
to sell accident and health insurance 
to the man who has purchased a fairly 
generous amount of life insurance. 


WHAT LIFE SALESMEN 
NEED TO KNOW 


Mr. Healy says that he received’ his 
real inspiration in the life insurance 
business from the training classes given 
by the Equitable in Chicago during 
September and October. He says that 
what life insurance salesmen must un- 
derstand is the great need of protec- 
tion. They must know why men should 
buy life insurance. They must them- 
selves be made to see the great need 
that exists for life insurance at the 
present time. Actuarial science, Mr. 
Healy says, is not a necessary part of 
the life salesman’s equipment. The life 
insurance salesman needs merely to 
know roughly what life insurance is, 
but more particularly what it does. Mr. 
Healy says he will never enter into a 
discussion with a prospect over whether 
or not the rate is too high and often 
frankly tells a prospect that the rate in 
his company is higher than in some other 
companies. He believes that life insur- 
ance is a great financial institution that 
has stood the severest tests and has 
come through with flying colors. He 
admits readily to any prospect that 
brings up the question, that the rate is 
enough, perhaps a little too much, but 
the excess is for the sake of safety and 
ultimately finds its way back to the 
policyholder in dividends. What the 
prospect is interested in, Mr. Healy 
says, is the finished product. 


LESSON IN TACTICS OF 
AUTOMOBILE SALESMEN 

The automobile salesman does not 
undertake to tell the men he calls on 
just what the factory process is. He 
does not take them through the con- 





endeavor to tell them just how every 
part is made. On the other hand, he 
talks about the automobile as it stands 
on the factory floor, what it will do for 
the family that buys it, the new worlds 
that it will open up, the pleasure that 
it will provide, and the general satis- 
faction that it will be to all who ride 
in it. In other words, the automobile 
salesman explains what the automobile 
does, and does not: weary the buyer 
with a lengthy discourse upon the man- 
ner in which the automobile was con- 
structed. So it is with life insurance. 
The man who is interested in life in- 
surance wants to know what life insur- 
ance will do for him and his family if 
he pays his good money to buy it. 
This is the story that life insurance 
salesmen must tell. They should not 
waste time in explaining how the struc- 
ture of life insurance has been built or 
in getting into a controversy over the 
actuarial side of the business. | 


COLD CANVASS BRINGS 
THE BUSINESS 


Mr. Healy expresses surprise that 
sore life insurance salesmen do not 
make greater use of the straight can- 
vass in going out after business. He 
says that in selling life insurance, as 
in anything else, the law of averages 
prevails. The salesman has merely to 
call on enough people to finally come 
in contact with someone who is inter- 
ested in life insurance and can be sold. 
He says that in every city there are 
men who are thinking about life insur- 
ance, have talked it over with their 
wives, but who have never done any- 
thing. Such men can be found only by 
the life insurance man who seeks them 
out. The man who makes call after 
call, finally finds someone who re- 
sponds to his opening remarks. Even 
the man who doesn’t can be made to 
respond if the salesman can stay with 
him long enough to say something that 
creates interest. At any rate, Mr. 
Healy says that one new piece of busi- 
ness will result out of every 20 calls 
made if 20 calls are made every day 





struction of the automobile in detail or 





for a week. 








































Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 

from $1,000.00 to $50,000.00 and 

Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 


NI iim ads ooo scbbSsd ocd: casas saecagee cis eaaussonee eek aed $ 18,362,862.75 
NO i Se S30 os ce anpemeene® Ney ee cab iees 16, 78 
Gapites ond. SurQiuss oicoici occ ciccsccccciecsse Pegs oe jecccdecss  Apamenray 
BRBUTAMOE® HF OTCE 5. iiss ccc scccscccees OR eae sas eankee 149,170,320.00 
Payments to Policyholders..............+- clevuas ce waesians eeee 2,376,218.75 
Total Payments to Policyholders since Organization.......... $21,988,834.83 


JOHN G. WALKER, President 
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©) The QHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT sx° MONTHLY INCOME INSURANCE. 


|e LATEST POLICIES AND AGENCY CONTRACT 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





FOR FACTS 





| ECRET OF OUR ‘e have a contract for you under which 
wee ERVICE re a will be — ide ga said. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY fiaicin 


Cash Capital $200,000.00 


‘shan 


V. D, CLIFF, President 








ORM the habit of looking upon the 

delivery of a policy as an important 

phase of your work to be performed 
with the same care that you gave to 
writing the business. If your client 
cannot spare the necessary time when 
you leave the policy with him, ask for 
an appointment, and give him to under- 
stand that it is a matter of serious con- 
cern to him. 

Your object is to serve the policy- 
holder’s interests and to advance your 
own. The former purpose is accom- 
plished by going over the contract 
with him and making sure that he fully 
understands it. Whilst doing this you 
should be able to increase his satisfac- 
tion with the transaction. 

In order to take full advantage of 
the situation you must have a compre- 
hension of its psychology. In prob- 
ably the majority of instances a man 
is most susceptible to the appeal of 
life insurance when he has just taken 
a policy. The arguments in favor of it 
are fresh in his mind. The motive 
which actuated him in taking it is 
strongly alive. He has the satisfaction 
of knowing that he can get it and he 
is newly enjoying the possession of it. 

That the man who has just had a 
policy delivered to him is frequently in 
a favorable attitude to be written for 
additional insurance is proved by the 
fact that so many men carry policies in 
different companies which were issued 
at about the same time. The agent 
who had the first opportunity failed to 
take full advantage of it and another, 
coming along shortly afterwards, got 
an application for, perhaps, a larger 








amount. 


MAKE THE POLICY DELIVERY 


BY FORBES LINDSAY 





AN IMPORTANT EVENT 











Now, it is possible to avoid such mis- 
haps by making your deliveries prop- 
erly. As you explain the contract, 
bringing out features that had not pre- 
viously been mentioned, make the same 
effort as you did in the original can- 
vass to create desire—but:this time ‘it 
is desire for more that you are trying 
to create. If your efforts seem to be 
meeting with success, make a tactful 
suggestion that an additional policy 
can be secured with no more trouble 
than a request. These tactics will suc- 
ceed in a surprising number of cases, 
especially when a settlement has been 
made with the application for the 
original policy. An impending change 
of age can often be made a clinching 
argument for an extra issue. You 
should also play on the actuating 
motive, which you will surely know at 
the time of making delivery, although 
you may not have done so when mak- 
ing the former canvass. 

The point to bear in mind is that the 
man who will not consider a cent more 
than $5,000 when he makes application, 
may often be sold ‘another five or per- 
haps a ten, when his policy is delivered. 
However, he will seldom ask for it 
spontaneously. The agent must make 
another sale. ; 

When you have delivered a policy, 
your next logical prospect is some 
connection of the man with whom you 
have just completed business. He 
must have relatives, friends and busi- 
ness associates, some of whom will be 
influenced by the fact of his having 
taken insurance. If you have made 
your delivery in the suggested mannef 
it should not be difficult to secure 
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Do you sell 
Disability 
Insurance? 


Do you sell 
as much as 
you'd like to? 


If you do sell accident 
and health policies but 
don’t sell as many or as 
big contracts as you'd 
like to, The Casualty 
Review would interest 
you. It’s an illustrated 
monthly magazine—the 
only publication devoted 
solely, exclusively, 
wholly and constantly to 
accident and health 
insurance. 


The Casualty Review 
deals with the accident 
and health business from 
the agent’s or solicitor’s 
viewpoint. 


There are regular de- 
partments of hints and 
suggestions for salesmen 
—hints and suggestions 
from successful solicitors. 
Explanations of how 
modern sales methods 
are being applied in the 
accident and health field. 


There are special arti- 
cles on methods that 
particular men have suc- 
ceeded with—the ‘‘Am- 
erican Magazine” style 
of material but specifi- 
cally dealing with the 
accident and health 
business. 


And tllustrations— 
yes, the kind that really 
help call. 


Why not send 10 cents for 
sample copy or one dollar 
for a year’s subscription. 


The Casualty Review 


1362 Insurance Exchange 
CHICAGO 











some introduction from your 
policyholder. 

Aim to make the delivery of every 
policy a jumping off place from which 
to garner another application. 


RULES AGAINST WAR CLAUSE 


new | 





Arkansas Court’s Adverse Decision 
Hinges on Interpretation of the 
Word “Engaged” 


LITTLE ROCK, ARK., Dec. 2.— 
The Arkansas supreme court has just 
passed upon an interesting question 
that has but few precedents in the 
courts of the country. According to 
the rule laid down by the Arkansas 
tribunal, a life insurance company 
should not be exempted from paying 
the full amount of a policy issued to a 
person who dies from a disease con- 
tracted while in the army, although the 





policy may contain a clause exempting 
the company from liability, except for 
the reserve under the policy, in case 
of death of the insured while engaged 
in military or naval service in time of 
war. The case was appealed from Lee 
circuit court, which directed a verdict 
in favor of the administrator of the 
estate of Junius Benham, Jr., against 
the American Central Life for only 
$127.06, the reserve accumulated under 
the policy. This is reversed by the 
supreme court. 

The policy provision at issue read: 

Death while engaged in military or 
naval service in time of war, or in conse- 
quence of such service, shall render the 
company liable for only the reserve under 
this policy, unless the company’s permis- 
sion to engage in such service shall have 
been obtained and such extra premiums 


as the company may require shall have 
been paid. 


In construing this 
court held: 


The words “death while engaged in 
military service in time of war,” means 
death while doing, performing, or taking 
part in some military service in time of 
war. In other words, it must be death 
caused by performing some duty in the 
military service. That is to say, in order 
to exempt the company from liability the 
death must have been caused while the 
insured was doing something connected 
with the military service in contradis- 
tinction to death while in the service due 
to causes entirely, or wholly unconnected 
with such service. This construction, we 
think, would be according to the natural 
and ordinary meaning of the words. By 
the use of the word “engaged” it must 
have been intended that some activity in 
the service should have caused the death 
in contradistinction to merely a period of 
time when we consider the words follow- 
ing. The words, “or in consequence of 
such service,” means death. So that 
death “in consequence of such service,” 
means death resulting from some act of 
the insured connected with the service 
whether such death occurred during the 
period of his service or afterwards. 


provision the 


Woodmen Rate Opponents Organize 


ST. LOUIS, MO., Dec. 2—The Wood- 
man Protective League was organized 
here last week at a national convention 
of delegates representing 17 state socie- 
ties of the Woodmen of the World to 
fight the scheduled increase January 1 
of the insurance rates of the organiza- 
tion. 
Claude Wilkerson, of Sedalia, Mo., an 
attorney, was chosen president of the or- 
ganization and plans to raise $100,000 to 
finance an injunction suit against the 
rates, now pending in the courts of Ne- 
braska, were outlined. 

Judge Hal Adama of Florida was 
named secretary and the following com- 
mittee of nine named to assist in rais- 
ing the $100,000 fund through $1 sub- 
scriptions: Mrs. Lulu Markwell, Little 
Rock, Ark.; Mrs. Ida Heck, Fort Worth, 
Tex.; Mrs. Alex Foreman, Morgantown, 
W. Va.; Mrs. Raymond Humphrey Bell, 
Columbus, O.; Mrs. Sarah Parker, Can- 
ford, Fla.; Alex Forman, Morgantown, 
W. Va.; Mack Towne, Tampa, Fla.; 
Charles Unitt, Omaha, Neb.; Sterling P. 
Clark, Fort Worth, Tex. 

The states represented were: Missouri, 
Illinois, Nebraska, Kansas, Texas, Wis- 
consin, Oklahoma, Kentucky, Alabama, 
Mississippi, New Mexico, West Virginia, 
Florida, Iowa, Pennsylvania, Arkansas, 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 































This extension of the age limit for Ordinary 


We issue Par- 


We insure males and females at the 


CHICAGO, ILLINOIS 











A Record of Thirty Years of Progress— 


Assets Insurance in Force Income Policies Issusd 
«ee» $ 104,307 §$ 889,073 1889-1898. ..... $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.. 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


W. J. WILLIAMS, President 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


















Ten-Year Periods 


Life Insurance Company 


CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 





Western Pennsylvania and Michigan 

















WANTED : 





One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


American National Insurance Company 













Agency Supervisor Familiar with Kansas Territory 


J. Frank Montgomery, Agency Manager 


of Galveston, Texas 




















B. H. WRIGHT 
Presi 












State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 

For 75 years—far eae than the average life—the STATE MUTUAL has 
ed unsurpassed protection and service. 

Additions are a to our agency force when the right men are found. 


STEPHEN IRELAND D. W. CARTER 
Secretary 









































ident Superintendent of Agencies 

— 

oO o0 Very Few Life Insurance Men Make Good Without 0.9 

The ———_ Salesmanship 
you with a good system. Write coe NATIONAL 
t UNDERWRITER, 1363 Insurance Exchange, a 

7 oO Chicago, for oo 

k =~ mt 

















Michigan. 








Be 


Are You Permanently Established? 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





Write for Territory 
Pennsylvania—Ohio— West Virginia 




































































Why Peoria Life Men 
Make Money 


WE PAY AGENTS what they deserve. Our agencies are the building force 
Bae Company. We make them into a Big Happy Family of Success- 
ful men. 


MEN AND WOMEN are insured on equal terms. Women are valuable 
insurance prospects for large policies today. 


. PARTICIPATING AND NON-PARTICIPATING POLICIES—We issue both 
kinds. The agent who has both rates to offer can meet any competition. 


SERVICE TO AGENTS—We give it. Every agent is given assistance and 
instructions until he is a success. Every man must make good. He is our 
partner. His success is our success. 


. QUICK DELIVERY OF POLICIES. Most every policy is issued the same 

day the application is received. Every agent knows the danger of delay in 
deliveries. 
WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Life Policy and 
pay Dividends besides. This is known as our G. P. A. Policy. Is it a good 
seller? ‘‘Ask the man who owns one.’’ We have more than Twenty 
Million of it in force. 


ALL PROMOTIONS ARE MADE FROM THE RANKS OF OUR OWN 
AGENTS. They not only deserve but they get all our good positions. Each 
man with us knows he has this opportunity—something to work for 
all the time. 


INCOME POLICIES —They are good sellers today. We issue the best we 
can make—both Par and Non-Par. Low Premium—High face value— 
Total Disability—-Endowment feature—and everything—A Check from 
beyond the grave is Daddy’s contribution to the family. 

IT IS SUCCESS THAT SATISFIES. One out of every three of our entire 
Agency Force pays for more than $100,000.00 of business each year. To build 
for “rs aga t Rien grow—to make money—that’s what really satisfies 
isn’t it 


WE GIVE SERVICE TO POLICYHOLDERS. When the policy is placed 
our service has just begun. Death Claims are allowed within 30 minutes 
after proofs received at Home Office and check immediately issued. No 
delay—no red tape. This service makes our agents popular. We also have 
a Special Policyholder’s Month each year. 

A FARM MORTGAGE BEHIND EVERY POLICY. All our investments 
are made in Farm Mortgages, except Liberty Bonds, Loans on Company’s 
Policies and our Home Office Building. Net rate of interest earned on 
Farm Mortgages, 6.2%. 

. WE ARE CONTINUALLY ENTERING AND DEVELOPING NEW TERRI- 
TORY. This offers great opportunity to agents. We make the chance for 
you to make good. 

WE INSURE TOTAL ABSTAINERS AT REDUCED RATES. Business is 
separated into two classes—T. A. and General. This is a great advantage 
to agents in closing business. 



































A LIFE TIME CONTRACT DIRECT WITH THE COMPANY; j 
IS WHAT WE OFFER TO GOOD CLEAN MEN. 
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3mm «= GOOD CONTRACTS TO LIVE CLEAN AGENTS 
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PEORIA LIRR, INSVRANCE COMPANY ° 








PEORIA. MLLINOIS 





